


JUL 6 1926 
Index to Special Articles, Page 83 oneaic 1869 Index to Ads, Page 113 


¢ LIBRARY 





























DLOa Ht 








ya 
ole 


i WITH: “WHICH: “ARE: : CONSOLIDATED: 


"AMERICAN ee GICAL ra 


PATO S) 


AS) 


YY nt ESE a 23 Copyright, 1926, by j 
% 7 3 es The Jewelers’ Circular 3 
Ca CRE RE aa Publishing Company 
Oo oS ye eee 11 John St., Corner Broadway, New York, N. Y. 
“i Entered as second-class matter February 15, 1902, at the Post 
‘3 Office at New York, under the Act of March 3. 1879. 
“Published Resend _ rem 4. 00 ‘Per year 











"58th Year 


_WEDNESDAY, JUNE 30, 1926 ‘Vol. XCII. No. 22° 











= 


Wy 32— 
YY 


INEST 


\3 





AKG 


SNS} 
— 


OS OEE) 


» 
~ 








% 


oc 


ray Cpl) 








GOSH OSD OAS 
a A> K ES: M3 DZS 
































TWO NEW BOOKS FOR TWO 
NEW HOLLOW WARE PATTERNS 


CINDERELLA 
and VANITY FAIR 


ready for you now! 








THE GORHAM COMPANY 








SALES AGENT 
GORHAM MANUFACTURING COMPANY 
GORHAM-WHITING DIVISION, Providence, R. I KERR DIVISION Newark, N. J. 
DURGIN DIVISION, Concord, N. H 




















CPR CARAS PROS CARS PRD 





























WITH WHICH ARE CONSOLIDATED 


AMERICAN HOROLOGICAL JOURNAL 












Vol. XCII 





WEDNESDAY, JUNE 30, 1926 


No. 22 














—— 








Repoussé Work in Goldsmithing 





Translated Expressly for THe JEWELERS’ CIRCULAR 

















HE following article by Friedrich Huth 

appeared in a recent issue of Deutsche 
Goldschmiede-Zeitung. We think it may be 
useful to some of our readers. Hence we ap- 
pend this translation part full, part abstract : 
“In the goldsmiths’ art the technique due to 
the decoration of solid cast metal objects 
plays a lesser part than in the handling of 
thin sheets, especially gold and silver sheets. 
Out of the costliness of the material arose 
the necessity either to use these precious met- 
als as a coating for a firm body or so to 
handle the material that, working on thin 
sheets, a certain massive appearance is cre- 
ated, an impression of heaviness and stability. 
In fact, one can by repoussé work, through 
embossing of sheets, by bumps or a torus, 
give the material greater resistance against 
blows or bending as, in general, lending 
greater stability, while one can obtain in- 
crease in weight by filling the hollow spaces 
of the embossed objects, such as bases of 
candlesticks, center-pieces, with loading ma- 
terial: this also gives them firmer footing. 
To be sure, this ancient technique is less 
favored in these days—the present-day prin- 
ciple of genuineness in industrial art 
reaches not only into the honest acknowledg- 
ment of the working material but also re- 
jection of deception as to method of work 
employed. Repoussé work, with this in view, 
must be revealed. In the meanwhile the prin- 
ciples of the workshop and the claims of the 
purchasing public are so extraordinarily di- 
verzent that all the technics may be called 
into play according to the demand of fashion. 
Sometimes one and sometimes another work- 
ing method is most favorable.” 

The author traces back, cursorily, the coat- 
ing of massive nuclei with precious metals 
beaten over the firm surface by the ancients 
of Asia, Europe, and even Mexico-Peruvian 
tribes. Of such was wooden furniture gold- 
or silver-coated, and he declares the repoussé 
method is derived from this, though more 
masterful skill was shown by such gold- 
smiths as Cellini, who hammered out the 
design from the free metal. “In this prac- 
tice the hollow object is worked by vari- 
ously-shaped hammers and numerous forms 
of anvils. The hammers were of wood 
(beechwood for instance), in Italy of cor- 
nelian cherry wood, sometimes of horn. In 
the Italian Renaissance work hammered 
work was done over a hard core having al- 
ready the shape and size of the desired ob- 
ject, the bronze model. Over this model the 
metal sheet was given the required form by 
humerous forms of hammers, then the hollow 
spaces filled in with a hardening putty and, 





on this ground the thin lines, decorative or- 
nament, etc., were, as to this day, carried out 
with punches and chisels.” The author tells 
of the present existence of many of those old 
hammers and their different German tech- 
nical names, as well as of the anvils for eve- 
ning, bending, chamfering, flatting, polishing ; 
some like those used to this day. 

“Silver is much better adapted for relief 
work than gold because, in its greater malle- 
ability the limitations permit employing the 
ancient technique. It is a matter for the 
artist that the refinements of the model do 
not get lost in the spreading of the sheet- 
metal, and he must use a multitude of tools 
to obtain the desired effect. The further de- 
velopment of the relief work by means of 
punches, as the expert produces still fur- 
ther prominences, is but a continuation of re- 
poussé with other tools. The punching tool 
guides the hammerblow in an exactly calcu- 
lated manner over the object being worked, 
and lastly comes the chasing tool, which 
needs such thorough comprehension of the 
worker, that digs the most delicate lines in 
the metal. To be sure, the main objects of 
the chaser’s art are directed to working up 
castings or other solid metal objects. But 
his co-operation cannot be spared also on 
repoussé work for the greater enrichment of 
the surface decoration and on detail. The 
sizes and forms of punches are exceedingly 
numerous. There are punches for impress- 
ing dots, chasing lines, also others with 
which entire figures and ornaments are cre- 
ated. 

“The provisional filling of the hollow space 
of vessels which undergo this treatment con- 
sists of black pitch as a rule, sometimes an 
alloy of lead, which yields to each blow of 
the tool. To correctly model the raised parts, 
perhaps a counter hammering from inside to 
out is called for; in which case the mass 
filling the vessel must be melted and entirely 
emptied out. The principal tool for this con- 
sists in what the Italian term caccianfuori, 
two stele horns, of which one is inserted in- 
side at the place to be worked on and which 
by well-calculated hammer blows is driven 
against the second. Between the two lies 
the sheet of gold or silver which, in this 
manner is forced to assume the desired 
form.” 

The author here describes the great medley 
of ornaments, allegories, emblems, and whole 
expeditions of warriors, riders, dancers, etc., 
with which Cellini covered his ewers and 
tankards. An example which his less tal- 
ented followers pursued, even attempting to 
surpass him. In their zeal the purpose of the 


vessel has been forgotten and the audacity is 
followed by capriciousness. He asserts the 
present-day ornamentation following the re- 
finement of the Greeks is correct. Ornament 
must not be the main purpose but must be 
subsidiary to the object and its use. 








The Jewelers’ Art in Italy 





HE most concise story on the above 

interesting topic that we ever came 
across is the following, and as a memory 
reviver of the main points of the period 
it is most useful. We find it in Robert 
Elward’s little book “On Collecting Minia- 
tures, Enamels, and Jewellery” (London: 
Edward Arnold). He says: 

“In the 14th and 15th centuries the jeweler | 
was a skilled artist; and in Italy, where 
this art especially flourished, many of the 
great masters had the beginning of their 
training in the jewelers’ shops. Francia was 
a goldsmith at Bologne, and he often signed 
his pictures in later life ‘Francia the Gold- 
smith,’ to show by using his master’s name 
instead of his own, Raiboldini, how much of 
his success he owed to his early training. 
Botticelli in the same way used the name 
of the goldsmith or jeweler with whom he 
studied. Ghirlandajo, the master of Michael 
Angelo, was a goldsmith; also Verrochio, 
who helped to model the statue of Colleone 
in Venice, and was the master of Leonardo 
da Vinci. Ghiberti, again, was the stepson 
of a goldsmith; and by the training he re- 
ceived in his father’s workshop he was able, 
not only to design, but also to cast the cele- 
brated gates of the Baptistery at Florence, 
which Michael Angelo declared were fit to 
be the gates of Paradise. 

“In the 14th and 15th centuries the jewels 
of a lady of rank must have been really mag- 
nificent, although, unfortunately, very few 
specimens have come down to the present 
time; and we can only imagine their beauty 
and richness from the lists in inventories 
which have been preserved of that period. 
It is there we read of costly clasps for 
cloaks, jeweled girdles for the waist, chap- 
lets or headdresses, and other ‘little jewels,’ 
under which name is comprised every jewel 
more or less fantastic. We read, for in- 
stance, of gold clasps representing a peacock, 
a fleur-de-lis, two hands clasped, etc. One 
is ornamented with six sapphires, sixty 
pearls, and other fine gems; another with 
eighteen rubies and four emeralds. Other 
trinkets or pendants were made in the shape 
of a man on horseback, a stag of pearls 
with enamelled horns, a cock holding a 
mirror, etc.”—C. W. C. 








M. C. Sortungstad, watchmaker and 


jeweler, who was formerly in business at 
Anoka, Minn., has moved to Sacred Heart, 
Minn. 
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How the Credit Crook Works to the Injury of Trade 





By J. H. Tregoe* 




















HE automobile thief, the hold-up man 

and the murderer are characters only 
too familiar to us all. If we do not know 
them from personal contact we have learned 
too much about them through the press. 
There is another thief, however, who is rob- 
bing the nation of at least $250,000,000 each 
year. This fellow is the commercial crook 
who causes a vast amount of loss and suffer- 
ing which is unknown to the majority of the 


public. 
Criminal fraud has become so rampant 
that the National Association of Credit 


Men has just recently raised a fund of a 
million dollars just increased last June by 
more than a half million dollars to put 
the business burglar behind bars. It is a 
colossal job that will take years to accom- 
plish very largely on account of two things. 
First, because the small wholesaler, jobber 
and manufacturer is not educated to take 
proper precautions in granting credit to 
those of character and business integrity and 
second because there are unethical attorneys 
all over the country who prey upon small 
retailers actually, in many cases, encourag- 
ing them in fraudulent schemes to obtain 
merchandise on credit from small merchants 
and manufacturers and then to steal his 
goods by faking bankruptcy or setting fire 
to his shop. 

The National Association of Credit Men 
estimates that 40 per cent. of bankruptcies 
are tainted with some kind of criminal 
fraud, some of which is almost impossible 
to prosecute. Now that business men are 
organizing themselves to combat commercial 
fraud, headway has been made. 

There is a fortunate circumstance which 
works in behalf of the business man who is 
anxious to run down the credit coyote. 
When this fellow succeeds in getting away 
with a fake bankruptcy, he goes into hiding 
for a while. He must eventually come into 
the open when he attempts to engage again 
in commercial fraud. He must open a 
store—he must get goods—and he must get 
credit. While he may use another name 
and employ a confererate as a figurehead, 
he, nevertheless, enters the field of commerce 
where he can be more readily detected. 


The commercial crook works this way: A 
retailer comes into your district and opens 
a store. For six months or more he be- 
haves himself and gets into the good graces 
of a few wholesalers. In this time he will 
build up a credit standing that will enable 
him to purchase goods freely. He will re- 
sort to cleverness and fawning to keep away 
from sending a financial statement through 
the United States mails. With the aid of 
dishonest men who have become members of 
the bar, the merchant hides the greater 
part of the goods he has received on credit 
and declares himself bankrupt. 

If he is clever enough and if his lawyer 
Is crooked enough, he disappears from his 
former area of operation and later draws 


*Executive Manager, National Association of 


Credit Men. 


upon the stores of merchandise he has 
hidden. Perhaps the wholesalers know that 
there has been crooked work, but they know 
that it will be expensive to prosecute the 
crook, or else they were not as careful as 
they might have been in granting credit and 
they have no evidence of criminal fraud. 
Sometimes, too, the credit crook will offer 
a few thousand dollars as a_ settlement, 
whereby he is freed from any danger of 
prosecution. The crooked merchant then 
sells his goods as best he can get at prices 
that are ridiculously low in most instances. 
He deals with men who are as crooked as 
himself—men who know that the goods they 
are buying are stolen merchandise. 

One of the most celebrated commercial 
fraud cases in years is one about which the 
whole story has never been told. The master 
mind in this case was ‘“Bad-Eye™ Charlie 
Greenfield. Greenfield was the organizer of 
The Great Western Jobbing House at St. 
‘Louis, Mo. He came to St. Louis and 
opened a bank account in another man’s 
name. A fake concern was established and 
was used as one of the references for the 
jobbing house so that with false reports to 
commercial agencies and a real live bank 
balance there was excellent prospects of 
obtaining credit from mercantile houses. 
Small bills of goods were purchased and 
paid for immediately. In this way the con- 
cern established a good credit standing. 
Finally, they began buying goods at a great 
rate. They received them at St. Louis and 
shipped them to various places for hiding. 
Then all the participants in the scheme dis- 
appeared. The failure amounted to about 
$200,000. 

The creditors began an investigation and 
discovered that large quantities of goods 
had been shipped from St. Louis to Louis- 
ville, Ky., Chicago, Philadelphia and a num- 
ber of smaller cities. When the premises of 
The Great Western Jobbing House were 
entered the shelves were found to be filled 
with empty boxes that apparently had been 
specially constructed to give the appearance 
that they contained stocks of merchandise. 

The investigator found one of the men 
who was disposing of the goods that had 
been shipped on from St. Louis. This 
Philadelphia depot had been used not only 
for the disposal of the goods which Green- 
field had worked his creditors for but had 
also been used to obtain goods on credit 
from other concerns with the aim of gyping 
them. The operator of the Philadelphia 
establishment had fled, leaving his household 
goods and everything else behind him but 
leaving very little goods in the warehouses. 

Posing as a plumber the investigator dis- 
covered where the home of the fence who 
had fled was located so that through the 
Post Office authorities he could intercept 
the mail. 

Finally, the investigator ran down the 
former secretary of “Bad-Eye” Charlie and 
learned from her that he had used several 
names either for signing checks or for meet- 
ing people and that he had used her to 
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prepare a number of fake financial state- 
ments of the business conditions of The 
Great Western Jobbing House in order to 
deceive merchants. Through this girl and a 
number of others, who had been hired and 
fired at the rate of one a week, the investi- 
gator obtained considerable information 
about the operations of the company and 
where Greenfield had been in the habit of 
sending registered mail. After chasing 
around the country, Greenfield was finally 
arrested and sentenced to jail. 

Fraud investigations are not always as 
successful as this one which resulted in the 
confinement of the principals who operated 
The Great Western Jobbing House fraud. 
One of the most difficult cases known is 
that of a group of Syrians who operated in 
Oklahoma, Montana and other states near 
the Canadian border. Because of the 
clanishness and secretiveness of these colonies 
of Syrians, it was almost impossibe for the 
investigators to obtain any authentic infor- 
mation for several months. Finally, a few 
clues and the watching of the United States 
mails put the investigators on the trail of the 
ring of Syrians who had been obtaining mer- 
chandise from wholesale houses in the west 
and then disposing of the goods. A few 
of these men were arrested and were given 
jail sentences while several of them fled. 

What do such operations mean to the 
retailer? The activities of the dishonest 
bankrupt and the merchant who obtains 
goods under false pretenses or who uses 
various schemes to defraud his creditors 
makes it difficult for many honest merchants 
to obtain the credit standing they deserve 
on account of the air of suspicion that has 
been created by an unusual prevalence of 
fraud in recent years. The condition also 
puts on the market merchandise that has 
been disposed of dishonestly and which is 
sold at cut rates to the injury of legitimate 
retailers. Besides distress merchandise that 
is often recovered after a dishonest bankrupt 
has been caught or has fled, gluts the retail 
market with bankruptcy sales. Fair and 
healthy competition is frequently injured 
in this manner. 

When the credit crook resorts to fires, he 
adds more injury to the retailer. The works 
of the arson crook means high insurance 
rates for honest merchants and endangers 
the shops and stock of honest neighbors. 

It will naturally be a distinct advantage to 
the manufacturer, wholesaler and jobber to 
drive out the crooked bankrupt, and it will 
prove a blessing to the retailer who suffers 
indirectly through unfair competition and 
suspicion. 








Waste in handling difficult accounts costs 
American business nearly a billion dollars a 
year, J. H. Tregoe, executive manager of 
the National Association of Credit Men, said 
in a statement issued last week to the associ- 
tion's 30,000 members. “It is my _ belief,” 
Mr. Tregoe said, “that a great deal of cost 
is nothing more than waste through unintel- 
ligent methods in handling difficult and 
involved accounts. We should look with 
amazement at a concern that turned its 
merchandise over to anyone to be sold at 
any price. Yet there are hundreds of con- 
cerns that never follow up or control their 
accounts with the same expert care that 
usually characterizes the sales department.” 
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White Stones Popular in Paris 





Pins—Combinations of 





White Sapphires and Quartz Used in “Mosaic” Jewelry in Various Designs 
Combined With Colored Gems—Animal Ornaments Used in Hat 
Diamonds 
Styles in Necklaces 


and Turquoise—New 

















her vogue for diamonds and other bril- 

liant gems, which is by no means at its 
height—indeed, the tide can be said to be 
rising and not near the flood—is bringing 
other white stones into fashion. Prominent 
among these are the white sapphire and the 
“diamond-ferrous” quartz. White sapphires 
are important rivals to the diamond, for the 
simple reason that they cannot easily be 
jmitated. They are used in the “mosaic” 
jewelry so common nowadays. While the 
more pronounced mosaic jewelry is little 
worn, when kept in two colors, or in white 
and blue, white and black it is very popular. 
A “mosaic” work bracelet consists of a line 
of blue sapphires, perhaps, with a double 
line of white sapphires, the whole set in 
platinum, but the design broken by several 
rubies dropped in at intervals in the “carpet” 
of perfectly plain, even gems, all of one 
shape and size. Some of the new rigid 
bracelets, broken into eight different divi- 
sions of the “round,” are studded with these 
blue and white sapphires. Black onyx is 
used with white sapphires. In this case a 
large oblong “plaque” of onyx is set in a 
“bed” of white sapphire, another plaque far- 
ther on, but smaller, also breaking the line. 
This pattern is repeated all around the brace- 
let in some cases. In others there is one 
large plaque of onyx, with two smaller 
pieces, the remainder of the bracelet being 
merely in sapphires. Pendants, oblong in 
shape, with ends indented, are set in white 
sapphires, with the centerpiece in blue sap- 
phires. The pattern is broken by a domino 
pattern of black onyx. The same design has 
a topaz, or garnet relief, to produce the de- 
sired mosaic effect. The whole is mounted 
in gold or platinum and suspended from a 
slight platinum chain. Brooches, just oblong 
rectangular figures, with uneven ends, are 
made with the same combination of stones, 
and look very well indeed. The identical 
design is used ‘as an earring, worn flat and 
broad, as well as long. In fact some pend- 
ants can be converted into earrings if so 
desired, the latest thing in earrings and pend- 
ants resemble each other closely. These or- 
naments are also made in three uneven lines, 
all of the same length, but laid together so 
as to leave the ends jutting out, one beyond 
the other, in “steps.” These ornaments, all 
pendant, to match brooch and earrings, 
either in the same size or in sizes varying 
according to their use, look very well and 
have a certain originality about them that 
is lacking in some of the more hackneyed 
patterns. 

The “diamond-ferrous” quartz, as a jeweler 
called it when asked to account for the low 
Price of a magnificent solitaire ring, cut in 
facets, without the fire of a diamond, but at 
the same time much more brilliant than 
mere glass, is being used chiefly for rings at 
Present. Mounted in gold or in platinum, 
It is not easy to distinguish between this 
quartz and fine diamonds at a distance. 


Naturally a jeweler is never deceived, but 
the public, with no expert knowledge, ad- 
mires the quartz ring, and thinks it is a 
diamond in many cases. 

The diamond animal ornaments are no 
longer worn on the side or front of the felt 
hat, but to pin down the brim, or at the 
base of the hat, if it is brimless, just over 
the left ear. They have more raison d’etre 
here than in their former place, as although 
they do not pin down the brim, they appear 
to do so. The sugar-loaf hat, something 
like a hat that has been left half-made at 
the hatters, is still very fashionable and it 
accounts for half a dozen diamond pins of 
various kinds. The hat, which is the last 
word in softness, and which naturally can- 
not be worn as it is, is turned and twisted, 
folded and moulded, until it fits the face of 
the wearer. This shape is then “held” by 
means of arrow-shaped pins with diamonds, 
with “safety” pins with a single diamond, 
with twin pins with one diamond and one 
pearl head. 

At a recent function, combinations of dia- 
monds and turquoises were seen for rings 
and pendants. The diamond, a large and 
handsome specimen, was surrounded with 
turquoises, kept very small for the ring, 
while the pendant was made of a “carpet” 
of diamonds and turquoises, all very small. 
A single diamond is sometimes surrounded 
by a ring of black onyx. There is an outer 
ring of small diamonds, the center stone be- 
ing raised much higher than the outer circle. 
Various sorts of colored quartz are used 
with, “diamond-ferrous” quartz to make a ring 
of this kind, the central stone being white, 
the encircling points being in various colors. 
Undoubtedly all the varieties of quartz are 
going to be popular. The demand just now 
is for something sparkling, and no one very 
much minds what it is, as long as it looks 
rich and rare. Thus women wear crystal, 
or even mere glass, white sapphires, “diamond- 
ferrous” quartz, all with equal satisfaction. 
But there must be a great deal of it—that is 
the keynote of the Summer modes. Six or 
eight sautoirs are not too much. For the 
seaside models, in glass, so-called crystal is 
seen, in white and “ruby” glass. A white 
crystal bead, cut into a number of facets, 
will be threaded with a long-shaped bead, 
ruby, blue or pale green, also in facets. 
Worn on a white gown, with a long, woollen 
coat, the coat coming down to the bottom of 
the gown, or just clearing the knees, these 
necklaces are effective when the coat is worn 
open. 

An innovation in necklaces is the tend- 
ency to break the pattern at the center by 
the introduction of some other stone, quite 
different from those used for the remainder 
of the ornament. For-instance, a sautoir in 
crystal squares will have mother-of-pearl, 
long-shaped beads, in the center. A sautoir 
in various colored quartz, cut in facets, will 
have coral beads in the center, or even am- 
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ber, the point being that the line should be 
broken by something quite different. This 
produces a bizarre effect. 

The dress-coat, so fashionable this year, 
tends to become more and more a dress. It 
is removed in a restaurant, for instance, to 
show a slip in chiffon or some very light 
material underneath. The effect of the dress 
being taken off to show an underskirt is 
produced in some cases. It is these under- 
slips, made for seaside or country, that call 
for sautoirs in mass, for they are quite plain 
and this plainness must be taken off by some 
kind of ornament. If eight or 10 sautoirs 
are worn, in varying lengths, the impression 
that the slip is trimmed with beads is pro- 
duced. In the same way a number of brace- 
lets on the arm, but worn over the flimsy 
material, give it substance. This is the 
carrying out of the idea of keeping the slip 
in its light, easily damaged material, and its 
trimming apart. One set of ornaments thus 
serve for half a dozen slips in different 
colors. 








The Essentials in Metal Working 





OW often an otherwise good piece of 

decorative metal work is marred through 
ignoring the following essentials so simply 
described by R. LI. B. Rathbone in “Practi- 
cal Designing” (G. Bell & Sons, London, 
1910) : 

“One of the first things which the designer 
of a piece of metal-work has to consider is, 
in which of its possible conditions or states 
the metal should be taken, so that it may 
most readily assume the forms which he 
has in mind. * * * There are three im- 
portant things to learn: Firstly. The con- 
ditions in which metal is generally obtain- 
able, and the standard sizes and shapes. 
Secondly. The extent to which metal so 
obtained can be altered in shape; and, 
Thirdly. The various methods by which 
separate pieces of metal are attached to- 
gether to form complete pieces of work. 

“A design which does not recognize these 
considerations (however beautifully its lines 
may be drawn, and in spite of consummate 
skill in the arrangement of its masses), is 
exceedingly likely to fail in achieving success 
from the two following reasons: 

“(1) It is nearly sure to require alterations 
in details to make its construction prac- 
ticable—just those little tinkerings which 
take the life and spontaneity out of a design, 
and which, when the designer is not con- 
versant with their reasons, nor able to appre- 
ciate their necessity, have to be left to the 
ingenuity of the workman, who, however 
skilled as an artisan, is not always capable 
as anvartist) * * * 

“Also (2) such a design is sure to lack 
that character and determination which result 
from not only accepting the necessity for 
these joints, and those details of construc- 
tion, but from making them play their part 
in the design itself. They must be considered 
first, and not shirked until the Jast, so letting 
the whole grow together in that inevitably 
right way which stamps the work of a 
master in his craft.”—C. W. C. 








The Stone Credit Jewelry Store has been 
opened for business at 184 Michigan Ave., 
W., Jackson, Mich. 
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In the Height of Fashion 


In Platinum, White Gold 


Yellow Gold and other fine Jewelry 


In Calibre and Ringstone Sizes 


Uniformly Perfect in Color 
Tough in Structure 
Durable in Wear 

Easy to Handle 





L. HELLER & SON, Inc. 


PARIS PROVIDENCE GENEVA 
358 Fifth Ave. New York 
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The News from England 





Jewels Worn at 


Earrings Popular in Britain—Selected Pieces of Marquis of Waterford’s 
Jewelry to Be Sold in London—Search for Green Diamond—Scotland 
Yard Baffled by Robbery of Registered Parcel of Uncut Diamonds— 
Court Functions—Coal 
Sheffield Industries 


Strike Handicaps 
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Lonpon, June 15.—The popularity of the 
earring appears to have developed in Britain 
to such an extent thanks chiefly to the 
shingled hair fashion which’ leaves the ears 
more or less conspicious, that considerable 
attention now is being paid to the type of 
earring that enhances the contour of the 
face and adds to the natural attractiveness 
of the features. Much, it has been proved, 
can be done with the right kind of ear orna- 
ment, Properly selected it can add great 
charm to the features of the average woman. 
But wrongly selected it can do more to 
vulgarize a woman’s looks than any other 


strated that it is possible to change the color 
of a diamond definitely by exposing it to 
chemical salts. The lost diamond was set in 
a ring. Originally a pure white stone it was 
kept above radium salts for 10 years, and at 
the end of that time it had turned to a rich 
ivy-green color, slightly darker than a bright 
emerald. Although a reward of $500 has 
been offered no trace of the stone can be 


found. 
* *k x 


So far Scotland Yard has been baffled in 
its investigations into the robbery of a reg- 
istered parcel of uncut diamonds between 
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silver tissue gown embroidered with pearls, 

a Russian-shaped diamond tiara as headdress 

and many corsage diamond pieces including - 

the Order of the Garter and lesser Stars of 

Africa. Diamonds and pearls distinguished 

the dresses of the women guests. 
* Ok Ox 


Some remarkable prices were again ob- 
tained at Christie’s salesrooms this week, 
more than $125,000 being obtained in one day, 
for various jewelry pieces. The highest fig4 
ure for the one day was $28,000, which was 
paid for a large drop brilliant mounted as a 
pendant with a small rectangular brilliant 
above and platinum neckchain. Among other 
items disposed of the same day was an Ori- 
ental pearl necklace of 79 matched pearls, for 
which $22,000 was obtained; a set of seven 
brilliant star brooches which realized $10,500; 
a three-row pearl necklace of 171 graduated, 
pearls with diamond scroll snap, and a small 
three-stone snap, for which $10,000 was paid, 
and a brilliant collet necklace of 53 gradu- 
ated stones which fetched $5,100. 


te 


S) type of jeweled ornament. The leaders of Hatton Garden, London, and Hambutg. What is reported here to be the biggest 

e fashion here wear earrings that obviously There were 797 stones in the parcel which ? : : > 

2. fully cl i aogier hie Alain neal tan diamond rush in the history of South Africa 

rey have been most carefully chosen, not only was abstrac rom the Hat g &; developed near Lichtenburg the other day 
from the point of view of cut, coloring and the seals on which were intact when re- 


when 20,000 people attended the pegging of 
diamond claims, some 10,000 taking part in 
the actual rush. The starting line was a mile 
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ceived. It is thought the mailbag was 


design, but from that of size, shape and 
“shadowed” from England across to the Con- 


length. The woman with a square face who 
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without breaking the seals. 
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The first courts of the season have been 
held here and some fine jewels have been on 


meant for the woman with the square face. 
It is the woman with the oval-shaped face 
who can add to her facial charm by wear- 





A serious blow is being dealt at Sheffield 
industries (including the plate and cutlery 
trade) by the continuance of the coal strike 
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ing the three- or four-inch pendant earring. 
Such society lions as Lady Londonderry, 
Lady Oxford and Lady Leigh are all wear- 
ing the long pendant-type earring. Some 
of these earrings are spoon-shaped, but all 
add distinction to a pretty face contour pro- 
vided they are properly chosen. 

The Sunday Express recently investigated 
the earring craze and found that many 
women cannot afford the rather high prices 
being asked for the high quality earring. 
Paste models of the popular “keyhole” de- 
signs in diamonds and platinum therefore 
are selling well. Other women are having 
their pendants remodeled into earrings since 
the latter are now considered more important 
than are pendants. New stud designs for 
the square-faced woman have a single dia- 
mond set in a circle of black enamel or red 
enamel and are very effective. Pendant de- 
signs take the form of a tassel quite a lot. 
These are carried out in seed pearls. Jade 
earrings are considered the correct wear for 
women of high color since they have a 
toning-down tendency, while elderly women 
are wearing button earrings studded with 
garnets. A special type of earring for girls 
consists of three circles of seed pearls, one 
within the other. 

x *k * 

Some of the select pieces of the Marquis 
of Waterford’s jewelry are scheduled for 
sale in London very soon. It is reported the 
gems will include 15 very fine jeweled 
brooches and a necklace of 53 graduated 
pearls. Some record prices are expected to 
be obtained for some of the best pieces. 

x *k * 

Search is being made for a green diamond 
lost by a director of a London electrical en- 
gineering firm who claimed to have demon- 


display, the diamond predominating especially 
in headwear. There is a decided change in 
the style of jeweled decoration now being 
worn by society, the gemmed bandeau of 
light and refined line having replaced the 
more heavy and elaborate tiara. The debu- 
tante (many American girls are arriving 
here to be presented at the courts) is wear- 
ing chiefly pearls. These are mostly in the 
form of a necklace assembled on the pearl-a- 
day principle. A brooch and possibly a ring 
or two also are permissible. And, of course, 
they are all of first-quality workmanship. 
Emeralds are having a decided vogue. They 
are much dearer, too. Emeralds are being 
used rather extensively in the make-up of 
first-class pieces of feminine jewelry. All 
the new jewelry is much lighter in weight 
and daintier in its setting. 

Some of the court dresses are wonderful 
creations, and the majority of them are rich- 
ly embellished with gems. Pearls seem to 
be popular as a dress trimming this season, 
while pearl girdles, shoulder straps and 
“draperies” are made use of to a large ex- 
tent. The single pearl set in a ring or a 
brooch is not seen so much—that is to say, 
the real pearl. This, the jewelers say, is be- 
cause there are so many fine limitations of 
the real pearl that people with the money 
to buy the high-priced article do not care to 
own pieces that are so cleverly copied by the 
artificial jewelry people and owned by folks 
who could not, in the ordinary course, aspire 
to such jewelry. Hence, for the time being, 
the solitaire pearl is out of the limelight at 
important social functions. But, of course, 
the jewelers say, it will come back. 

At the first court of the season at which 
1,000 guests were present the queen wore a 


factories having to close down wholesale for 
want of fuel. The 90 open-hearth furnaces 
in Sheffield capable of melting up to 70 tons 
at a heat produced nothing during May, and, 
from present indications, will do no better 
during June. Very little work is now being 
done at the plate and cutlery factories, and 
there is a lot of unemployment in this trade 
now, especially with women and girls. What 
business there is doing in silver and silver 
plate goods is chiefly for export. Although 
the retail jewelers do not expect to sell a 
lot of silverware this Summer some very fine 
displays of solid silver and plated goods can 
be seen in the metropolitan and suburban 
jewelry shops. 








Death of Milton H. Shaud, Veteran 
Jeweler of Reading, Pa. 


READING, Pa., June 24.—Milton H. Shaud, 
jeweler of Annville, Pa., who was in busi- 
ness there for 43 years, died suddenly on 
Tuesday, June 22, while waiting on a cus- 
tomer. He was in his 74th year, and had 
been in failing health for some time. 

He was a director of the People’s Trust 
Co., and was identified with the Annville 
Building and Loan Association. He is sur- 
vived by his widow, Clare (Sarge) Shaud, 
and the following sons and daughters: 
Joseph, Monongahela City; Rev. John S. 
Shaud, Pittsburgh; Mrs. L. O. Smith, at 
home; Milton S., Palmyra; Prof. Albert 
Shaud, Freeport, O. There are two grand- . 
children, Geraldine Shaud, Palmyra, and 
Dorothy E. Shaud, Freeport; one brother, 
E. A. Shaud, Johnstown, and two sisters, 
Mrs. Howard Hunter, Cressona, and Mrs. 
Robert Kern, Reading. 
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Results Are What Count. 


Successful customers in every 
section of the country prove 
the values and consistent sound- 


ness of our merchandising. 


ARNSTEIN BROS. & CoO. 


Importers and Cutters of Diamonds 


New York - 20 West 47th Street 


CHICAGO LONDON AMSTERDAM 
31 North State St. Audrey House, Ely Place 2 Tulp Straat 
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Latest Paris Jewelry Fashions 





Jewels Worn With Evening Mantles—The Vogue for Earrings—Diamond 
Headdresses in Various Designs—Flower Jewelry Again in Favor 
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SOME curious results are being seen from 
the growing custom of ordering evening 
mantle and evening toilette together, in the 
matter of jewelry. The robe is so light and 
frail that the mantle can only be quitted 
under extraordinary rather than ordinary 
circumstances. Country houses are often 
but poorly heated, and the trouble with coal 
in almost all parts of western Europe is 
accentuating this difficulty. The coal strike 
in England, for instance, causes a shortage 
elsewhere and a putting up of prices, and 
this means that even if country houses are 
sufficiently heated when the place is full of 
visitors, it is apt to be neglected when the 
family is away, and remains chilly in spite 
of the heat. Thus the necessity of some- 
thing more than the very thin, diaphanous 
evening gown will be seen. The cape, lined 
with the same material as that of which the 
robe is made, is meant to be worn all the 
evening, only being thrown aside for dinner 
and for dancing, but kept at hand should its 
owner feel chilly. Now the first result of 
the wearing of this cape, or mantle, is a 
necessity for very large, pronounced jewelry. 
Otherwise, it is not seen under the cape that 
is thrown open, but that naturally covers 
the back of the neck and decolleté. A small, 
fine pearl necklace would be lost beneath the 
flufiness of the collar of the wrap. 


* * * 


A lady visiting at a country house recently 
nad no less than seven ropes of pearls slung 
around her neck. The top row merely 
reached the top of the somewhat low de- 
colleté, the bottom rope fell below the waist, 
and the ropes varied in size, some being as 
large as peas, others very small, while the 
hottom row of all was made up of pearls as 
large as hazel nuts. These “pearls” were 
very effective, although the lady never re- 
moved her mantle during the entire evening. 


* * x 


An illustration of this same method of 
wearing the cape throughout the evening was 
seen at an open-air restaurant outside Paris, 
where seven rows of “pearls” the size of 
hazel nuts were worn, some being pink, 
others gray, to tone with a toilette in neu- 
tral tints and pink. Had the lady removed 
her wrap, the toilette with the mass of 
jewelry would have looked almost tawdry. 
With the cloak it gave a rich impression. 
For the theater and for dancings in the 
lounges of hotels, this retaining of the cloak 
has always been usual, but it has never been 
so much the rule as today, for very obvious 
reasons. 

As the ear is often hidden, either by the 
fluffy curls of hair or by the fluffy collar 
of the wrap, immense earrings go with this 
semi-evening toilette. One of the women 
seen at a gala performance at the Paris 
Opera House had pear-shaped pearls hang- 
ing from two inches of chain made up of 
pearls, mounted in gold. Whatever shape 
was taken by her wrap, with its many folds, 
the earrings swung clear. 


Another woman, in the very height of the 
fashion, wore a square ornament, made up 
of chains of tiny diamonds, all of the same 
length. There were perhaps 12 chains, each 
with 12 diamonds—it was impossible to 
ascertain the exact number from the dis- 
tance—the chains falling from a cabuchon, 
or ornament, made of diamonds, the center 
being higher than the sides. This hung from 
a two-inch platinum chain. As the diamonds 
swung to and fro with the movements of 
the wearer, they produced a very fine effect. 
This kind of earring is, of course, secured 
to the ear by several contrivances, as it 
would be too heavy to be supported by the 
Jobe alone. For identical reasons, creole 
earrings, in plain or wrought gold, are fash- 
ionable for this type of wear. They are 
perhaps one and a half inches in diameter, 
and stand out beyond anything that might 
prevent smaller earrings being seen. This 
earring is made very broad indeed. With 
the combined gown and mantle toilette goes 
the new headdresses, that while always 
reminiscent of coiffures seen at the theater, 
in pieces, where the costumes are reproduc- 
tions of what was worn in other ages, have 
their own peculiarities. The curled hair— 
in many cases being trained to grow long 
during the Summer—is held back from the 
forehead by a bandeau, high in the center, 
tailing off towards the ears. Sometimes it 
is peaked, at the center, an entirely new de- 
parture this Summer. Made with bands of 
pin-point diamonds, sewn to silver cloth, to 
form the edges, the bandeau itself is formed 
of a network of diamonds. Sometimes they 
are sewn so thick that the hair is not seen 
between the gems. This type of headdress, 
holding the hair down, is somewhat severe, 
and is trying to all but the classical head 
that can stand anything. 

* * x 


Another diamond headdress resembled a 
diver’s casque. Absolutely nothing was seen 
of the hair, which disappeared beneath a 
helmet of diamonds. Another looked al- 
most like a diving cap, concealing the hair, 
just as if it was intended for the water. 
There is naturally a reason for the wearing 
of these headdresses in country houses or 
at the seaside. 

x ok x 

The woman who wants to venture out 
after dinner at a fashionable hotel, and has 
no time to go to the hairdresser’s, slips into 
one of her caps-and-dress costumes. As she 
has determined not to remove her caps un- 
der any circumstances whatever, she does 
not miss her maid, and the increase of the 
cost of traveling all around is making maids 
a very rare luxury indeed. She slips into 
her gown, that goes over the head, a con- 
venient habit, but fatal to the hairdressing. 
The gown is perhaps very plain indeed, a 
mere sheaf of silver blue. She adds three 
or four “diamond” necklaces. If the mantle 
has sleeves, bracelets, on the wrist only, are 
desirable. She probably fastens a two-inch- 
wide diamond bracelet on the one arm, then 
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attends to her headdress. If something in 
the form of a bathing cap, in silver tissue 
sewn with “diamonds,” is selected, she need 
not trouble about her hair at all. It must 
just be hidden under the magnificent cap. 
A pair of cascade diamond earrings. finish 
the head, while on her hand she wears a 
single ring. As a contrast to the diamonds 
is probably a thick “slab” of black onyx, 
mounted in gold, something like a man’s 
signet ring, that produces a startling effect 
in combination with the showers of dia- 
monds. It is as if a fairy had borrowed a 
gnome’s ring. Some bandeaux have edgings 
of pearls, with diamonds to make up the 
bandeau proper. Headdresses in a network 
of tiny pearls are common, especially to be 
worn with very blonde hair, but this fashion 
is chiefly for girls or young married women, 
and for country house or ‘for seaside 
resort. 
* * x 


, Flowers that have given way to feathers 
for some time are in again this Summer, and 
no mistake. They are being worn with semi- 
evening and full evening dress, instead of the 
animal jewel on the breast and at the waist. 
The latter often conceals a small powder 
puff, a tiny looking glass or vanity set. 
Roses of all colors are used, with a tiny 
purse in wash-leather, for all purposes. 
They are fastened in place with a jeweled 
pin. This method of concealing toilette ad- 
junts under a flower, shows that a certain 
reserve is succeeding the very open use of 
powder and cosmetics in public. The idea 
of touching a spring, of opening a small 
pocket, and finding the rouge stick, the 
powder puff under the rose, with its great 
spreading petals, is not without -a certain 
poetry. The flower, as an ornament, has 
some advantages over the small animal, al- 
though the latter is still seen very frequent- 
ly. It is, however, now made in mosaic, 
picked out in diamonds, with sapphires, ru- 
bies or emeralds, quite flat, making an even 
surface. Sometimes a tiny insect, such as a 
bee or dragon-fly, both very popular pat- 
terns, holds the flower in place. This is 
a quaint idea which will probably catch on. 
Anything of the kind is naturally not in- 
tended for a Paris function, but for fetes 
in the country, for garden parties and simi- 
lar entertainments, where much liberty is 
allowed. Handbags, very tiny, hardly big- 
ger than the flower vanity case, are seen 
with flowers, or with flower petals. The 
mounts are in gold, delicately wrought. Oc- 
casionally odd gems are inserted in the gold 
mount, but owing to it disappearing under 
the mass of flowers this is not very general. 
If the popular vanity case is carried at all, 
it is apt to be larger than the flower hand- 
bag. In black onyx, with lines of dia- 
monds, in graduated sizes, it is made tubed- 
shaped. 








Bill to Return Silver Service of Battleship 
“Minneapolis” to the Citizens of the 
City Which Presented It 


WasuincrTon, D. C., June 24.—Custody of 
the silver service set of the battleship Minne- 
apolis would be given to that city under a 
bill passed by the House on June 21. 

The service was donated by the citizens 
of Minneanolis. The vessel was sold by the 
Navy in 1921. 
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Platedware Standards Defined 








Details of New Specifications Governing United States Government Purchases 
of Flatware and Hollowware After Aug. 23. 

















WasuincTon, D. C., June 24.—Specifica- 
tions governing Government purchases of 
silver-plated tableware have been promul- 
gated by the Federal Specifications Board and 
become effective Aug. 23. Adherence to the 
requirements of the specifications is manda- 
tory upon all departments and independent 
establishments of the Federal government. 
The specifications require that the silver- 
plated ware shall be of a grade equal to that 
required for high class hotel and restaurant 
service, divided into four classes, as follows: 
Flatware for frequent use; flatware for oc- 
casional use; hollow ware for frequent use, 
and hollow ware for occasional use. 

The new specifications are detailed in 
character. Unless white metal is specified 
the base metal of bodies, spouts and handles 
shall consist of 18 per cent. nickel-brass, ex- 
cept that articles manufactured by spinning 
shall be 15 per cent. nickel-brass. When 
white metal is specified it shall be a tin-base 
alloy with not less than 80 per cent. of tin 
by weight. On hollow handle knives the 
handles shall be of 18 per cent. nickel-brass ; 
on solid handle knives, the handle shall be 
of steel. The blanks for flatware must 
weigh not less than the following amounts, 
per dozen: Demitasse spoons, 3 ounces avoir- 
dupois; tea spoons, 11; dessert spoons, 18; 
soup spoons, 18; table spoons, 24; dinner 
forks, 24, and desert forks, 18 ounces. Both 
flatware and hollow ware shall have the 
Butler (dull) finish, unless otherwise speci- 
fied, except bowls, tines and plated blades. 

The amount of silver to be applied to each 
article will be specified by weight. In gen- 
eral, this weight will represent approxi- 
mately for each class, the average thickness 
corresponding to the following table: 


Average Weight 
thickness of silver 
Class ininches dwt. sq. ft. 
Flatware and_ hollow 
ware for frequent use 0.0008 12.8 
Flatware and hollow 
ware for occasional 
BES 2 A errs kote cies 0.0006 9.6 


The back of the bowls of spoons and tines 
of forks shall have on the middle line of the 
bearing surface a coating of silver not less 
than 0.0012 inches thick at the thickest 
point. On both flatware and hollow ware, 
a minus tolerance of 15 per cent. of the 
specified weight of silver shall be permitted 
on individual samples, and of 5 per cent. on 
the average of three or more samples of the 
same lot or shipment. 

Flatware for frequent use includes dessert 
and dinner forks; tea, dessert and dinner 
knives; and dessert, soup, tea and_ table 
spoons. Flatware for occasional use in- 
cludes all articles not listed in the above. 
Hollow ware for frequent use includes gravy 
boats; ice, salad and sugar bowls; cream, 
ice and water pitchers; chocolate, coffee and 
teapots; crumb scrapers; salt and pepper 
shakers; trays, soup tureens, waiters, and 


the following dishes and covers: chafing, 
butter, fish, fruit, méat and vegetable. Hol- 
low ware for occasional use- includes all arti- 
cles not listed above. 





[The full details of the specifications are 
contained in the official circular issued by 
the Federal Specifications Board, copies of 
which are on file at the office of THE JEWEL- 
ERS’ CIRCULAR. | 








FOUND NOT GUILTY 


Two Young Men Charged With Larceny of 
Jewelry Valued at $5,000 Have 
Their Day in Court 


READING, Pa., June 23.—Testimony to dfs- 
credit the witnesses for the prosecution and 
to prove the good character of the defend- 
ants was offered by the defense in the case 
of Peter H. Jensen and Richard H. Cliff, 
charged with the larceny of 18 diamond rings 
and five bracelets, valued at $5,000, from 
the J. C. Mumma jewelry store, 627 Penn 
St., on April 14, last. The loot has not been 
recovered: The case was placed in the hands 
of the jury at 12:12 o’clock Saturday, and 
shortly before 3 p. M..a verdict of not guilty 
was returned. 

The case was tried before Judge Harry D. 
Schaeffer and was one of the most important 
on the criminal list. A sharp legal battle 
was waged between E. H. Deysher and E. S. 
Richardson, attorneys for the prosecution, 
and Attorneys Henry P. Keiser, Wilson S. 
Rothermel and H. Seidel Throm for the 
young men. 

Witnesses were grilled by the attorneys on 
both sides. The defense centered its attack 
on Charles Long, the main witness for the 
prosecution, who alleged he saw the two 
defendants tampering with the lock on the 
day in question. Witnesses were called for 
the defense, who attacked the credibility of 
Long’s testimony. 

Jensen and Cliff, who reside at South 
Temple, took the stand in their own behalf, 
denied the allegations, traced their steps and 
told of their whereabouts on the night of the 
robbery. Efforts of the prosecution to shake 
their testimony proved fruitless. 

Jensen, on the stand in his own defense, 
stated that he left the store on April 14, in 
company with Lewis Allen, walking up Penn 
St., arriving at his cousin’s house on N. 13th 
St. at 6:15 o'clock. He claimed that he 
stayed there until 11 o’clock. These state- 
ments were backed up by Allen, by his 
cousin, also named Jensen; by his wife, and 
by Hans Jensen, who is not related to him 
although of the same name. 

J. Edward Tobias, Leroy Berg, Lou 
Aimose, Marcelle Boldt and Esther Berg all 
testified to the good character and reputation 
for honesty of both of the defendants. 

Cliff testified that he left the Mumma 
store in time to make the 5:40 car to Tem- 
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ple, where he lives with Jensen. He stated 
that he reached home at 6:10, and left there 
at 7:00, bound for the Temple Fire Co. His 
wife, Mrs. Priscilla Cliff; Helen Baisch, 
Mrs. Eva Jacoby and William Kollar testi- 
fied to seeing him at different points on that 
night. 








FILES LIST OF CREDITORS 


Schedules of Harry M. Clark, Syracuse, 
N. Y., Show Assets of $37,440 and 
Liabilities of $88,258 
Syracuse, N. Y., June 23.—Harry M. 
Clark, involuntary bankrupt jeweler of this 
city, filed his schedules in the United States 
District Court at Utica today showing 
liabilities of $38,258 and assets of $37,440. 
The debts include taxes, $53; wages, $635; 
secured claims, $10,200, and unsecured 
claims, $24,369. The assets include. real 
estate, $2,000; stock according to official 
appraisal, $29,452; automobile, $250; fix- 
tures, $4,300; accounts of $5,552 given an 
actual value of $1,000; insurance, $305, and 
deposit, $275. The schedules were filed 
through Attorneys Stilwell, Viall & Skerritt. 
The wage claimants include Raymond A. 
Clark, $300, and Albert James, $300. The 
secured creditors are Onondaga County 
Savings Bank, mortgage for $5,000; Eva 
Kingsburg, mortgage for $4,200, and 
Harry Cohn, holding diamonds pledged to 

secure $1,000. 


There are over 100 unsecured. creditors, 
including Arnstein Bros., $1,935; Bulova 
Watch Co., $769; Ciner Mfg. Co., Inc., 
$258; R. F. Friedman & Co., $102; Gold- 
smith, Stern & Co., $150; Harrison Bros., 
$2,123; Charles Levy & Son, $188; Michael 
Levy, $1,191; Charles Marx, Inc., $850; 
E. C. North, $250; National Jewelers Board 
of Trade, $151; H. E. Oppenheimer & Co., 
$625; Seth Thomas Clock Co., $252; Jules 
Schwab Co., $119; L. E. Waterman Co., 
$433, and Whitlaw Bros., $150; all of New 
York. 

Raymond A. Clark, $173; Estate Julius 
H. Clark, $309; W. P. Hitchcock Co., $152; 
Edward Joy Co., $120; Albert James, $246; 
Lizzie Crouse Maynard, $1,443; Robertson- 
Cataract Electric Co., $1,584; Stilwell, 
Viall & Skerritt, $128, and Leon H. Marcy, 
$100; all of Syracuse. 

H. B. Alderman, Inc., $157, and Wahlen- 
mayer & Oehler, $379, of Buffalo. 

B. & O. Chain Co., $100; Gorham Co., 
$1,021, and W. H. McKenna, $292, Provi- 
dence, R. I. 

Dennison Mfg. Co., Farmingham, Mass., 
$162; Lawrence J. Hill Co., Inc., $2,485; 
International Silver Co., Meriden, Conn., 
$953; Krause Co. Newark, N. J., $325; 
LaFrance Textile Co., Frankfort, Pa., 
$125; Norris, Allister, Ball Co., Chicago, 
$232; Oneida Community, Ltd., $141; E. 
H. Saxton Co., of Boston, $667. 











Contract for construction of the new Selig 
jewelry store to be erected adjoining the 
store of McCabe & Grice, on E. Main St., 
Elizabeth City, N. C., has been let, accord- 
ing to an announcement made by members 
of the: firm. Construction of the storé is 
to begin at once. The store will be two 
stories high and will be 27 feet wide. by 
85 feet deep. 
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Prize Winners of the Contests at the Outing of the Jewelers 
24 Karat Club 














—— 
—_—_ 


HE annual outing of the Jewelers’ 24 

Karat Club of New York which was 
held Tuesday, June 22 at Pleasure Bay, 
Long Branch, N. J. (as described in full in 
the last issue of THE JEWELERS’ CIRCULAR), 
was an event that will long be remembered 
by those who participated as one of the most 
enjoyable of its kind. Great credit was 
given to Chairman Untermeyer of the out- 
ing committee and his able assistants, par- 
ticularly those on the sports committee, 
headed by Matt Stratton and Messrs. 
Backus, Coffey, Kohn, Croselmire, Dean and 
Mamluck, for the sports were unusual, ex- 
citing and interesting. 

» The awarding of the prizes for the dif- 
ferent events took place late in the afternoon 
after the last issue of THE JEWELERS’ CiR- 
CULAR went to press and could not be in- 
cluded in the account. The four successful 
contestants of the scrambled word contest 
carried on during the trip down the bay in 
the morning competed together in a final 
contest on the trip home in another gem- 
word mixup. This was finally won by 
Frank Osmers, second honors going to 
Harry Harms. 

The president’s cup (competed for only 
by members), was awarded to William J. 
Ward, the club’s genial secretary for the 
highest score in the dart shooting contest, 
while in the golf contest, P. J. Coffey took 
the first honors, with Samuel Probstein a 
close second. The dice contest was won by 
H. H. Gibson, Benjamin Bernstein being 
second; the fishing contest by Carl Barss 
with Louis Grey, second, and the airplane 
contest by H. C. McMahon with William 
C. Sharkey,. second. 

One of the hardest and most strenuous 
events of the affair was as usual the quoits 
contest, the winners of the heats gradually 
being eliminated until in the finals, the team 
composed of John and Cal Fritts carried 
off first honors, second honors going to a 
team composed of Frank Hewitt and John 
Kochtill. 

The club members had the usual luck as 
to the weather for though rain was pre- 
dicted and the day had started off with 
clouds, the events were run off with little 
interruption, showers for a short time only 
causing the members to take shelter. 

The trip home on the boat proved equally 
as enjoyable as the morning trip down the 
bay, the band accompanying the jewelers to 
their destination. 

Evidently someone on the boat was read- 
ing Longfellow’s “Hiawatha” or some 
other blank or “blankety blank” verse, for 
the following was found on a chair in the 
upper deck. 


“OVER WATER” 
Or “How They Got There and Back” 


(From the Bartaps oF Matwen Lane) 


AND they all went to the outing 

at the place that’s known as Price’s. 
It is Pleasure Bay they call it, 

Down at Long Branch in New Jersey. 


*Twas on June twenty-second 
That the Four and Twenty Karats 
And their friends went to the picnic 
Or more properly a Clam Bake. 


‘Twas the Sandy Hook they sailed in 
Sailed across the Bay New York has. 

Till they reached Atlantic Highlands 
Where four special cars awaited. 


And a band they carried with them 
‘Which played many tunes and often; 

While some guests and all the members 
Showed their’ skill at guessing gem names. 


With John Sherwood as commander 
They debarked, and entered coaches 
On a train that took the party 
Down the Jersey Coast to Long Branch. 


But the trolleys that were ordered 
To complete the pleasant journey, 
Failed to show up at the station, 
So they started all to “hoof” it. 


With the band and drums aplaying 
They paraded through North Long 
Branch. 
For one mile they all paraded, 
Till they reached the place called Price’s. 


Then with ginger ale and white rock 
And with other kinds of soft drinks, 

They refreshed themselves and waited 
Till the bugle blew for dinner. 


At the signal for the clam bake 

Came the crowd with eager footsteps 
Till they filled the great casino 

With its long and groaning tables. 


While the singers and musicians 
Filled the room with jazz and ballads 
Dark faced waiters brought the viands 
Which the hungry crowd consum-ed. 


First came clams and clams and more clams, 
Clams of soft shell, full of flavor. 

Dish on dish were quickly eaten 
Till the appetites were blunted. 


Followed fish and chicken lobster 
Then fried chicken with the fixings 
And to top all, as a dessert, 
Came the plates of steaming waffles. 


At the feed there were no speeches 
Only music, fun and laughter 

Though they did announce that four men 
Guessed all gem names quite correctly. 


And the man who heads the Karats, 
(Dubbed Czar Sloan) then called for three 
cheers 
(For the boys who ran the outing; 
And especially Matt Stratton 
For the latter was the work-horse 
Who had slaved to get the games there. 


First they played a “scrambled” golf game 
On the grass with croquet mallets. 

They then rolled the dice with colors 
For a score of many numbers. 
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Croselmire ran the golf game, 


While the dice board was in charge of 
Sigmund Cohn, who kept on counting 
Like a born mathematician. 


Freddy Backus ran the fish pond 
Where with rod and hooks inviting 

Members cast to get six “fishes” 
Worth from naught to 50 numbers. 


At the side against an outhouse 
Was a target to throw darts at. 

And the one whose score was highest 
Got the president’s fine trophy. 


And within the covered shelter 
And in charge of P. J. Coffey 
Was the contest of the air planes 

Run with fans as motive power. 


But the greatest of the contests 
Was as usual on the quoits field 
Where the experts and beginners 
Showed their skill at discus pitching. 


Though Old Sol in early morning 
Had behind the clouds kept hidden 
He relented when he realized 
The jewelers were playing. 


For a while the sun shone brightly 
And the games got under headway 

But at last the rain came dropping 
And the players took to shelter. 


Though the games were somewhat curtailed 
Came no plaintive note or wailing, 
But the four and twenty karats 
Stood and talked and watched the rain- 
drops. 


Later on when skys were clearing 
Came the trolleys up to Price’s 

Trolleys that at morning failed 
To show up in the station. 


To the train the crowd return-ed 
And from there up to the Highlands 

With their spirits still undaunted 
And their ardor no wise dampened. 

Rode the party that had journeyed 
All the way from New York City 


Then again across the water 
Did the steamboat, big, palatial 
Of the Jersey Central Railroad 
Take the merrymakers homeward. 


And they vowed the day a great one 
In the way of entertainment 

And that even clouds and rain storm 
Could not mar their keen enjoyment. 


And thanks went to the committee 
Of which Melvin Untermeyer 

Was the chairman; for the frolic 
Assayed right up to the standard. 


And of those we did not mention 
Eddie Dean and S. H. Mamluck 

Did their share in putting over 
Some most interesting features. 


And the genial secretary, 
Known as “Will” and 
“Jew'lry,” 
With Bill Rosenfeld and others 
Helped to make the program perfect. 


sometimes 
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DEATH OF ANTHONY SEREWICZ 





Well Known Member of Chicago Jewelry 
Trade Passes Away 

Cuicaco, June 25.—The funeral service 
of Anthony Serewicz, who died suddenly 
near Columbus, Wisc., Sunday, June 20, 
took place today from his late residence, 
3235 Wrightwood Ave., at 9:30 a. M. to 
St. Sylvester’s Church and interment fol- 
lowed at St. Adalbert’s Cemetery. 

In the passing of “Tony” the trade in 
Chicago loses one of its best known mem- 
bers and one of its few remaining whose 
service in the trade has extended over a 
period of a half century or more. He was 
known to every wholesale house in the city 
and it was only necessary to mention “Tony” 
to any one in the trade here and his identity 





THE LATE ANTHONY SEREWICZ 


was at once established. Quiet in his man- 
ner, faithful in his service and square in 
his dealings, he won lasting friends and en- 
deared himself to all. 

The death of Mr. Serewicz is attributed 
to brain hemorrhage induced by mental 
strain and worry, and came as a surprise 
to everyone because he appeared to enjoy 
the best of health up to the time he left 
here for Wisconsin “to take a little rest.” 
His spirit did not seem the same after his 
announcement to the trade early in May 
that his connections with the trade would 
be severed on the 31st of the month. To get 
his mind off of matters he went to the home 
of a cousin at Elba, Wis., about three weeks 
ago, and plans were being made for his re- 
turn when he was suddenly stricken and 
expired within an hour. Mrs. Serewicz tele- 
phoned Chicago and their son joined her 
and accompanied the remains to Chicago. 

Anthony Serewicz was born in German 
Poland on Sept. 9, 1864, and came to Chi- 
cago with his parents at the age of seven. 
His association in the jewelry trade began 
when he was 13 years of age when he en- 
tered the employ of the Dueber Watch Co., 
Canton, O. With the exception of a short 
time during which he was associated with 
Blauer & Co. of this city he served in vari- 
ous capacities with the Dueber company for 
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more than 49 years. For the past several 
years he has represented the sales depart- 
ment with headquarters at the Palmer 
House. 

On February 13, 1889, Mr. Serewicz was 
married to Miss Amelia Olszewski, who 
with one son, Albert Edward, and two 
daughters, Helen Grace and Eleanor, sur- 
vive. 

For many years Mr. Serewicz has taken 
an active interest in affairs of the Chicago 
Jewelers’ Association, of which he was a 
member, and at the time of his death plans 
were under way to elect him to life honorary 
membership. 








Herman Schaffer, Bankrupt New York 
Jeweler, Files Schedules Listing Assets 
of $15,410 and Liabilities 
of $26,794 


Schedules in bankruptcy were filed in the 
United States District Court last Wed- 
nesday by Herman Schaffer, dealer in 
jewelry, 4 Forsyth St., New York. The 
liabilities are listed at $26,794 and represent 
wages, $503, and unsecured claims, $26,691. 
Included among the assets which amount to 
$15,410, are stock in trade, debts due on 
open accounts, $6,500, policies of insurance, 
$1,500, deposits of money in the banks and 
elsewhere, $410, and property in reversion, 
remainder and trust, $500. Mr. Schaffer 
was petitioned into bankruptcy on March 11 
of this year. 

Among the largest unsecured creditors 
are: American Ivory Co., $851; L. Batlin, 
$1,356; Baltes Mfg. Co., $287; J. L. Bour, 
$341; Century Silver Co., $546; Crescent 
Silver Co., $695; Eastern Sheffield Silver 
Co., $521; Farrell & Hyland, $258; Fancy 
Case Co., $267; A. Goldman, $576; Inter- 
national Silver Co., $1,300; Jehorim Corp., 
$355; La Belle Specialty Co., $403; Man- 
chester Silver Co., $333; Majestic Lamp 
Co., $1,117; New York Tray Co., $235; 
New York Lamp Shade Co., $285; Quality 
Silver Co., $230; Wm. A. Rogers, $236; 
Rose Silver Co., $206; Royal Silver Co., 
$1,152; Friendly Union Assn. of W. S. 
Burg, Inc., $760; Hebrew Free Loan So- 
ciety, Inc., $300; Food Dealer Loan & In- 
vestment Corp., . $2,200; E. Katz, $260; 
Seidman Mfg. Co., $328; J. Schmertz, $286; 
Standard Silver Co., $1,115; United Import 
Co., $213; United Lamp Co., $500; White 
Silver Co., $360; Westchester Silver Co., 
$202; M. J. Cohen, $3,141; J. V. Channlin, 
$1,195; B. Koenigsberg, $990, and Republic 
Credit Corp., $200. 








Market Prices for Silver Bars 
The following are the quotations for silver 
bars in London and New York as reported 


for the past week: 
Selling Price 


London U.S. Gov't New York 

Date Orhcial Assay Bars Official 
Fame 22.660. BOR 68 65% 

4 <A 30 +5 67% 65% 

aa Serene 67% 65% 

eS Aei cicace” Oe 67% 65% 

OS Wee ianss See 67% 653% 

ae ree 67% 653% 








Carl P. Bechtel, Holtville, Cal., has as- 
signed to the Los Angeles Wholesale Board 
of Trade. The assets are about $1,000 and 
the liabilities are approximately $3,000. 
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POLICE GET LOOT 


Jewelry Valued at $5,000 Recovered in 
Baltimore Following Arrest in Trenton, 
N. J., of Man Known by Many Aliases 


BaLtimoreE, Md., June 26.—Jewelry val- 
ued at $5,000, constituting the loot stolen in 
many window smashings in eastern cities, 
was recovered here Wednesday by detectives 
following the sensational arrest in Trenton, 
N. J., of Walter Smith, alias “Walter 
Kane,” alias “James Deun,” 26 years old, 
who was held by the Trenton authorities in 
$10,000 bail on charges of robbery and 
carrying concealed weapons. Some of the 
jewelry already has been identified as that 
stolen from the window of Rankin & Fox, 
319 N. Eutaw St., which was broken April 
8. Other jewelry was identified, according 
to detectives, as that stolen from the window 
of J. W. Mealy & Co., 16 W. Lexington 
St., March 5. Windows of S. & N. Katz, 
105-107 N. Charles St., and that of the 
Kay Jewelry Co., 7 W. Lexington St., were 
among those broken and robbed here. 

Although Smith was arrested in Trenton 
after a splendid piece of police work it 
was learned that his headquarters were 
here. From a candy receipt found in his 
pocket the address of a Baltimore girl was 
obtained by Trenton detectives and Detective 
Sergeant John J. Kelly, Trenton, came here 
and appealed to Charles H. Burns, captain 
of detectives, for assistance. Lieut. Charles 
A. Kahler, of the special squad, was as- 
signed to aid Detective Kelly of Trenton. 

Within an hour Kahler and Kelly had 
learned that Smith was known here as Wal- 
ter Kane, and that he had posed as a secret 
service agent of a foreign government. His 
headquarters here was at the Fountain 
Hotel, Pratt near Calvert St. Going to the 
hotel the detectives found Smith’s room. 
Kahler and Kelly, in searching the room, 
were amazed when they found a large trav- 
eling bag, packed with hundreds of pieces 
of jewelry, including watches and many va- 
rieties of jewelry. The record system at 
the detective bureau showed that some of 
the jewelry had been stolen in robberies 
cominitted when windows in local jewelry 
stores had been smashed. 

According to Detective Sergeant Kelly of 
Trenton Smith was trapped after he had 
robbed the window of the store of a Trenton 
jeweler. After a pistol battle with a Tren- 
ton policeman, during which the alleged 
window smasher was shot through the hip, 
Smith fled to an abandoned house, where he 
was captured by Kelly and Detective Ser- 
geant William Clow. Glass-cutters used to 
cut holes in windows were found in Smith’s 
pockets together with part of his night’s loot. 

At this writing Smiths’ identity has not 
been definitely established. He has refused 
to tell anything concerning his family. His 
photograph and fingerprints will be sent to 
police of many cities for the purpose of 
identification. 








Plans for the opening of a second store 
in Jacksonville, Fla., was announced by 
W. P. Russell, of Beighley & Russell, since 
1921 jewelers on Broad St., Jacksonville, 
who stated that the firm had leased the offices 
at Bay and Laura Sts., and will soon estab- 
lish there a new jewelry store. 
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LATEST CUSTOMS RULINGS 
Imported Jewelry Articles Are Classified 
for Tariff Purposes by the U. S. 
Customs Court 


AMBER NECKLACES 


The United States Customs Court at New 
York (formerly the Board of U. S. General 
Appraisers), rules, in a decision just handed 
down, that certain amber necklaces, entered 
at the port of Chicago by the Stein & EIl- 
bogen Co., were properly returned for duty 
under Par. 1428, tariff act of 1922, as 
jewelry, at the rate of 80 per cent. ad 
valorem. “There is nothing in this report, 
nor in the record to indicate that these amber 
necklaces are not jewelry, nor that they are 
dutiable at 20 per cent. ad valorem under 
Par. 1429, or 35 per cent. ad valorem under 
Par. 1403, as claimed in the protest,” Judge 
Sullivan states in concluding his opinion 
against the importers. 


PEARL BEADS MOUNTED 


Protests filed by Wells & Co., of New 
York, and by the Blackstone Shop, of Chi- 
cago, against the collector's assessment of 
duty on certain necklaces of imitation pearl 
beads, are sustained in rulings by Judge 
Sullivan of the customs court. According 
to the record in the cases at bar, the mer- 
chandise in question was assessed for duty 
as jewelry, at 80 per cent. ad valorem under 
the provisions of Par. 1428, Act of 1922. 
The protestants contended for duty as imi- 
tation pearl beads mounted, at but 60 per 
cent. ad valorem under Par. 1403 of the 
said act, and this contention is granted by 
the court. 

UNCUT DIAMONDS 

So-called bort, consisting of rough indus- 
trial diamonds, uncut, should have been taxed 
with duty at 10 per cent. ad valorem under 
Par. 1429, 1922 act, as diamonds, rough and 
uncut and not advanced in condition or 
value from their natural state, Judge Young 
rules in upholding customs claims of Over- 
ton & Co., Max Goldstein and Barkly West, 
Inc. The action of the collector in taking 
duty at the rate of 30 per cent. ad valorem 
under Par. 214, as articles of mineral sub- 
stances, is therefore reversed by the court. 


SHOE BUCKLES 

Shoe buckles, imported by O’Connor- 
Goldberg, of Chicago, and assessed by the 
collector at the rate of 80 per cent. ad 
valorem under the provision in Par. 1428, 
act of 1922, for metal articles valued above 
20 cents per dozen pieces, designed to be 
worn on apparel, or carried on or about or 
attached to the person, such as and includ- 
ing buckles and like articles, should have 
been taxed, the Customs Court finds in a 
decision just handed down, at 15 cents per 
hundred and 20 per cent. ad valorem under 
the provision in Par. 346 of the said act, for 
“shoe or slipper buckles and parts thereof, 
made wholly or partly of base metal.” 
Judge Sullivan writes the court’s conclu- 
sions in this case. 


UNSTRUNG AMBER BEADS 
Overruling protests of Carson, Pirie, 
Scott & Co., Mortimer Davis, Mandel Bros., 
and the Stein & Ellbogen Co., all of Chi- 
cago, Judge Sullivan finds that certain mer- 
chandise, consisting of unstrung amber 
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beads, were correctly returned for duty at 
35 per cent. ad valorem under Par. 1403, 
tariff law of 1922. In concluding his opinion 
in favor of the Government, the Judge 
writes as follows: 

“There is nothing in the reports to indi- 
cate that these amber beads were not cor- 
rectly classified by the collector, or that they 
are dutiable at 20 per cent. ad valorem 
under Par. 1429, or 25 per cent. ad valorem 
under Par. 1438, act of 1922, as claimed in 
the protests. On the contrary they tend 
to show that the collector’s classifications 
were correct.” 


PEARL CHOKERS 


Marshall Field & Co., Chicago, win be- 
fore the Customs Court in a ruling setting 
aside the collector’s decision with regard to 
the tariff classification of certain chokers 
composed of imitation pearl beads and beads 
in imitation of precious stones mixed, imita- 
tion pearl beads being the material of chief 
value. Duty was levied thereon as jewelry, 
at the rate of 80 per cent. ad valorem under 
the provisions of Par. 1428, Act of 1922. 
Judge Sullivan finds this assessment to be 
incorrect, fixing duty as imitation pearl 
beads strung and mounted, at only 60 per 
cent, ad valorem under Par. 1403 of the 
same act. 

MINER’S DIAMONDS 

Certain merchandise known as “ballas 
diamonds,” or as “miners’ diamonds,” is 
duty free under the provisions of Par. 1566 
of the act of 1922, the court rules in sus- 
taining protests of B. Bandler & Sons. It 
is pointed out in the decision just handed 
down that these diamonds are chiefly used 
for mining purposes in diamond drills 
which, by their peculiar structure, cannot 
be cut or used for ornamental or jewelry 
purposes. The action of the collector in 
assessing duty at the rate of 10 per cent ad 
valorem under Par. 1429, or at 30 per cent. 
under Par. 214, is therefore set aside by the 
court. 

TEMPORARILY STRUNG BEADS 


A number of New York importers win 
before the customs tribunals in decisions 
concerning the correct tariff classification of 
temporarily strung beads. These were re- 
turned for duty by the collector at 45 per 
cent. ad valorem under Par. 1403, or as 
beaded articles at 60 per cent. under the 
same paragraph. Judge Sullivan, in sus- 
taining protests of the following named 
concerns, rules that duty should have been 
taken at only 35 per cent. ad valorem under 
the first sub-division of said Par. 1403: 

Wertheimer Plehn & Levy, Inc., M. Gold- 
berg’s Sons, F. Hoffman & Co., Gimbel 
Bros., Fragale Bros., Leon Nissim Taranto, 
J. J. Gavin & Co., Rosenberg & Co., Julian 
Roberts, the Dritz Traum Co., Fred Loeser 
& Co., Inc., Jos. H. Meyer Bros., William 
E. Flory & Co., Calhoun, Robbins & Co., 
Lewy & Co., Fredericks, Inc., Elizabeth 
Anne Frank, A. F. Stauff, G. Szabo, The 
Caffron Sales Co., R. Messe, Inc., G. Klein 
& Sons, Lippmann Spier & Hahn, the Joseph 
Inwald Glass Co., Paul Hagenow, Hensel 
Bruckmann & Lorbacher, Martin D. Levy 
Co., S. A. Frost’s Sons, and Guiseppe 
D’Elia. 








Cole Sterlin, Kenova, W. Va., has been. 
succeeded by J. Finley. 
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SUMMER OUTINGS 





Employes of Providence and North Attle- 
boro Concerns Enjoy Out-Door Sports 
at Annual Picnics 

Providence, R. I., June 26—The Summer 
outing season began the past week and from 
now until well into September, there will 
be store, shop and department excursions, 
field days and other social gatherings every 
week. Some of the stores began their 
weekly half-holidays this week but others 
will wait until the week after the national 
holiday. All the stores grant the half day 
off on Wednesdays, but the manufacturing 
plants close Saturday noons. 

On Wednesday the 60 or more employes 
of the Hingeco Mfg. Co. held their annual 
outing at Duby’s Grove on the south shore 
of the Pawtucket river in Warwick. The 
entire day was given over to the merrymak- 
ing and everyone took full advantage of the 
opportunity. Chowder luncheon was served 
at noon and a long series of all manner of 
field sports furnished diversion for those 
who were athletically inclined, while the 
others watched the antics. Late in the 
afternoon the bake was in order and the re- 
turn home was made in the early evening. 





The employes of the Bugbee & Niles Co., 
North Attleboro, left the factory early this 
forenoon and in motor vehicles formed a 
long procession as they dashed through this 
city en route to Saunderstown, on lower 
Narragansett Bay within a few miles of 
Narragansett Pier. It was the occasion of 
the annual outing and because of the ex- 
cellent weather conditions, there was an un- 
usually large party. Luncheon was awaiting 
the party and the long ride had whetted the 
appetites so that every one welcomed the 
chowder and other viands. Games occupied 
the attention of the excursionists until about 
4 o’clock when the bake was served. Danc- 
ing was enjoyed and early in the evening 
the run back to the home town was made. 





Nearly 100 employes of the Fischer & 
Preufer Co. enjoyed the annual shop out- 
ing held last Saturday at the Sigwilaug 
Farm, the country estate of Sigmund 
Fischer in Wyoming, R. I. The party 
assembled at the factory in the Metcalf 
building, Pine St., from whence they pro- 
ceeded by automobile and motor busses to 
the scene of festivities, located in the rural 
districts in the southwestern part of the 
State, some 25 miles from the city. Singing, 
joking and cheering kept the party in good 
spirits but all were in readiness for the 
luncheon that was waiting for them upon 
their arrival. “Pop” Fischer was on hand 
to greet the excursionists and his genial 
smile broadened frequently as he watched 
the crowd enjoy to the utmost their day’s 
liberty from the shop. The day was filled 
with games, sports and contests of every 
description, so that there was something 
moving all the time. Then came the dinner 
and after that a distribution of souvenirs 
and the party headed for home. 

A recent report to the effect that O. D. 
Clark, jewelry and gift shop proprietor at 
Sanford, Me., has sold out his business and 
gone to Florida was incorrect as Mr. Clark 
has not made the change reported. 
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From $25.00 Up. 
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2 Russian News Notes 





Soviet Newspaper Reprimanded for Printing Diamond Market News—Sesqui- 
centennial Anniversary of Leningrad Mining Institute Celebrated— 
Diamonds Smuggled in Horses’ Ears 




















Recently THE JEWELERS’ CIRCULAR quoted 
from the Evening Red Newspaper of 
Leningrad a detailed report of the diamond 
market in Russia. Now comes the -news 
that this new note sounded in Soviet 
journalism aroused nothing short of scorn 
and indignation among the Moscow 
journalists. The Journalist, an official organ 
of the Soviet newspapermen, scolds the 
Leningrad editors for catering to the needs 
of the hated bourgeoisie. Says the 
Journalist: “The reader is instructed where 
and at what prices he could buy or sell his 
precious stones. Who reads the Leningrad 
newspaper? Why is it called “Red” news- 
paper ?” 

x OK OK 

A novel way of smuggling diamonds from 
Russia was discovered lately near Pskov, 
where Soviet border guards found stones 
inside of horses’ ears. The diamonds were 
skillfully suspended on thin thread. 


* *K 


The 150th anniversary of the Leningrad 
Institute of Mining is being celebrated now 
in Russia. The Institute was founded by 
Catherine II in 1776 and grew to be one of 
the greatest schools of its kind. The Insti- 
tute’s museum is second richest in the world, 
having to its credit most splendid mineral- 
ogical collections. In 1917, when there was 
danger of a German march to the capital, 
some of the collections were transferred to 
provincial cities. Among those sent to 








MEN ’S 
Engagement Rings 


In olden times man and maid 
exchanged rings upon betroth- 
al. Today this custom is being 
revived. The modern girl pre- 
sents her fiance with a ring as 
a symbol of her acceptance. A 
stone set ring is most appropri- 
ate. The stone being either the 
man’s birthstone or one denot- 
ing the month of the engage- 
ment. A fine assortment of the 
approved type of rings awaits 
your inspection here. 








Moscow were great gold and platinum nug- 
gets, one of the latter weighing nearly 100 
pounds. ‘Later they were brought to Kazan, 
where they were captured by the White 
soldiers of Kolchak. The nuggets drifted 
into Siberia with the current of the civil 
war, and only recently they were returned 
to Leningrad from Chita. 








More Co-operation Offered to the 
Jeweler Advertising Engagement 


Rings for Men 





HE many retail jewelers of the country 

who are at present taking advantage of 
the revival of the old custom of the exchange 
of engagement rings between prospective 
bride and groom, by pushing the sale of 
engagement rings for men, have been offered 
aaditional co-operation by the Committee 
for the Furtherance of the Custom of Giv- 
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ing Gentlemen’s Engagement Rings’ com- 
posed of the leading manutacturers and stone 
dealers of New York. The committee has 
had so many requests for suggestions as to 
newspaper advertising on the subject that ‘it 
has had its expert prepare ads of different 
sizes for retail jewelers and are now dis- 
tributing stereotype mats of these for either 
one column or two column space. 

The ads for these mats are shown here- 
with. The mats will be distributed on appli- 
cation, and the jeweler desiring them should 
address the chairman of the committee, 
Frederick W. Bryant, 136 W. 52nd St. 
New York. 








Jewelers’ Gold Bars Withdrawn and 
Exchanged at New York 


Week Ended June 26, 1926 


The U. S. Assay Office reports: 


Gold bars exchanged for gold coin... $2,127,159.72 
Gold bars paid depositors........... 49,979.15 


WME sichias txkeixmiecinans $2,177,138.87 
Of this the gold bars exchanged for gold 
coins are reported as follows: 





Exchange Deposits 
FORE Bi oss Se caso exisnwewatnaseses $651,770.09 
WS (GGUS da pacddeanedesenteebee 72,374.03 
a LTE Ce Oe ne ae 652,051.11 
A ca aca aes axenic aval iawenie wae 180,889.34 
So Se ET he eae Oke 508,264.34 

NO pars 4'6 cre ee ew arcderdaaiae ae 61,810.81 
POE reais Hiss eae veri Readies $2,127,159.72 








cAn Engagement Ring for HIM! 


A ring for Him—as Her engagement gift —What could 
be more appropriate! In olden times the exchange of rings 
between maid and man was an important bethrothal func- 
tion. Modern girls are today following this custom. The 
modern girl presents her man with a stone-set ring as a 
symbol of her acceptance. The stone is either the man’s 
birthstone, or the stone denoting the month of the en- 
gagement. Rings are of gold or platinum, handsome, 
bold and mannish. An interesting assortment awaits your 


inspection here. 


Strengthened by the interchangement of your rings. 


TWELFTH NIGHT 
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WALTER EITELBACH €& CO., INc. 
576 FIFTH AVENUE, NEW YORK 
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SPECIALISTS IN PEARL NECKLACES AND INDIVIDUAL PEARLS 
~ FINEST SELECTION RARE GEMS ~ 








THE GIFT TO HER FIANCE 
THE 


STAR SAPPHIRE RING 


The bestowal of a Gift upon her betrothed 
is a charming custom that breathes the roman- 
tic spirit of the engagement period. 


The Star Sapphire ring is suggested as being 
a particularly suitable gift for this occasion. 
It is a man’s piece of jewelry. 


LOUIS N. MARX 


$ Gems of Fascination 
36 West 47th St. NEW YORK 
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Discussions of Jewelers’ Conference at Amsterdam 








Problems in the Promotion of International Trade Discussed and Co-operative 
Action Planned 

















WasHincTON, D. C., June 24.—The co- 
operative movement among European jewel- 
ers took definite shape when the Interna- 
tional Jewelers’ Conference was held in Am- 
sterdam from April 19 to 24, providing the 
first opportunity for the manufacturers, 
wholesale merchants, and retailers in jewelry, 
gold, and silverware from 14 different Euro- 
pean countries to meet in a body to discuss 
trade problems. The meeting was consid- 
ered very successful and a number of im- 
portant resolutions were adopted. Plans 
were laid for further discussions leading to 


the forming of an international organization. 


The conference, which was opened by C. 
J. A. Begeer, chairman of the Dutch Federa- 
tion of Goldsmiths and Jewelers, was called 
to consider how the development of the trade 
could be encouraged by co-operation and by 
the removal of obstacles that prevent its 
growth. These obstacles concern partly 
regulations which have only arisen acci- 
dentally and measures which have been 
adopted by fiscal considerations in various 
countries. 

The following extract is from the opening 
speech : 

“The taxes on the turnover, as well as the 
so-called luxury tax, threaten in certain 
countries to completely destroy the trade, 
causing the disappearance of the higher in- 
dustries and with them the class of skilled 
laborers. Not less alarming for the inter- 
national trade is the way in which commer- 
cial intercourse is shackled by fiscal and pro- 
tectionist measures. There are also differ- 
ences in the laws concerning alloys, the re- 
moval of which would contribute very much 
to the efficiency desired in the trade. The 
problems concerning substitutes are quite dif- 
ferent. The so-called cultivated pearls re- 
quire as much attention as the synthetic 
stones, the plated products, and also the 
products of the alpaca industry.” 

Reports from the different countries were 
made and committees were formed to discuss 
various subjects, with the view of establish- 
ing uniform operation in the different coun- 
tries. The resolutions finally adopted by the 
delegates follow: 

The conference held that wherever turn- 
over and luxury taxes have been levied they 
have frequently caused injury to the trade, 
both in a moral and material sense. Injury 
in a moral sense has resulted because a not 
inconsiderable part of the business passed 
into the hands of persons of dubious char- 
acter, leaving the bona-fide merchant faced 
with the choice of abandoning business to 
them or applying their practices. Injury to 
the trade has been caused in a material sense 
by the increase of prices occasioned by the 
taxes and the administration incidental to 
them. 

It was also the opimion of the delegates 
that, since these taxes affect the international 
interests of the trade, it is desirable that the 
international organization appoint a commit- 
tee to consider ways and means of disposing 
of these taxes. 


Greater uniformity and simplification of 
tariff duties were discussed as aids to facili- 
tating international trade. It was requested, 
accordingly, that the international organiza- 
tion address itself to the governments of the 
countries concerned for the purpose of se- 
curing satisfactory regulations. 

In the discussions preliminary to the 
drafting of the resolution with respect to the 
standards of precious metals, two compre- 
hensive tables on the standards for silver and 
gold articles that are in force in various 
European countries were presented by the 
delegate from the Chamber of Industry and 
Commerce at Frankfort-on-the-Main, Ger- 
many. In regard to the fineness for silver 
goods, he pointed out that it would be of 
advantage if uniform alloys were established 
throughout the world. The technical organi- 
zations in Germany are of the opinion that 
fineness of 800/000 and 925/000 should be 
reached. The fineness of silver which is in 
use in different countries is as follows: 


Belgium ..... 800/000 Netherlands ... 825/000 
Denmark - 835/000 Norway ..... 835/000 
France ...... 800/000 Austria ..... 800/030 
Great Britain. 925/000 REM o> 3S ac8 ore 916/023 
BIT. co vucwsies 800/000 Switzerland .. 800/000 
Sweden ...... 835/000 Germany . 800/000 


The fineness for gold jewelry, which is of 
commercial usage or prescribed by law, was 
furnished for the following countries: 


Belgium ..... 750/000 Netherlands .. 585/000 
Denmark .... 585/000 Norway ..... 585/000 
Prauee® osc 750/000 + Austria ...... 585/000 
ee 750/000 Sweden ..... 763/000 
Switzerland .. 750/000 Germany . 333/000 
TOS eenestnn 750/000 


Fineness in Great Britain is 9 carat, 735/000 
fine; 12 carat, 750/000; 15 carat, 625/000; and 18 
carat, 750/000. 


It will be observed that 585/000 and 
750/000 are the most current standards of 
fineness for gold jewelry. 

The delegates agreed on the desirability cf 
the quality of precious metals in all countries 
being of a uniform standard, and asked that 
England, Sweden and Portgugal consider the 
following qualities, with a view to adoption 
and standardization: England, 18 carat in- 
stead of nine carat, and 14 carat instead of 
15 carat; Sweden, 750/100 instead of 
763/1,000; and Portugal, 750/1,000 instead 
of 800/1,000. 

In regard to white gold, it was recom- 
mended that the same standard apply as for 
yellow gold, and for platinum it was desira- 
ble to have all countries consider the advisa- 
bility of adopting a uniform standard. 

The subcommittee for the alloy of silver- 
ware recommended as first alloy for silver- 
ware, 925/1,000; and as_ second alloy, 
835/1,000; and that the introduction of these 
standards be followed freely by the profes- 
sional organizations. 

With respect to misleading and fraudulent 
use of the denominations “platinum,” “gold” 
and “silver,” it was decided that these arti- 
cles may be so described according only to 
the standard existing in each country in 
which they are sold. The congress was also 
of the opinion that an obligatory or official 
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stamp is not required to guarantee the stand- 
ard. 

The subject of cultured pearls was dis- 
cussed by Doctor Michel, the well-known 
Austrian scientist, and Mr. Rosenthal, an 


important . French pearl dealer. Doctor 
Michel has recently constructed an apparatus 
by which, it is claimed, it is possible to 
measure the thickness of the outer layer of 
a cultivated pearl, and make on this basis 


‘an estimate of its value. The discussion be- 


tween these gentlemen concerned the use of 
such an apparatus by the jewelers. 

It was finally decided to confirm the cus- 
tom of the trade in force that cultured pearls 
must not be offered for sale as pearls with- 
out the addition of the word “cultured.” It 
was also decided that “cultured pearls” are 
such as have been produced by artificial 
means—especially by the intervention of the 
human hand—and the introduction of any 
core whatsoever in the oyster and pearls so 
produced must be offered for sale as “cul- 
tured pearls” and invoiced as such. The 
congress also decided that there are various 
methods of definitely distinguishing between 
cultured pearls and pearls. 

An international committee was formed to 
take in hand the study of all questions re- 
lating to “cultured pearls.” There is also 
to be established in the different countries 
laboratories for research, where the exami- 
nation of pearls and precious stones may 
also be undertaken. 

The committee which investigated this sub- 
ject found that Germany and Switzerland 
have made a very good beginning with the 
development of the wear and use of jewelry 
and silverware. Some of the delegates on 
the committee pointed out that an estimate 
had been made of what it would cost for 
propaganda through the press, but it was de- 
cided to conduct an indirect campaign. 

The congress also resolved that the former 
reputation for artistic progress of the jewelry 
and goldsmiths’ trade should be maintained, 
and decided to do its utmost in this direc- 
tion, and requested the international com- 
mittee to carry out the practical execution 
of this resolution. 

In order that information may be available 
to the trade it was proposed that syndicates 
of all countries, possessing already profes- 
sional information offices, send in to the in- 
ternational office a detailed survey of how 
they are operating. This survey would 
finally form as an international basis con- 
cerning information and credit. 

It was decided to have the international 
organization appoint a committee to deal 
with the problems of insurance. It was also 
recommended that international organization 
policies be drawn up, and that reinsurance be 
centralized so far as possible. 

Although the foundation of an Interna- 
tional Jewelers’ Organization has, in princi- 
ple, a significance for those countries which 
assisted at this conference, the delegates did 
not agree to establish a regular central office. 
In this respect it was thought that it would 
be possible for the organizers of this first 
congress to further the work in their re- 
spective countries until the next meeting. 


This report was written by Assistant 
Trade Commissioner Philip E. McKinney at 
the Hague, and was published in a rece:t 
issue of Commerce Reports. 
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COMMERCIAL FINANCING 


Special facilities for the 
Jewelry Trade 


WILLIAM A. LOEB & CO. 
22 West 48th Street New York 
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Reports from the European Diamond Markets 





Conditions in the Diamond Centers of London, Paris, Antwerp and Amsterdam 
as Reported by Correspondents of The Jewelers’ Circular 




















AMSTERDAM, June 17.—Reports from all 
sections of this market show that the dia- 
mond business at the present time is in a 
peculiar position, as manufacturers and 
dealers are complaining that no profit can 
be made out of their transactions. It is 
generally known that one of the reasons 
for this is to be found in the high prices 
obtained in the rough market as well as the 
scarcity of certain grades of diamonds for 
which the demand exceeds the supply and 
which are controlled by a few concerns. 
Mélée as well as the smaller gems in medium 
qualities are neglected to some extent for 
the time being, the chief interest being in 
good quality large stones and fancy shaped 
diamonds such as marquise and emerald cut 
stones. During the month this market has 
been visited by a fair number of representa- 
tives of American firms who paid a visit 
to the Diamond Bourse and brought some 
activity to the trade in this market. Infor- 
mation has been received that some repre- 
sentatives of well known American firms 
are on their buying trips to the European 
diamond markets and this will undoubtedly 
bring a little more activity into this market. 
As far as the other markets at Paris and 
Antwerp are concerned, they are all trading 
under the disadvantage caused by fluctua- 
tions in the money market which make busi- 
ness uncertain at the present time. Never- 
theless the market for rough material con- 
tinues to be active, as importers are most 
eager to get the consignments of the Lon- 
don Diamond Syndicate, where no sign is 
seen of any depression in business. During 
the week pool goods of the DeBeers mines 
came into the market and at the end of 
the month a consignment from the Premier 
mines may be expected. 





Lonpon, June 18.—As is usually the case 
following an industrial struggle, such as the 
one in which this country has been involved 
of late, business has been effected and it 
was no surprise when it was noted that no 
retail business was transacted. Members 
of the trade, however, are in a more op- 
timistic mood since the general strike was 
settled and a look ahead to better trade 
conditions during the Summer and Fall. 
This optimism is due to the London season 
which as a rule is accompanied by some 
business activity in the diamond trade, es- 
pecially for those jewelers who are patron- 
ized by people of high rank. Court func- 
tions as well as other social events always 
contribute somewhat to the amount of busi- 
ness being transacted. It is however, to be 
understood that such business as is done, 
as a result of the social activities at this 
time of the year are orders for immediate 
execution. So far as buying stock for future 
sales is concerned, there is a careful atti- 
tude on the part of the trade at the present 
time. This reluctance originates in most 
part from a fear of over stocking. Good 
quality diamonds, especially in the larger 
sizes, have advanced in price of late, due 


in part to the firm policy of the diamond 
syndicate which, as is well known, controls 
about 95 per cent of the “rough” output 
of the mines. Prices for good quality cut 
stones are, as a rule, beyond the purchasing 
power of the small manufacturing jeweler 
who is compelled to buy for immediate 
needs. It is only the big diamond merchants 
who are buying mainly for exportation to 
overseas markets. 





Paris, June 18—Even in view of the 
present fluctuations in the money market 
which make it difficult to transact business, 
it is possible to report a better tendency 
and more trade activity of late, with the 
arrival of tourists, and especially American 
merchants, who are at present on their buy- 
ing trips to Europe. Fancy shaped dia- 
monds are meeting with a ready market and 
in many cases the demand for these stones 
exceeds the supply and those offered are 
snatched up at high prices. Pearls have 
not been quite as active recently in this 
market, but this may be only a temporary 
condition. On the other hand sapphires, 
especially the high class stones find ready 
customers. This also applies to rubies. The 
market for industrial diamonds remains in 
a firm condition. Employment among dia- 
mond workers here and in the provinces is 
normal and there have been some increase 
in wages. 








WONDERFUL PEARL DISPLAY 





Wanamaker Collection a Feature at Con- 
vention of Advertising Clubs of the 
World at Philadelphia 


PHILADELPHIA, Pa., June 29.—One of the 
“side features” of the convention here of the 
Associated Advertising Clubs of the World 
of especial interest to the jewelry trade and 
others interested in fine jewels was the dis- 
play of $2,000,000 worth of pearls in one 
cabinet arranged by Mr. Bachman, head of 
the jewelry department of Wanamaker’s, 
which aroused the keenest interest, not only 
among the advertising men but among the 
jewelry trade here. Scores of the leading 
jewelers of the city have been among those 
who visited the store to se this exhibit and 
all complimented Mr. Bachman on the won- 
derful display. 

The collection, which has taken the Wana- 
maker house more than 20 years to assemble, 
has for its centerpiece a necklace of gray 
pearls, valued at $1,000,000 retail. The neck- 
lace is graduated and has for its centerpiece 
a smoky pearl weighing 87 grains and of 
marvelous luster. In the same cabinet, 
which was built especially for this collection, 
are eight other necklaces of pearls, these 
ranging in value from $100,000 to $250,000. 
Most of these pearls are of cream or roseate 
tints. Also there are pear-shaped stickpins, 
earrings and drops both pear shaped and 
round, one pin being valued at $2,000, and a 
pair of ear drops at $20,000. Other interest- 
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ing jewels in the cabinet comprise an emer- 
ald valued at $100,000, a sapphire ring at 
$20,000 and a navette diamond at $40,000. 
These gems are all displayed to the best ad- 
vantage in the specially constructed cabinet 
which stands in an open space in one section 
of the jewelry department, and is the center 
all through the store day of an admiring 
circle of men and women. The cabinet is 
guarded but unobstrusively, in view of the 
fact that its contents might prove a tempting 
lure for crooks. 

In another collection in the pearl depart- 
ment are a number of beautiful fresh water 
pearls, in necklaces, pins, ear drops and 
rings. These have a wonderful luster and 
to the uninitiated are the same as the sea 
water gems. These, too, are receiving much 
admiration from visitors. 








Edward Klein Trading as the Klein Jewelry 
Co., Cleveland, O., Files Voluntary 
Petition in Bankruptcy 


CLEVELAND, O., June 28—Edward Klein, 
doing business as the Klein Jewelry Co., 
8932 Buckeye Road, filed a voluntary peti- 
tion in bankruptcy in United States District 
Court June 23. The total liabilities were 
$22,939, and assets $12,500. The only se- 
cured claim was that for $500, consisting of 
a chattel mortgage on an automobile and 
household furniture. 

The following were the largest creditors: 
Bandler & Fuerstein, $651; Henry David- 
son, $796; Rudolph Deutch, $1,514; M. & I. 
Goldstein, $305; Hyman & Zaslav, $1,290; 
Jentleson & Kaplan, $432; E. W. Kennedy, 
$10,992; Max Kurjan & Co., $2,052; Levin 
Ring Co., $338; Arnold Neis, $1,130; Re- 
liable Watch Co., $108; M. Salberg, $592; 
Scribner & Loehr Co., $102; Swirsky Bros., 
$540; Streicher Mfg. Co., $300; Wagner, 
Gilger, Cohn Co., $546. 








A Chart of Industrial Activity 





UNDER the title of “An Industrial Cal- 

endar,” the Vocational Adjustment Bu- 
reau at 336 E. 19th St., New York, has 
issued a pamphlet prepared by Katharine 
Treat, which, though essentially issued for 
the benefit of those engaged in placing labor 
in various industries, may prove of value to 
business men, manufacturers and merchants 
in all lines of trade. The pamphlet is in- 
tended to show the seasonable fluctuations in 
the industries in New York city for each 
month of the year, the industries being ar- 
ranged alphabetically, from “art and novel- 
ties” to “upholstery,” listed as to whether 
“dull” or “active” during the various 
months. 

But the pamphlet contains a table in colors 
which shows graphically the conditions in 
each of these industries and their conditions 
between January and December, the table 
being one in which the seeker after informa- 
tion can tell immediately just what dates a 
particular business is active and when it is 
dull. Of course, this will prove valuable to 
those organizations interested in labor con- 
ditions, but will also prove of almost equal 
value to business men, advertising agents, 
etc., who wish to determine in just what 
months efforts should be made to solicit 
business in these industries. 
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DEATH OF GEORGE M. HARD 





Vice President of Maiden Lane Historical 
Society and Well Known New York 
Banker Passes on at His 
Brooklyn Home 


George Melville Hard, a vice-president of 
the Maiden Lane Historical Society, many 
years chairman of the board of directors of 
the Chatham & Phenix National Bank of 
New York, and widely known in the jewelry 
trade of New York, died last Thursday 
evening at his home, 9 Prospect Park West, 
Brooklyn, from: heart disease. 

Mr. Hard was well known in the jewelry 
trade and never lost his interest in the in- 
dustry from the time he became connected 
with the old Chatham National Bank, which 
was for many years located in the building 





THE LATE GEORGE M. HARD 


at 11 John St. He served as president of 
this institution for many years and later 
was chairman of the board of directors of 
the Chathan & Phenix National Bank. De- 
spite his advanced years, being 84 at the 
time of his death, he remained active in 
business and was in his office at the bank 
last Wednesday. 

Mr. Hard was born in Johnsonburg, N., J. 
At 18 he entered the employ of the Chatham 
National Bank and worked his way to the 
presidency of the institution, which he held 
more than 30 years. 

During the Civil War, Mr. Hard recruited 
a company of volunteers and served as a 
captain. At the close of the war he returned 
to the Chatham National Bank and remained 
with it until his death. In 1870 he was made 
cashier and seven years later became presi- 
dent. In 1910, wishing his duties lightened, 
he relinquished the presidency to become 
chairman of the board. Subsequently he 
became vice-chairman of the board. 

For 40 years Mr. Hard made his home 
in Nyack. In the last 15 years he had 
lived in Brooklyn. He was an enthusiastic 
hunter and fisherman. He was president 
of the North River Steamboat Co. 

Mr. Hard had in recent years dropped 
out of several clubs and other organizations. 
He still retained membership in the Maiden 
Lane Historical Society, the Loyal Legion 
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and the Montauk Club. He was also a 
Mason. 

He is survived by a sister, a daughter, 
Mrs. Edith L. Osborn, and a son, Sherwood 
M. Hard. 

The funeral services which were held at 
Grace Church in Nyack, N. Y., Friday 
afternoon at 3 p. M., were largely attended 
by Mr. Hard’s old friends and residents of 
that city. In addition, there was a delega- 
tion from the Chatham & Phenix National 
Bank and William Bardell attended as rep- 
resenting the officers, directors and trustees 
of the Maiden Lane Historical Society, 
which also sent a card and flowers. 

The interment was held directly after the 
services at the cemetery in Spark Hill, 
Nz Y¥. 








Buffalo Jewelers’ Widow Wins Contest with 
Parents-in-law Over Will of Her 
Husband 

BurraLo, N. Y., June 26.—Mrs. George 
Holender, proprietress of the retail jewelry 
store at 430 William St. since the death of 
her husband in December, 1924, successfully 
defended in Supreme Court, here, a suit in- 
stituted in behalf of the aged parents of Mr. 
Holender, seeking to nullify a will which be- 
queathed the entire estate to his widow. 

Contest of the will was begun by Sundel 
Holender, cousin of Mr. Holender, and a 
local attorney, in behalf of Mr. and Mrs. 
Meyer Holender, parents of deceased, who 
reside in Poland. Because of the necessity 
“f taking testimony in European courts, the 
will has been in litigation for more than a 
year, 

It was brought out at the trial before a 
jury in Supreme Court that Mrs. Holender 
had offered, prior to institution of the suit, 
$1,500 to the parents of her husband, or an 
annual amount of $150 for the remainder of 
their lives. These offers, as well as a will- 
ingness upon the part of Mrs. Holender to 
arbitrate the matter, were spurned. They 
ceclared they would accept nothing less than 
$3,000. 

The claims of the petitioners that Mr. 
Holender was of unsound mind at the time 
he made the will leaving his estate to his 
wife, were refuted by reputable witnesses. 
The contestants were likewise unable to 
prove that there had been a previous will in 
which a portion of Mr. Holender’s estate 
was bequeathed his parents. It was also 
brought out at the trial that the aged couple 
owned preperty in Poland and were in com- 
fortable circumstances, as were their grand- 
children who might benefit from a favorable 
verdict. 








Creditors Start Bankruptcy Proceedings 
Against Phillips-Price Co., Boston, 
Mass. 

Boston, Mass., Jun 26.—The Phillips- 


Price Co.. Inc., has been petitioned into 
bankruptcy. The petition is dated June 23, 
and a committee has been appointed to advise 
on business procedure, with a view to keep- 
ing down running expenses. 

The assets are placed at about $45,009 and 
the liabilities $40,000. A complete list of 
creditors has not vet been filed in court. 








L. S. Hildreth has opened a jewelry store 
at Spirit Lake, Ia. 
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DEATH OF SOLON D. BUSHEE 


Aged Retired Attleboro Jeweler Passes Away 
After Operation . 
ATTLEBORO, Mass., June 26—Solon D. 
Bushee, one of Attleboro’s old-time manufac- 
turing jewelers, from which business he re- 
tired a score of years ago, died yesterday 
morning, following an illness of several 
months. He was at the local hospital for 
some time during the past Winter and 
Spring, where he underwent an operation but 
failed to rally and was removed to his home. 
Mr. Bushee’s death marks the passing of 
one of Attleboro’s most public-spirited citi- 
zens and a man of high standing in the com- 
munity. For 18 years he was superintendent 
of Capron Park, one of Attleboro’s beauty 
spots, and for a long time a member of the 
Park Commission. He was greatly inter- 
ested in the park and many times gave of 
his own funds to have improvements made. 
Two years ago he donated to the city a large 
grove adjoining the park, and this has al- 
ready been improved and added to the park. 
He was born in Waterford, Mass., and 
would have been 82 years of age if he had 
lived until the 19th of next month. He 
served with Company G, 51st Massachusetts 
Volunteer Infantry during the Civil War, 
and although associated with several fra- 
ternal organizations, was better known 
through his connection with the William A. 
Streeter Post, G. A. R., and the G. A. R. 
Dining Club. Upon his return from service 
he engaged in the jewelry business for a 
number of years and was very successful. 
He is survived by no near relatives, and 
his burial will be at the Old Union Hill 
Cemetery, Woonsocket, R. I., whert his wife 
and parents are buried. 











SENT TO PRISON 


Charles Clay Alias “Barbolett” Gets Long 
Term for Part in Robbery of Newark 
Jewelry Concern 
Newark, N. J., June 28—Charles Clay, 
otherwise known as Charles Barbolett and 
“Charles White,” was sentenced last week 
to 14 years and eight months in State prison, 
for complicity in the robbery of the 
jewelry factory of William H. Taylor & 
Co., 68 Orchard St., on Nov. 9. Sentence 
was imposed by Judge Van Riper in the 

court of Common Pleas. 

Clay was convicted recently on a split in- 
dictment. On a charge of entering he was 
sentenced to four years and eight months to 
seven years, and on a robbery charge a 
sentence of 10 to 15 years was imposed. 
The two terms are to run consecutively. 

Clay’s arrest occurred in New York early 
in January. After his identification by Mr. 
Taylor and an employe of the company, as 
one of eight bandits who held up the work- 
ing staff of 30 persons and escaped with 
platinum and jewelry valued at $31,800, he 
was extradited on Feb. 25. He persisted in 
his denial of complicity in the robbery. He 
was found to have a long record, over a 
period of 15 years, the charges including 
robbery, carrying concealed weapons and 
attempted burglary. 











Frank Cisler purchased the Lloyd Koontz 
jewelry business at Sparta, Mich. 
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DRESNER ARRESTED 





United States Postal Inspectors Apprehend 
Former Treasurer of Provident Loan 
Society of Philadelphia 


PuILapELPHIA, Pa. June 28.—United 
States postal inspectors keep after their 
quarry until it is caught as Samuel Dresner, 
aforetime treasurer of the bankrupt Provi- 
dent Loan Society, of this city, has dis- 
covered. Dresner and his partner, Schwartz, 
have been indicted by a Federal Grand Jury 
on charges of using the mails with intent 
to defraud, it being charged they sent out 
false and misleading statements of the finan- 
cial condition of the Provident Loan Society, 
to a large number of wholesale jewelers 
in New York, Newark, Providence, the 
Attleboros and other places in order to ob- 
tain goods on credit. Merchants in other 
lines were also recipients of these letters, 
which the postal authorities charge in their 
complaint were sent out shortly before the 


bankruptcy proceedings were filed against - 


the firm. 

Schwartz was arrested several weeks ago 
and released on $2,500 bail but Dresner had 
left this city and eluded the inspectors for 
several weeks. Whether he knew he had 
been indicted with his former partner, was 
not known but he kept away from this city, 
although he was traced to New York and 
later to New Jersey where he remained for 
some time in Camden. The inspectors finally 
traced him and he was arrested in that city. 
Arraigned before a federal commissioner 
here, he was held in $2,500 bail. 

The trial of the case was scheduled for 
this month but has been postponed until 
the October term of the U. S. Criminal 
Court here. Postal inspectors are still work- 
ing on the case and expect to have an over- 
whelming mass of evidence at the trial. 

It is among the possibilities also that Fed- 
eral authorities will take cognizance of sev- 
eral peculiar things in connection with the 
bankruptcy, among others the alleged mys- 
terious disappearance of a number of con- 
signments of goods shipped from New York, 
Providence and other cities to the loan society 
just before the bankruptcy proceedings were 
filed but which so far as the receiver, Robert 
L. Coates, can find, never reached the place 
of business of the concern. It is charged 
that they were receipted for as having been 
received but all traces of them have vanished 
and charges were made openly that these 
goods were diverted after their arrival in 
this city and evidence has been obtained of 
their being taken to a certain warehouse 
here from which they later disappeared 
without leaving a trace. 

A number of other questions remain to 
be answered satisfactorily, including the 
whereabouts of the books of the concern. 
At the time of the bankruptcy hearings the 
liabilities of the concern were placed at 
$72,900 with nominal assets of $23,254, these 
latter shrinking appreciably by appraisal and 
sale, 

Federal authorities indicate that the mail 
charge is a very serious one and that the 
accused men stand an excellent chance of 
having time to think things over in a fed- 
eral prison before the case is ended. 

It is understood that the National Jewel- 
ers Board of Trade through the use of its 
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fighting fund has been very active in con- 
nection with this prosecution and will con- 
tinue its activity. The Board’s interests have 
been taken care of by Greenbaum, Wolff & 
Ernst, general counsel working in associa- 
tion with Aarons, Weinstein & Wolffe of 
Philadelphia. 








LOOK OUT FOR HIM 





Swindler Gives Worthless Check to Brook- 
lyn Jeweler in Payment for 
Diamond Ring 


Last Friday afternoon, L. M. Piccard, 
1264 Pacific St., Brooklyn, was the victim 
of a clever swindler who got away with a 
diamond ring worth about $100. The man 
entered the jewelry store and told the pro- 
prietor he was looking for a diamond ring 
to give his son on his graduation. He claimed 
to live in Brooklyn. 

The stranger appeared to the jeweler to 
be an honest man and said that he knew 
the jeweler’s brother who was in business 
for 40 years on Fulton St. He finally 
selected a ring and the jeweler, who was 
not in the least suspicious, accepted a check 
drawn on the Central National Bank at 
Broadway and 40th St., New York. Later 
the paying teller at the bank told the jeweler 
that the check was no good and that this 
same man had defrauded a number of other 
jewelers and furriers. 

He is described as weighing about 180 
pounds, fair complexion and standing about 
five feet, 19 inches tall. He has a smooth, 
full, round face, with a few blotches on his 
left cheek and nose. 

At the time he visited the jewelry store, 
he wore a straw hat, a blue suit and had 
an Elks button in his coat lapel. Jewelers 
are warned to be on the look out for this 
man. 








Warning Sent Out by Better Business 


Bureau Against Band of Swindlers 


PHILADELPHIA, Pa., June 29.—Warnings 
are being sent out from this city by the 
Better Business Bureau, the Credit Asso- 
ciation and other similar bodies to jewelers 
and other merchants, all over the country, 
to beware of a band of swindlers, reported 
operating here. Their system is a new 
variation of an old swindle and thus far it 
is not known whether they have “hooked” 
any jewelers but merchants in other lines 
have reported being caught. 

The gang is equipped with imposing letter 
heads and stationery and operates under a 
number of titles. The usual scheme is to 
write to a wholesale or manufacturing 
jeweler, ordering a sizeable consignment of 
goods and signing the letter with the name 
of an old-established and reputable con- 
cern in the immediate vicinity of their sup- 
posed place of business. The possible victim 
is requested to ship the goods to the 
swindlers’ address, plausible reasons being 
given for the change. 

While so far as known, no jewelers have 
as yet “fallen” for this scheme, it is known 
to the credit authorities that a number have 
been written to and a general warning has 
been broadcast to wholesalers and manu- 
facturers to be on the watch for such letters. 
The police authorities also have been notified 
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and are watching operations of the gang 
closely for the first opportunity of an 
arrest. 








DISCUSS WAR ON CROOKS 





Sixth International Anti-Crime Codeine 
Held at Spokane, Wash. 


SEATTLE, Wash., June 25.—Ears of crim- 
inals in this country doubtless burned this 
week when crimes, criminals and crime- 
waves were discussed by the leaders of anti- 
crime movements at the four days’ sessions 
of the sixth international anti-crime con- 
ference which was held at Spokane, Wash., 
under the auspices of the Northwest Asso- 
ciation of Sheriffs and Police, at the Daven- 
port Hotel. Officials of Seattle, Spokane, 
Portland, the Great Northwest, and the 
Mayor of Seattle participated at the con- 
vention which developed considerable enthu- 
siasm against criminals and discussed the 
prevention of crime in this country on a 
scientific basis. 

Luke S. May, president of the associa- 
tion, in opening the conference on Monday, 
outlined several factors which he stated 
tended to the increase of crime. He stated 
that the present administration of criminal 
law was antiquated, and that the means for 
dealing with the criminal situation are in- 
adequate in both equipment and personnel, 
while punishment of crime is never cer- 
tain. 

A policy of penny wisdom and pound 
foolishness, Mr. May declared, was false 
economy and made it impossible for the en- 
forcement of law officials to keep pace with 
the professional criminals. 


A plea for international cooperation was 
made at the conference, and several new 
law enforcement aids were enumerated, as 
well as the possibility of utilizing aircraft 
in the tracking of criminals and the pre- 
vention of crime. A study of juvenile delin- 
quency was made and a paper on “Criminal 
Types” presented. 

Charles H. Leavy, the prosecuting at- 
torney of Spokane county, gave a talk in 
which he admitted that “a lot of us would 
be driven out of business if the rising gen- 
eration were given more real work: less 
excitement that is too often called pleasure; 
a more wholesome respect for home and 
authority; a better example set by dad and 
mother, and a sensible method of eliminating 
congenial criminals by sterilization and seg- 
regation.” 

Scientific methods of dealing with crim- 
inals were outlined by several of the speak- 
ers, and papers delivered on Tuesday that 
attracted considerable interest were “New 
Criminal Agencies and Weapans,” and 
“Science and Crime.” 








A clever sleight of hand swindle is 
said to have been worked upon Carl Stein- 
seifer, Auburn, Wash., by some independent 
diamond salesmen. According to his story 
to the police these men offered to sell him 
a diamond ring worth $200 at a considerable 
reduction. They took him to a jeweler who 
appraised the ring at $150. It was sold for 
$100, and during the transaction, a ring with 
a glass “gem” was quickly substituted for 
the genuine. 
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GORHAM STAFF CONVENES 





Members of Sales Force, Department Heads 
and Officials Join in Conference 
at Providence, R. I. 


Provipence, R. I., June 26.—The annual 
conference of the sales forces with the of- 
ficials and department heads of the Gorham 
Mfg. Co. was held at the plant of the com- 
pany at Elmwood the past week, three days 
being devoted to the consideration of business 
conditions throughout the country, sales 
problems and future prospects. 
sions began at 9 o’clock Wednesday morn- 
ing and the conference finally adjourned 
last evening. Upon the whole the confer- 
ence was one of the most satisfactory and 
successful the company has ever held and 
gives promise of increased results during 
the next year. 

President Edmund C. Mayo who returned 
from a business trip to the Pacific Coast to 
open the conference greeted the gathering 
and made an impressive address based upon 
his observations and investigations during 
his recent trip across the continent. Ses- 
sions were held morning and afternoon on 
each day, they being systematically divided 
so that all of the various topics of sales, 
credits, advertising, merchandising and dis- 
tribution of goods, both sterling and plated, 
were discussed. New patterns were ex- 
plained and examined, the readjustment 
policies considered and every phase of the 
company’s activities given consideration. 

Luncheons were served each day at the 
Gorham Casino on the grounds and the 
evenings were given to sociability and indi- 
vidual pursuits. During the conference ad- 
dresses were given by the different officials 
and attention was called to some of the 
recent productions of the concern. Among 
these were the unique sterling silver trophy 
made for Edsel B. Ford and to be presented 
annually to the aeroplane manufacturer who 
produces the best plane of the year. The 
name of the winner is to be engraved on one 
of the shields surrounding the base, and a 
gold medal will also be presented to the 
manufacturer. 

This trophy is 40 inches in height and 
describes the evolution of transportation de- 
picting a man with a pack, a camel, the 
covered wagon, the jinrikisha, a stage coach, 
a Columbus caravel, the brig, the schooner, 
the latest type of steamship, the steam en- 
gine and train, the auto truck and the 
electric engine. Around the base is a frieze 
showing the development of the aeroplane. 
Frank L. Weigert, one of Gorham’s leading 
master craftsmen, executed this excellent 
chasing. It was his last and best work, as 
he passed away a few days after it was 
completed. 

A finely hand chased and beautiful ex- 
ample of ecclesiastical art is a monstrance 
by the Ecclesiastical Department. It is a 
fine example of Italian Renaissance style, 
is five feet six inches high overall; the base, 
shaft, main rays and cross are of bronze, 
heavily gold plated. A removable or inner 
monstrance of sterling silver, gold plated, 
Is a unique feature of this piece. The jewels 
used are garnets and crystals, also eight 
enamels, four on the outside and four on 
the inside rays. 

Another recent production is a bronze 
honor roll for the Lehigh Alumni Memorial 


The ses- 
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Administration Building at Lehigh Univers- 
ity, Bethlehem, Pa.,-and is the largest ever 
made by the Gorham Bronze Division. The 
tablet is English Gothic in design, of golden 
bronze, 26 feet 134 inches wide, 9 feet 4% 
inches in height and weighs over two tons. 
It has 12 panels bearing the names of 1921 
Lehigh graduates and undergraduates who 
served in the World War and 46 names in 
the centre panel of those who died. 








ALVIN SALES CONFERENCE 





Fortieth Anniversary of Founding of Silver 
Company Celebrated at Sag 
Harbor, L. I. 


The 40th anniversary of the Alvin Silver 
Co. was celebrated at Sag Harbor, Long 
Island, on Tuesday, June 22 and Wednes- 
day, June 23. The meeting was a most un- 
usual one as this was the first time in 
several years that the Alvin representatives 
from all parts of the United States had been 
assembled in one place, there being 45 mem- 
bers of the selling organization present and 
only three absent. Another interesting fea- 
ture of the meeting was the presence at the 
banquet of W. H. Jamouneau, the original 
president of the original Alvin Co. in 1886. 

It was a revelation to the members of the 
selling organization and their guests to be 
told how the Alvin Co. started in New 
Jersey 40 years ago with a capital of only 
$1,300 and has grown steadily every year 
until today it is one of the largest single 
manufacturing firms of sterling and plated 
silverware in the world. Mr. Jamouneau 
dwelt on some of the early achievements of 
the company. 

Suitable music for the banquet Tuesday 
evening was furnished by members of the 
Alvin factory organization and by Charles 
Beechell, well-known radio baritone. 

The order of events for the first day were 
divided into three sessions, the morning and 
afternoon sessions being devoted entirely to 
business and the evening to the anniversary 
banquet. 

The business sessions were opened shortly 
after 9 o’clock on Tuesday morning in 
Forresters’ Hall on Main St., Sag Harbor, 
G. E. Fahys, Jr., presided with F. E. 
Shelton acting as secretary. 

Facts about the business prospects for this 
Fall were given by G. E. Fahys, while H. 
F. Cook outlined many manufacturing prob- 
lems. A few remarks by the treasurer were 
followed by an interesting address by J. D. 
Grassick, western sales manager. “The 
line of talk that put over the biggest sale 
since the war,” was the title of an address 
given by W. E. Heyward, eastern sales 
manager, after which H. Weber, credit 
manager, addressed the meeting. 

After the sales representatives had listened 
to the “Trouble of a Retail Storekeeper” 
recited by M. E. Savvis, retail sales man- 
ager and to the plans for the Alvin anni- 
versary sales campaign which were outlined 
by the general sales manager, they engaged 
in a general discussion of sales plans and 
policies of the sales organization. 

Following a buffet luncheon, the afternoon 
session was opened by Harry Cook, man- 
ager of manufacturing, who pointed out the 
improvements in the concern’s methods of 
manufacturing. This talk was followed by 
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an explanation of the firm’s new goods, by 
M. E. Savvis, after which P. J. Gordon put 
forth some ideas for new designs. For 
almost an hour the members of the sales 
organization examined and discussed the 
concern’s new goods, after which the ad- 
vertising plans for the Fall were outlined 
by Joseph Fahys, advertising manager. 
Following this talk the sales representatives 
adjourned to the Alvin factory where they 
inspected a 10 trunk sample line. 

Shortly after 6 o’clock automobiles left 
from in front of the factory building carry- 
ing those attending the conference to the 
Sea View House where John Morris acted 
as host. With “Jim” Grassick, acting as 
toastmaster, the anniversary banquet was 
started. 

During the evening several interesting 
talks were given, the first by W. H. 
Jamouneau, founder of the Alvin Co., in 
1886. This address was followed by other 
talks including one entitled: “Great Oaks 
from Little Acorns Grow”’—or—“How the 
Alvin Co. Really Started,” by George 
Beiderhase, dean of the Alvin sales force; 
another, “What the Silversmiths’ Guild Is 
Doing to Help Increase the Demand for 
Sterling,” by Alexander Vincent, secretary, 
Sterling Silversmiths’ Guild of America. 
Still another was on “How Our Fall Ad- 
vertising Will Increase the Sale of Alvin 
Plate,” by Norwood Weaver, president of 
the Weaver Advertising Agency. 

A few funny stories by various members 
brought the first day’s activities to a close. 

On Wednesday, June 23, most of the day 
was devoted to athletic events. A real old 
fashioned Long Island clam bake such as 
can be put up only by the real old timers 
of Sag Harbor, was a feature of the day. 

Among the special events of the field day 
were the tug of war, which was won by the 
eastern men, the bag race which was won 
by a narrow margin by Mr. Harnisch and 
the special exhibition of fireworks which 
was supervised by Ben Wilson and Joe 
Harnden. 

Before leaving for the picnic grounds at 
Tindal’s Grove, North Haven, there was a 
tour of inspection of the factory by sales- 
men, personally conducted by Gus Heller- 
man, Alvin factory superintendent. 

Shortly after their arrival at the grove 
the sales representative engaged in the vari- 
ous athletic events arranged for the day. 

The field day committee was composed of 
Forest Thayer, Gus Hellerman, Will Den- 
nis and “Joe” Fahys. “Bob” Pierce acted 
as umpire while Jack Montgomery was the 
timekeeper. 








Arrested a few weeks ago charged with 
breaking a plate glass window in Stone’s 
jewelry store, Utica, N. Y., Gage Hills, 
one of the four men implicated in 
the crime, walked into police station this 
week and asked for possession of property 
taken from him at the time of his arrest. 
Hills told the chief that he had just been 
placed on probation for a year. G. Hills 
and Thomas F. Casey pleaded guilty to 
burglary, third degree, and grand larceny, 
second degree, before a Supreme Court 
Justice in Rome. They were placed on 
probation for one year and ordered to report 
monthly and make restitution for the 
missing jewelry. 
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Atlanta Jewelers Back Publicity Campaign 








Members of Retailers’ Association Interested in Letter from District Manager 
of Publicity Association Which Was Read at June Meeting 

















AtLtanta, Ga. June 24.—The regular 
June meeting of the Atlanta Association of 
Retail Jewelers was held Tuesday evening 
on the roof garden of the Hotel Cecil. Pre- 
ceding the meeting, an informal dinner was 
served at 6.30 p. M., which was enjoyed by 
all, and the business session was opened by 
President R. C. Schneider at 8 o'clock. 

President Schneider opened the meeting 
by reading the following letter from J. H. 
Wilson, district representative manager for 
the National Jewelers’ Publicity Association, 
which expresses the present situation of the 
trade and the need for publicity so clearly 
that it is given herewith in full for the bene- 
fit of other jewelers. 

“Mr. R. C. Schneider, president, the Atlanta 

Retail Jewelers’ Association, Atlanta, Ga., 
“Dear Sir: 

“T am prompted to write you and your 
association regarding a matter I know you 
are vitally interested in—namely, the de- 
velopment of the jewelry and allied indus- 
tries to help all retail jewelers, and I trust 
that you will bring this matter to the atten- 
tion of your association. 

“Tt is certainly a fact beyond dispute that 
the jewelry industry is going back. No 
industry can stand still, as you know. The 
Department of Commerce figures show that 
the jewelry industry is doing anything but 
going ahead. Some jewelers in the indus- 
try, both manufacturers and retailers, say 
this is because of a general business condi- 
tion throughout the country. But let me 
tell you that this is not true. The jewelry 
business over the country has not been good 
and this not so much because of bad condi- 
tions as because the retail jewelers and the 
balance of the industry have been willing 
to stand on the sidewalk and watch the 
parade go by. This is a highly competitive 
age. People are buying the things that are 
sold to them. And unless the industry gets 
busy and tries to sell its merchandise to the 
nation, the nation will buy the merchandise 
which is sold to it. 

“All of this is not theory, but an argu- 
ment based upon actual facts and figures 
which I can prove to you very quickly. It 
is a well-known fact that the income dollar 
in this country will be 70 per cent. spent 
for food, shelter and garments. 

“This leaves only 30 per cent.—thirty 
cents out of each dollar—for so-called 
luxuries or non-essentials. In this non- 
essential class we find candy, flowers, auto- 
mobiles and jewelry—just to mention four 
industries. There are, of course, a great 
many others, all of which must get their 
volume and profit out of this thirty cents 
of the income dollar. Is there any doubt in 
your minds as to the fact that automobiles 
are constantly gaining in volume? Every 
year sees new sales records set. Take 
candy. Candy is going ahead very rapidly. 
United States Department of Commerce 
figures show that the candy industry has 
made tremendous increases over the last 
several years. Then, again, take flowers. 


The floral business has doubled in the last 
four years. 

“Now, forget all of these other so-called 
non-essentials and let us consider the floral 
situation alone. First you will agree, I am 
sure, that the average income in the United 
States certainly has not doubled in the last 
four years. On the other hand, you have 
to face the fact that the floral industry has 
doubled in that period of time. Now, if 
income has not doubled, and floral sales have 
doubled, certainly the florists are taking 
their increases from some other industry. 
Now consider as to what industry it is most 
logical to suppose that the florists are get- 
ting their increases from. 

“Flowers are generally purchased as gifts. 
They are given for birthdays, anniversaries 
and other gift occasions, and I am quite 
sure you can see that the florists have taken 
a large percentage of their increases away 
from the jewelers. 

“It’s the same old story. The jewelers 
have stood by on the sidewalk while the 
And, if they continue 
to stand, other industries will continue to 
take their business away from them. It is 
just like a young boy with a hand full of 
If he is a weakling and cannot 
make a fight, some bully will come along 
and take those marbles away from him. 
That’s life. Now, what are we going to do 
to remedy this situation? We must do 
something. And that is why we are going 
to raise this big two million dollar fund. 

“We are going to do the same thing for 
the jewelry industry that has been done in 
the past for the floral industry—conduct a 
national advertising campaign. Our adver- 
tising will be run in all of the national 
magazines. Jewelry will be brought to the 
place where it should be now. Why should 
anyone send flowers as gifts? They are 
pretty for a day or two—then they are gone. 
But anything in the jewelry line is lasting. 
Gifts that last—that is the idea which we 
are going to put over and that is what is 
going to count. The most logical thing in 
the world is a gift of jewelry, and the high- 
class, legitimate jewelry stores can get this 
business if they will but ask for it. 

“In the past, the jewelers haven’t asked 
for it, and because the florists have, the 
florists are getting the jewelers’ business. 
We are not asking you to contribute to this 
campaign—we are asking you to invest in 
it. It is your business—not someone else’s 
business—and you must do your share in 
raising this big investment to teach the 
nation the way back to the jewelry store. 

“Don’t think of this as someone else’s 
campaign—think of it as yours. For when 
those big page advertisements—big, prevail- 
ing, forceful advertisements—start to appear 
in the national magazines, you will share 
along with all the jewelers in the nation the 
benefits which will be derived. You will 
get copies in color of these advertisements 
to place in your window. And,, so far as 
your immediate neighborhood is concerned, 


procession went by. 


marbles. 
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the neighborhood from which you draw your 
business, you have the right to send in to 
the association for printers’ mats, tying up 
with what’s appearing in the national 
magazines. 

“This campaign is your campaign—jyst 
as much your page advertisement as if your 
name appeared below it, because you get the 
tie-up between the page in the magazine ang 
the page in your window, and your cys. 
tomers and potential customers will think 
of you as one big and powerful national 
organization. 

“Then, too, you get the decalcomania seal 
for your window or door. This seal will 
be featured in the national advertising. Ip 
the magazines we will state to the public 
that jewelry should be bought from the 
high-grade, legitimate jewelry stores that 
sell, not the flimsy class of jewelry, but the 
honest, high-grade jewelry which they want 
and which they can find by this insignia on 
the door or in the window. 7 

“Considering just this one’ point alone, 
you will want to be in on this movement, 
for you will want this seal on your window 
even if you don’t want to tieup with the 
campaign. 


“J. H. Witson,” 


Mr. Wilson’s strong appeal for the sup- 
port of the National Jewelers’ Publicity 
lund met instant response from members 
of the association, many of whom increased 
already substantial contributions to it, and 
the association, by a unanimous vote, ap- 
proved the sentiments expressed in the letter 
and pledged its recommendation and endorse- 
ment of the campaign. 

The question of Saturday afternoon clos- 
ing was discussed, and it was unanimously 
agreed to close the retail jewelry stores on 
Saturday afternoons, beginning at one 
o'clock through the months of July and = 
August. An exception was made in the 
case of Saturday afternoon, July 3, as it 
had been previously agreed to close the 
stores on July 5, since the Fourth of July 
falls on a Sunday. It was left to individual 
jewelers whether or not they should close 
their stores on the afternoon of July 3 but 
all agreed to close on Saturday afternoon, 
July 10, and every other Saturday afternoon 
through July and August, in order to give 
employes an afternoon’s holiday each week 
through the Summer. 

The resignation of Garland Embry, who } 
has sold his retail store and gone back to 
his profession as a trade engraver, was § 
accepted by the association. 

A brief report on the work of the associa- 7 
tion towards eliminating auction jewelry 
sales was made by President Schneider, and | 
George S, Daniell, of Marietta, president of 
the Georgia Retail Jewelers’ Association, | 
reported that the 1925 convention would bey 
held on July 19 and 20 at the Hotel Cecil} 
roof garden in Atlanta. 








Mrs. J. C. Bloom, wife of J. C. Bloom,) 
president of the J. C. Bloom Jewelry Co., 
Denver, Colo., was operated on Monday, 
June 14 to have her right eye remov 
On Saturday, June 19, she passed away. 
Mrs. Bloom had been in poor health for. 
some time and the shock of the operation 
brought on her death. 
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Strap Watch 
WEENWK 
July 17th to 24th 


The watch selling opportunity 


you've been waiting for! 


SEVEN BIG BUSINESS DAYS 
—and two of them SATURDAYS 


Strap Watch Week will be supported by 
full page color advertisements in the 


SATURDAY EVENING POST 
(Week of July 19th issue) 


AMERICAN MAGAZINE 
(July issue) 


Display BULOVA Watches in your windows — feature them in your newspaper 
advertising —and get the full benefit of this intensified, powerful national advertising. 
Complete plans for localizing Strap Watch Week are now ready. If you have not 
already received them, communicate with us at once. 


BULOVA WATCH COMPANY 


FIFTH AVENUE - ~ NEW YORK 
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] HEREVER the great outdoors calls—on 
links or open road—-whether in the dewy 

air of early dawn or the dry heat of high noon 
your BULOVA watch will tell time faithfully: 

it knows no excuse for inaccuracy. 


Generations of painstaking effort have de- 
veloped the BULOVA movement until today, 
no matter how small the model, it will meet 
all demands of time and temperature. 





Your jeweler is presenting these and other 
BULOVA Strap Watches. Priced from $25 to 

$2500, they are as rugged in dependability as 
they are beautiful in design. 








BULOVA WATCH COMPANY - NEW YORK 
Makers of fine watches + — Established 1875 


PRESIDENT 


14 ke. white or green gold 
filled, handsomely engraved; 
17 jewel: curved to fic the 
wrist; radium dial $50.00 


14 ke. solid white or green 
gold $85.00 








PRESIDENT 





AMBASSADOR 


14 ke. gold filled; radium dial; 
15 jewel $28.50 











SUZANNE 


Lady's Sport Model, 
14 kt. gold filled, 
handsomely engraved; 
15 jewel, radium dial 
$40.00 
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This full color advertisement appears in the July issue of the AMERICAN MAGAZINE. 
It also appears in two colors—featuring five watches—in the 


SATURDAY EVENING POST, week of July 19th issue. 
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CONVICTED BANDIT ON BAIL 





Chicago Police Discover Jules Portugese at 
Liberty During Appeal from Conviction 
of Robbing New York Diamond 
Dealer 


Cuicaco, June 25.—Police of the detective 
bureau were surprised this week to find 
Jules Portugese, gangster and holdup man, 
who was sentenced to 10 years to life in 
prison, riding blithely in an automobile 
with a loaded revolver on the seat beside 
him. ; 

Sergt. William Maher and his squad took 
Portugese, who has been a prominent figure 
in the alcohol business at Ogden Ave. and 
Roosevelt Road. He explained that he was 
out on bonds of $10,000 while his petition 
for a writ of supersedeas is before the State 
Supreme Court. 

He was placed under an additional bond 
of $1,000 yesterday on the charge of carry- 
ing a revolver. The bond was promptly 
given. These proceedings are a great dis- 
appointment to the jewelers of this city. 

On Dec. 17 he was caught in the act of 
holding up Arthur Silberfeld, of New York, 
and diamonds worth $300,000 which he had 
grabbed were recovered. 

After overcoming all the delays and 
technicalities his attorneys and _ political 
friends were able to put in the way of the 
Good and Welfare Committee of the Chi- 
cago Jewelers’ Association and their at- 
torney, Francis V. Healy, co-operating with 
the office of the States Attorney, secured 
a conviction on March 17 and he was 
sentenced to serve from 10 years to life. 

Until he was found on the streets here 
this was considered an achievement. How- 
ever, the jewelers are not discouraged and 
will follow the case until justice is done. 








ALLEGED “FENCE” ARRESTED 





Proprietor of ‘Second-Hand Store Accused 
by Providence Police of Receiving 
Stolen Goods—Some Loot Recovered 


ProvivENce, R. I., June 26.—Following 
clues and information which the police be- 
lieve will solve the mysterious reports that 
they have been receiving from other cities 
during the past few months that there was 
a “fence” in Providence where large quanti- 
ties of stolen jewelry were being handled, 
the proprietor of a second-hand store on 
Wickenden St. was held tonight at police 
_ headquarters, charged with receiving goods, 
knowing them to have been stolen. As a 
result of an- investigation conducted by Cap- 
tain Inspector McGuire, two diamond rings, 
two watches and three pearl necklaces of 
considerable value were turned over to the 
police tonight for restoration to their right- 
ful owners, whose identity is yet unknown 
to the authorities. 

The prisoner’s little store, situated near 
the water front, and handy to the New 
York boats, had been doing a sporadic busi- 
ness of a sort that created suspicion, accord- 
in to the police. He came under 
police surveillance some weeks ago after in- 
formation was given to the Providence 
authorities that jewelry stolen in Rochester, 
N. Y., had been disposed of through a 
fence” here. This information was ob- 
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tained from a prisoner at Rochester, who 
gave his name as J. E. Rogers, by Chief 
Quigley of that city. Rogers is reported to 
have told Chief Quigley that he had mailed 
the jewelry to the shop located on Wickenden 
St. 

The suspect was arrested last night by 
Inspector Burkhardt, acting under instruc- 
tions from Captain McGuire. He was held 
as a suspicious person and when questioned 
denied any knowledge of the goods it was 
said he had received through the mails. 
Subsequently, the police say, he admitted to 
Capt. McGuire that he had received the 
jewelry described by the Rochester authori- 
ties and offered to produce the articles that 
they might be returned. 

A short time later the stolen jewelry was 
in a safe at police headquarters, together 
with considerable other valuable property, as 
yet unidentified as to its ownership. The 
local authorities addressed a communication 
to the New York police, seeking for informa- 
tion that they might have regarding the 
prisoner. He is said to have conducted a 
similar shop in Manhattan. He came to 
Providence about three years ago. 








ONE WAY TO FIGHT IT 


Omaha Jeweler Tells How He Combats 
Practice of Retailing by Wholesalers 
and Manufacturers 


Omana, Nebr., June 26.—Albert Edholm, 
veteran Omaha jeweler, is one of those who 
believes the great day will some time arrive 
when manufacturers and wholesalers will 
no longer sell at retail, to the detriment of 
their retail friends. Mr. Edholm has an 
abiding faith that business people generally 
‘want to do the right and square thing, but that 
they fall into these errors when the tempta- 
tion is too great. Personally he has a sus- 
picion that one of the best ways to cure this 
evil is to expose to the consumer himself 
the fact that usually he does not get whole- 
sale ‘price at all even though he thinks he 
does. 

Mr. Edholm turned this trick very nicely 
a few times in his career as a retail ieweler 
in Omaha. On one occasion he did sorre 
real active sales promotion work to interest 
an Omaha woman in bringing her husband 
into the store to buy her a diamond-studded 
horseshoe pin which was then all the rage. 
He ordered several samples from a Chicago 
house to have them in stock when: the hus- 
band should arrive. He arrived, looked at 
an $800 pin, but went out saying he would 
see about it later. In a day or two this man 
had occasion to be in Chicago, and there 
went to the very wholesale house that had 
furnished the pins to Fdholm and bought 
his pin. Returning to Omaha, he boasted 
about it. 

Mr. Edholm then wrote the house. “No 
wonder I did not make the sale. I did not 
know when I ordered the stones from you 
that I would have to compete with you in 
this deal.” They wrote immediately, saying 
they had charged the retail price, and sent 
Mr. Edholm a belated check for $100 as 
his retail commission. Mr. Edholm showed 
the letter to the customer, and pointed out 
to him that he had gained nothing by going 
to Chicago: that he only thought he was 
getting wholesale price; that sorrethiny had 
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been slipped over on him; and that Edholm 
got the retailers’ profit anyway. 

On another occasion another man, after 
looking at an item in Edholm’s store, went 
to the wholesale house in the east and 
bought it. This time -Edholm managed to 
get the house to send him $165 together 
with a letter saying they had charged the 
retail price. Again Mr. Edholm made it a 
point to show the letter to the customer to 
prove to him that the wholesale house had 
made a monkey of him after he thought he 
was so clever as to steal away from his 
local retailer and try to get a wholesale 
price. 

Mr. Edholm believes in making the whole- 
saler come across with the retailers’ profit 
whenever he is caught retailing, and be- 
sides believes in telling what the wholesalers 
charged to the customer who expected to 
get a bargain. 








ELECTRO-PLATERS IN SESSION 





Newark, N. J., Scene of Fourteenth Annual 
Convention of the A. E. P.. S. 


Newark, N. J., June 29.—The American 
Electro-Platers Society opened its 14th an- 
nual convention yesterday at Mosque Salaam 
Temple. Four hundred delegates were 
present. : 

In the morning the delegates visited the 
Edison lamp works at Harrison. The busi- 
ness session in the afternoon included ad- 
dresses of welcome by City Commissioner 
John F. Murray of Newark and P. H. Ross, 
City Trade Consultant.. Horace H. Smith 
of Newark, who opened the meeting, turned 
the session over to George Onksen, the re- 
tiring president. Frank- J. Hanlon,. Past 
Supreme President, responded tothe wel- 
coming speeches. Charles H. Proctor, 
founder of the society, and Supreme Presi- 
dent E. J. Musick also spoke. i 

In ‘the evening technical papers were’ read 
by S. E. Shappard of the Eastman Kodak 
Co., and Stanislaus Ekowronski of the Rari- 
tan Copper Co. R. O. Beebe described the 
work of the Essex County vocational school 
system. 








Assets of M. and H. Silver, retail- jewelers, 
700 E. Broad St., Richmond, Va., who -were 
recently petitioned into bankruptcy; have 
been sold for $6,125 to Mrs. Annie. Silver, 
wife of one of the members of the firm, it 
is announced by Wilmer L. O’Flaherty, 
trustee in bankruptcy. It is anticipated that 
general creditors will get from 15 to 20 per. 


centr The: scheme of distribution is now be- 


ing prepared and a dividend will probably be 
declared at an early date, according to the 
trustee. It is planned to carry on the busi- 
ness under the new name of the Silver Jewel- 
ry Co., Inc. Application for a charter for 
this company will be made shortly, it is 
stated. The new company plans to open a 
store in the 700 block.on E. Broad St., a few 
doors to the east of the former site, at the 
corner of 7th St. Included in the stock that 
was sold at the trustee’s sale was upward of 
$2,000 worth of merchandise, which had been 
sent to a party at St. Petersburg, Fla., on 
consignment before the bankruptcy proceed- 
ings were instituted. No difficulty was en- 
countered in getting this stock back, accord- 
ing to Mr. O’Flaherty. 
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North Carolina Jewelers Meet at Ashville 











Excellent Addresses and Bus‘ness Discussions Features of Enthusiastic 
Gathering—Officers Elected and Banquet Held 














ASHEVILLE N. C., June 23.—Two business 
sessions and the annual banquet Tuesday eve- 
ning marked the opening day of the con- 
vention of the North Carolina Retail Jewel- 
ers’ Association at Battery Park Hotel, in 
this city, yesterday. About 80 members and 
visitors and 12 wholesale dealers were in 
attendance. Fred N. Day, president of the 
association for the past year, made the prin- 
cipal address of the afternoon session, after 
the address of welcome and opening for- 
malities of the morning. 

F. Roger Miller, manager of the Asheville 


committee. The meeting was called to order 
by President Day and Dr. O. J. Chandler, 
assistant pastor of Central Methodist Church, 
gave the opening prayer. Dr. Chandler was 
followed by the address of welcome by Mr. 
Miller, who, in addition to his tribute to the 
prosperity of the State, urged that every 
kind of business in the State should co-op- 
erate and eliminate any form of competition 
other than healthy business rivalry. Presi- 
dent Day responded to the address of wel- 
come and spoke for some time on the pros- 
pects and accomplishments of this section and 














GROUP OF OFFICIALS OF THE NORTH CAROLINA RETAIL JEWEL ERS’ ASSCCIATION 


Left to right: W. 
and Charles Parker, Central vice-president. 


Chamber of Commerce, made the address of 
welcome at the. session yesterday morning. 
Mr. Miller told of the gigantic economic 
progress of western North Carolina and 
showed by quoting figures on its production 
of. surplus crops and manufactured products 
how its development is now on a firm basis. 
He .urged the jewelers to carry home the 
message of the section’s prosperity and 
closed with a warm welcome to the visiting 
jewelers. 

Fhomas Dixon, noted author, lecturer and 

playwright, gave the principal address last 
evening at the banquet. -He spoke on the 
opportunities of this section and paid a glow- 
ing tribute to the jewelers’ contributions to 
the work and beauty of the world. 
- In addition to the North Carolina mem- 
bership, there were several prominent men 
attending the convention from remote sec- 
tions of the country. 

The convention was opened yesterday 
morning at nine o'clock on the Battery Park 
Roof Garden by a meeting of the executive 


F. Chears, president-elect; H. G. Matthew, 
secretary and treasurer; T. D. Hatcher, Eastern vice-president; 


Frasier, 
president, 


Western vice-president; W. G. 
Fred N. Day, retiring 


the welcome that the members of the asso- 
ciation and other visiting jewelers received 
in Asheville. 


The remaining time of the morning ses-° 
sion yesterday was given over to the regis-° 


tration of members, paying of dues and other 
business; in charge of W. F. Chears, of the 
executive committee. Fred W. Mahler, Ra- 
leigh, was to speak and lead the discussion 
on “The Best Interests of the Trade,” but 
due to bad train connections was unable to 
he present for the first session. 

The afternoon session yesterday was called 
at three o’clock, and after the minutes of the 
meeting last year had been read, William G. 
Frasier, secretary and treasurer, Durham, 
gave the report of the association’s standing. 
Mr. Frasier reported that eight new mem- 
bers had been accepted and that the associa- 
tion is in a healthy condition in every re- 
spect. Mr. Frasier also reported that there 
had been good support during the past year 
from the wholesale houses and manufactur- 
ing concerns and that no legislation had been 
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in hand since the last convention at Winston- 
Salem. He pointed out, however, that in the 
next general assembly there is a possibility 
of there being introduced a sales tax Jaw 
which North Carolina retail jewelers are 
opposed to and feel that other industries jn 
North Carolina will be opposed to. 

Mr. Frasier was elected secretary-treas- 
urer of the association yesterday afternoon 
for the sixth consecutive term. Mr. Frasier 
has served as an officer of the association 
for nine years, having been president of the 
association for several terms. W. IF. Chears, 
of Sanford, former member of the executive 
committee, was elected president of the as- 
sociation at the final business session this 
afternoon. Mr. Chears succeeds Fred N. 
Day, of Winston-Salem. No other changes 
were made in the staff of officers with the 
exception of the election of the president and 
the re-election of Mr. Frasier as secretary- 
treasurer. 


ADDRESS OF PRESIDENT DAY 


President Day delivered his address at the 
session yesterday afternoon and spoke for 
some time on the interests of the association 
and the benefits accorded members through 
the various attributes and protections of the 
organization. Mr. Day gave credit to Ralph 
Roessler, chairman of the Special Excise 
Tax Elimination Committee, for his work 
in connection with the repeal of the excise 
tax law. 

The tax law went into oblivion Feb. 20, 
and Mr. Day said that the date will ever be 
a most pleasant recollection to the retail 
jeweler. This law was, perhaps, the great- 
est menace the jewelry industry of America 
has ever had. 

Mr. Day pointed out reasons why the 
inembers should avail themselves of the 
jewelers’ mutual fire insurance, since 40 per 
cent. of the premiums are paid back. 

The president expressed a feeling of trib- 
ute to the secretary for the production of the 
year book and recommended that the book 
be kept en file. He also stressed the point 
of ethical merchandising and recommended 
a committee to ke appointed to assist worthy 
distressed members of the association. He 
urged that a committee be appointed to push 
the plan to bring a co-ordination of Vir- 
ginia, North and South Carolina, Tennessee, 
Georgia and Florida and to hold a conven- 
tion for those different States in order to 
get together in solving the problems 
confronting all southern jewelers. Mr. Day 
also spoke tor some time on the various in- 
terests of the North Carolina association. 


THE BANQUET 


At the banquet last evening at the Bat- 
tery Park Hotel dining room the jewelers 
of the State and visiting wholesale delegates 
were in a festive mood. They had plenty of 
instruments with which to make noise and 
the gathering was one of the liveliest and 
most enjoyable held here this season. About 
10¢0 members were present at the banquet 
and the feature of the program was the ad- 
dress by Thomas Dixon, famous novelist; 
playwright and orator, and president of the 
Mount Mitchell Association of Arts and 
Sciences, owners of Wildacres, in McDowell 
county. 

The banquet meeting was presided over by 
William G. Frasier, secretary-treasurer of 
the association. A most interesting musical 
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program was rendered by the hotel orchestra 
and vocal solos were given by. Miss Dora 
Hilton and “Bobby” Brollier, of the Royal 
Scotch Highlanders’ Band. Miss Daniels 
and Miss Taylor also gave selections. 
Fred N. Day, president ot the asso- 
ciation, introduced Mr. Dixon, and at the 
conclusion of the banquet a rising vote of 
thanks was given to those who took part in 
rogram. 
ay Mazer, of New York city, was 
scheduled to speak at the afternoon session 
yesterday, but was unable to attend the con- 
vention due to urgent business engagements. 

Among the displays of jewelry by the va- 
rious wholesale concerns was one brought 
to the convention by S. O. Bigney, Attle- 
boro, Mass. Carpenter-Matthew, Asheville, 
had a display of North Carolina native 
stones that attracted quite a bit of admira- 
tion and comment. 

After the election of W. F. Chears, San- 
ford, as president of the North Carolina as- 
sociation for the coming year, and selecting 
Sanford as the next place of meeting, invita- 
tions were read as having been received from 
Wilmington, Wrightsville, Reidsville and 
Durham to hold the meeting at one of those 
places next year. Sanford carried off both 
the honors of the president and meeting place 
for next year. 


ADDRESS OF CONRAD J. BROTHERLY, PRESIDENT 
OF THE A. N. R. J: A. 

The principal! address of the session this 
morning was made by Conrad J. Brotherly, 
president of the American National Retail 
Jewelers’ Association. Mr. Brotherly spoke 
principally on the raising of the fund, to be 
spent by the publicity association in adver- 
tising the jewelry industry. He showed that 
the national fund was started over a year 
ago for the purpose of stimulating the sale 
of jewelry, and as soon as $800,000 has been 
raised the advertising campaign will be 
started. 

The resolution advocating a joint session 
of South Carolina, North Carolina, Virginia, 
George, Tennessee and Florida jewelers, 
which was proposed in the session yesterday, 
was discussed and Mr. Frasier was selected 
chairman of the committee for the co-op- 
erative convention. This: work will be 
pushed during the coming season. 

F, W. Rock, Holmes & Edwards Silver 
Co., was the principal speaker at the after- 
noon session today. Mr. Rock spoke ex- 
tensively on the merchandising features of 
the jewelry business and urged jewelers to 
not detach themselves consciously or uncon- 
sciously from the general buying public. 

Prominent wholesale delegates to the con- 
vention were as follows: Hub Barnett, 
Traub Mfg. Co., Detroit, Mich.; F. W. Rock, 
Holmes & Edwards Silver Co.; J. Engel, J. 
Engel Co., Baltimore, Md.; William Donges, 
J. Engel Co.; D. E. Lawes, DuPont Co., 
Wilmington, Del.; Peter Osmar, Interna- 
tional Silver Co., Meriden, Conn.; S. O. 
Bigney, S. O. Bigney Co., Attleboro, Mass. ; 
David Freeman and E. F. Miscally, Allan 
Jewelry Co., Charleston, S. C.; and H. H. 
Noyes, Oneida Community, Ltd., Oneida, 
N. Y. Besides the wholesale representa- 
tives present, there were over 80 members 
of the North Carolina association and vis- 
itors attending the convention. 

Both the meetings scheduled for today and 
tomorrow were incorporated in today’s ses-: 
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sion, since several of the convention dele- 
gates were called home, and other matters 
in connection with the schedule made it pos- 
sible to terminate the convention sessions to- 
day. All reports of the legislation, resolu- 
tions, auditing, by-laws, assaying and other 
committees were heard late this afternoon. 
The installation of the officers was also com- 
pleted this afternoon. Before adjournment 
this afternoon a large bronze bell and gavel 
were given Mr. Frasier by the association 
members in appreciation of his long service 
as an official of the North Carolina associa- 
tion. 

H. G. Matthew, Asheville, western vice- 
president, was in charge of the local arrange- 
ments of the convention and of several social 
and entertainment features. A theater party 
was given at the City Auditorium the last 
night of the convention and 100 reservations 
were made for the party. 





PRESIDENT OF THE 
Ae NeRe Jo A. 
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Many of the association members and 
wholesale delegates left after the final ses- 
sion atid party tonight and others remained 
in Asheville to visit various points of inter- 
est. Members of the convention said that it 
had been one of the most successful held in 
years and that every phase of the associa- 
tion is in the very best of condition. 

In addition to the several principal ad- 
dresses made during the two days of the 
convention, there were tmany general dis- 
cussions on pertinent and vital questions in 
connection with the jewelry trade. A ques- 
tion box was maintained and such questions 
as were inserted were discussed at ‘length. 
All sessions were presided over by Mr. Day, 
who turned over to Mr. Chears, the new 
president, the official duties of the associa- 
tion and congratulated him upon his election. 

A handsome 100-page booklet was pub- 
lished for the convention, carrying the pro- 
gram and various articles on subjects of in- 
terest to the association. This booklet was 
profusely illustrated and filled with advertis- 
ing of various concerns over the State and 
in Asheville. A folder was published and 
presented by the Asheville jewelers to every 
member of the association. An interesting 
figure illustrated the first page of this folder. 
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The figure was that of a man doing the 
Charleston and pouring a cocktail, and every 
feature was vividly presented, the entire pic- 
ture being made of illustrations of various 
articles of silver and jewelry. 








United States Customs Laws 
Explained 





“Through the Customs Maze,” just pub- 
lished, is a popular exposition and analysis 
of the United States Customs Tariff Ad- 
ministrative Laws by Benjamin Arthur 
Levett, an expert in this line, who has sought 
to translate into every day language the 
peculiarities of the customs laws and pro- 
cedure and as simply as possible impart to 
the layman, merchant or traveler some idea 
of the elaborate system that has grown up 
around the collection of customs duties. 
Though the author is a member of the New 
York, Illinois and Hawaii bar, the book is 
in no way legalistic either in language or ar- 
rangement, but is a work anyone with a 
modicum of intelligence can read with ease. 

Chapter by chapter he takes the reader 
through the procedure of establishment of 
foreign merchandise and its passage through 
the customs, how the value is arrived at for 
duty purposes, market, dutiable, foreign, ex- 
port and United States value being clearly 
explained. He treats of undervaluation and 
its causes, the trouble it puts on innocent 
parties to establish their innocence, etc., and 
its subsequent chapters go into the subject 
of classification under the rate of fixing 
chedules showing how provisions of the tar- 
iff act overlap and how classification is finally 
determined. He also treats of the rights 
and remedies of the importer, gives details 
as to appeals, etc., and includes in his work 
a- discussion of the “American Valuation 
Plan” -with a distinction between. United 
States value and American value, a discus- 
sion of the flexible provisions of the Ford- 
ney Bill and the powers of the President and 
a discussion of the Anti-Dumping Law. 

But as serious and complicated as are the 
subjects covered, they are treated in a light 
and readable way, sometimes conversational 
in form, and the points are often illustrated. 
with anecdotes. The book will be enjoyed 
by every man who has had difficulty in 
understanding. the customs law and should 
have a place in the library of every im- 
porter. 








A robbery of.an amateurish character. was 
perpetrated on. the. show:..window of ‘the 
Corning Jewelry Co., Market St., Corning, 
N. Y., one morning recently. An attempt 
was evidently first. made to cut out a. sec- 
tion of the glass .window ‘with some sort of 
a glass cutter, but without. success. This 
attempt was followed up by smashing’ the 
window with a large stone wrapped in a 
cloth.. An’ opening about six inches by 12 
inches high was made from which was. ex- 
tracted a number of diamond rings and 
other pieces of jewelry.. The display cases 
were knocked over: Just out of -arms’ 
length were a number of men’s watches 
valued at several hundred dollars. No esti- 
mate of the total loss has yet been. given: 
The robbery occured sometime between four 
and five o’clock in the. morning during the 
period when the police patrol is changed: 











Mr. and Mrs. E. Irving Rogers and fam- 
ily are at their cottage at Buttonwoods for 
the Summer. 

John S. Palmer 2nd and family are at 
Redcrest, on Poppasquash Point, Bristol, for 
the Summer. 

Mr. and Mrs. Albert W. Claflin have taken 
up their Summer residence at their cottage 
at Buttonwoods. 

Jules Goldstein, of J. P. Goldstein & Co., 
was a business visitor in New York and 
vicinity the past week. 

A mortgage of $4,500 against property of 
Edward N. Slade has been discharged by the 
Citizens’ Savings Bank. 

Mr. and Mrs. Max Gertsacov have opened 
their seashore cottage at Crescent Heights 
for the Summer season. 

Mr. and Mrs. E. Merle Bixby have taken 
possession of their Summer home at Button- 
woods for the 20th-odd season. 

Guilford G. Nye secured a marriage li- 
cense the past week from the city registry, 
the bride-to-be being Miss Nellie Wood. 

Frank Burt, for the past three years with 
J. P. L. Ballou at North Attleboro, has ac- 
cepted a position with the Foster store, this 
city. : 

J. Robert Sweet, of the Providence office 
of the National Jewelers Board of Trade, 
and family spent the last week-end at Hart- 
ford. 

Mr. and Mrs. Robert W. Hamilton and 
family are at their Summer home on Bar- 
ber’s Heights, near Saunderstown, for the 
season. 

James. H. McCutcheon was granted a mar- 
riage license by the city registrar last week, 
the bride-to-be being Miss Gertrude M. De- 
veraux. 

Frank Kelley was a business visitor in 
New York and vicinity last week in the in- 
terests of the Manufacturing Jewelers’ Board 
of Trade. 

Raymond E. Ostby, of the Ostby & Barton 
Co., and family have opened their Summer 
home at Ferry Hill, on Mount Hope Bay, 
for the season. 

The second annual outing of the employes 
of The Hadley Co. will be held at the Plum 
Beach House, near Narragansett Pier, on 
Friday, July 2. 

The Goff & Sons Co., retail jewelers, 16 
N. Main St., Pawtucket, is conducting a 
special closing out sale and will discontinue 
business after July 1. 

Mr. and Mrs. William A. Schofield 
opened their Summer cottage the past week 
at Buttonwoods, where they will remain un- 
til early in October. 

Edward B. Hough, of the Wightman & 
Hough Co., and family opened their Sum- 
mer home at Buttonwoods Beach the past 
week for the season. 

Powers & Mayer, Inc., are arranging to 
remove their factory from 30 Elm St., this 
city, to New York, and consolidate the two 
plants in the latter place. 

Albert S. Vennerbeck, of the Vennerbeck 
& Clase Co., with family, have gone to Oak 
Bluffs, where they have opened their Sum- 
mer home for the season. : 

Mr. and Mrs. L. E. Fulford and family 
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have joined the cottage colony at Button- 
woods for the Summer, Mr. Fulford having 
purchased the Grant cottage. 

Paul C. Nicholson, treasurer of the Nich- 
olson File Co., and family have opened their 
Summer place at Ferry Hill, overlooking 
Mount Hope Bay, for the season. 

Mr. and Mrs. Thomas B. Cory, who have 
spent the past Winter and Spring in St. Au- 
gustine, Fla., opened their Buttonwoods 
home the past week for the season. 

Notice has been filed at the office of the 
Secretary of State that the capital stock of 
the David Harley Co., Pawtucket, has been 
increased from $150,000 and is now $250,000. 

A dividend on the capital stock of the 
Nicholson File Co. has been declared, pay- 
able July 1 to stockholders of record June 22. 


The amount of the dividend is not announced. | 


Harold L. McAuslan has the sympathy of 
a large circle of friends in the death, Thurs- 
day, of his wife, Mrs. Cleora (Foster) Mc- 
Auslan, after an illness of only a few days. 

Edward M. Wheeler, manager of the 
Providence office of the National Jewelers 
Board of Trade, spent the past week in 
Springneld, Mass., and vicinity in making 
revisions. 

Mr. and Mrs. James E. Roosa left their 
Summer home at Buttonwoods the past week 
for a two weeks’ motor trip through New 
York State, stopping several days at Han- 
cock, N. Y. 

Col. Harold R. Barker, of Barker & 
Barker, will attend the annual 15-day tour 
of active training of the 302nd Field Arrtil- 
lery at Fort Ethan Allen, Vermont, the first 
part of July. 

The Florentine Fancy Leather Co., of 
which Egisto Cini is proprietor, will manu- 
facture, at 6 N. Main St., a complete line 
of leather findings for bracelets and other 
jewelry purposes and novelties. 

Charles S. Williams has recently started 
in business at 217 Chapman St. under the 
firm name of the C. S. Williams Lacquer 
Co., carrying a general line of chemicals, 
lacquers, acids, etc., for electro-platers and 
manufacturing jewelers. 

Ray E. Curley, formerly with the E. W. 
Bliss Co., Brooklyn, N. Y., and William J. 
Hatten, recently with the Standard Ma- 
chinery Co., Auburn, R. I., have joined the 
sales forces of the E. A. Eddy Machinery 
Co., Inc., Clifford and Eddy Sts., this city. 

A second and final dividend amounting to 
22 per cent. has been declared and paid to 
the creditors of the manufacturing jewelry 
concern of Tuttle & Stark. This dividend, 
with the 25 per cent. paid on May 20, makes 
a total of 47 per cent. paid to the firm’s 
creditors. 

The Hingeco Mfg. Co. was incorporated 
under the laws of Rhode Island last Tues- 
day with an authorized capital stock con- 
sisting of 500 shares of common stock with- 
out par value. The incorporators are 
Christopher Migliaccio and Fritz R. John- 
son, of Edgewood, R. I., and Aram Shen- 
han, of this city. 

Former Governor R. Livingston Beeck- 
man, who is a director of the International 
Silver Co., returned last week from several 
months’ stay in France and will spend the 
Summer at his Newport estate, “Land’s 
End.” He has purchased a villa in Cannes, 
France, where he expects to spend his Win- 
ters, returning to Newport for the Summer. 
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A charter was granted last Tuesday to the 
Cleinman-Sohn Co., of this city, under the 
laws of Rhode Island for the purpose of 
conducting a manufacturing jewelry business 
with an authorized capital consisting of 59) 
shares of stock without par value. The jn. 
corporators are Louis H. Block, Harry 
Cleinman and Aaron Cleinman, all of this 
city. 

A gas-filled furnace in the shop ‘of’ the 
La Salle Ring Co., on the fourth floor of 
the four-story brick building at 99-107 Stew. 
art St., ignited shortly after 11 o'clock last 
Wednesday night, and the reflection of the 
flames attracted the attention of a citizen 
passing the plant, who gave the alarm. The 
firemen responded before any damage re. 
sulted. 

Thieves entered the retail jewelry store of 
the Savage Jewelry Co., on N. Union St, 
Pawtucket, last Tuesday night and stole 
nearly $100 worth of goods. Entrance was 
effected by breaking a window with a stone, 
which was found on the floor of the store. 
The police believe that it was the work of 
boys. Mr. Savage died June 6, and the store 
has been conducted since by his widow and 
daughter. 


The police from the Central Police Sta- 
tion, the rear of which is directly across 
Sabin St., were called to the Manufacturers’ 
building about 7:30 o’clock Saturday night 
by the noise of breaking glass. An investi- 
gation disclosed that the upper sash in a 
window in the manufacturing jewelry estab- 
lishment of the Chapin-Hollister-Stone Co. 
on the fifth floor had dropped, the jar smash- 
ing the glass, which fell to the sidewalk. 

Daniel Scullian, conducting a manufactur- 
ing jewelry business at 86 Page St. under 
the firm style of Scullian Bros., against 
whom a creditors’ petition in bankruptcy 
was filed in the United States District Court 
for Rhode Island several weeks ago, on 
Friday was adjudged bankrupt by Federal 
Judge Arthur L. Brown. Liabilities against 
the concern are listed at $32,248.66, while 
his assets are given as amounting to only 
$3,264.28. 

A number of local manufacturing jewelers 
were among those who went to Springfield, 
Mass., last Wednesday with the Knights 
Templar, of this city, on the annual St. 
John’s Day pilgrimage of the Grand Com- 
mandery of Massachusetts and Rhode Island, 
on the occasion of the 100th anniversary of 
Springfield Commandery. Clarence M. Dun- 
bar, of the Cook, Dunbar, Smith Co., is 
Grand Commander, and Adelbert E. Place, 
of the O. E. Place & Sons Co., Assistant 
Inspector-Instructor. 

Among the jewelry buyers reported in this 
city and vicinity during the past week were 
the following: A. W. Myers, Canadian 
Jewelry & Importing Co., Ltd., Winnipeg, 
Man.; Edward Wertheimer, Wertheimer, 
Plehn & Levy, Inc., New York city; Irving 
Brandt, Irving Brandt & Co., Inc., Chicago; 
M. Arnstein, M. Arnstein & Co., Inc., New 
York city; Mr. Heimler, Cahn & Co., New 
York city; Mr. Tucker, Tucker & Freedman, 
Chicago; Messrs. Cohen and Weinstock, 
Cohen & Weinstock Co., New York city; 
Mr. Flynn, National Cloak & Suit Co., New 
York city; Jesse Levy, Philadelphia, and 
Max Singer, New York city. 

The team match between members of the 
Manufacturing Jewelers’ Golf Association, 
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representing the Attleboros and Providence, 
which was scheduled to be held at the 
grounds of the Ledgemont Country Club at 
Warwick last Wednesday for the Walter B. 
Frost trophy, was declared off because of the 
inability of the captain of the Attleboro 
team, Lloyd G. Balfour, to secure the de- 
sired number of players. As a result the 
cup was awarded to the Providence team by 
default. As arrangements had been made 
for the use of the Ledgemont grounds, the 
members of the Providence team, who had 
been rounded-up by Al Vennerbeck, as cap- 
tain, went out to the club and spent the 
afternoon in playing over the new nine-hole 
course that has recently been completed at 
this latest acquisition to the local country 
clubs. An effort will be made later in the 
season to have the match played off, if satis- 
factory arrangements can be made by the 


teams. 

A handsome brick veneer dwelling is be- 
ing erected on Taber Ave. for Robert W. 
Otis, president and treasurer of the Otis 
Bros. Co., refiners, 76 Clifford St. It will 
be 60 by 34 feet. 

The annual Summer outing and field day 
of the employes of The Outlet Co. will be 
held at Rocky Point next Wednesday 
afternoon and evening and the committee 
has made plans for an unusually pleasant 
day. The store will close at 12 o’clock in- 
stead of 1 as is usual and special cars will 
take the party to the resort. Fay’s Band 
will furnish music, there will be games, a 
shore dinner and a distribution of prizes 
with dancing in the evening. 


The annual outing of the Attleboro Boys’ 
Club was held Saturday at Touisset, where 
the members: were the guests of Joseph Fin- 
berg, of the Finberg Mfg. Co. More than 
100 youngsters availed themselves of the op- 
portunity of enjoying the affair. They 
met at the Young Men’s Christian Associa- 
tion at 9 o’clock, where transportation was 
awaiting them. Upon arriving at Mr. Fin- 
berg’s home they went in for a swim and 
then had dinner, following which there was 
a baseball game, track meet and other events 
during the afternoon. 


Two Providence men associated with the 
jewelry industry have so far distinguished 
themselves by making a hole in one so as 
to be enrolled in the golf Hall of Fame. 
One is a manufacturer and the other is con- 
nected with the retail end of the industry. 
Last week the latter, Col. Joseph Samuels, 
president and treasurer of The Outlet Co., 
formerly J. Samuels & Bro., Inc., playing at 
the Metacomet Golf Club grounds in East 
Providence, made a coveted record. From the 
eighth tee, the Colonel hit the pill so square- 
ly with his midiron that it sailed over a 
gully and the 165 yards which intervened 
between tee and cup and ended its travels 
by rolling slowly and pleasingly into the 
waiting receptacle. Col. Samuels, now in 
the golf Hall of Fame, had as his partners 
James Garvin, the well-known jewelry sales- 
man, and Jules P. Goldstein, of the manu- 
facturing jewelry concern of Jules P. Gold- 
stein & Co. The latter, less than a month 
ago, and while playing with Col. Samuels 
himself, made a hole in one. The fifth open 
tournament of the Rhode Island Golf Asso- 
Ciation, held last Saturday afternoon, with 
all the best players of-the State present and 
competing, was marked by the triumph of 
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Teddy Hancock, champion of Metacomet, 
who went 18 holes in 71, and made the low- 
est score yet turned in this season at the 
Wannamoisett Country Club. Guy L. Mayer, 
of Powers & Mayer Co., Inc., present State 
champion, failed to turn in a card. Among 
those playing were the following: Andrew 
Doleman, A. B. Lloyd, Frederick A. Otis, 
W. C. Foster, E. B. Cummings, E. D. Cran- 
dall, Howard K. Clery, E. E. Codman, W. 
P. Otis, W. C. Russell, Ted White and R. J. 
White. 











Lawrence E. Baer, of the Baer & Wilde 
Co., returned last week from a 10 weeks’ 
business trip to South America. 

Mr. and Mrs. Clarence Brigham and fam- 
ily have opened their cottage at Prudence 
Island, Narragansett Bay, for the Summer 
months. 

Mr. and Mrs. Harry T. Wilmarth and 
family have taken a cottage at Homestead, 
on Prudence Island in Narragansett Bay, for 
the Summer. 

George W. Godchaux, manufacturers’ rep- 
resentative, is on an extended business trip 
along the Atlantic Coast and will go as far 
south as Richmond, Va. 

Frank Moran, manager of the Chicago of- 
fice of J. Sturdy’s Sons Co., returned to his 
territory last week, after several days’ visit 
to the firm’s local plant. 

Mr. and Mrs. Edward W. Scott, who have 
been spending week-ends for several weeks 
at their Summer cottage on Prudence Island, 
Narragansett Bay, took possession last week 
for the season. 

A. Vinton Cobb and family have opened 
their Summer house at Buttonwoods, off 
Narragansett Bay, for the season, but are 
leaving in a few days for a motor trip 
through Maine. 

Charles Mitchell, 40 years of age, died 
Wednesday at the home of his father, 23 
Union St. He had been in poor health for 
a number of years, although the end came 
unexpectedly. He was employed for a num- 
ber oi years by Moore Bros. 


A. Kiersky, New York representative of 
the Williams Co., Inc., with offices at 246 
Fifth Ave., has been visiting the company’s 
factory here the past week to complete his 
lines. The company recently removed here 
from Georgia Ave., Providence. 

John J. Maloney, assistant sales manager 
of the L. G. Balfour Co., died at the home 
of his parents last Sunday, following a brief 
illness. He was born here and graduated 
from the local high school with the class of 
1922, and immediately entered the employ of 
the Balfour concern. 

Henry B. Frazier, employed by The Web- 
ster Co., North Attleboro, and Miss Freda 
L. Olson, who has been employed by the R. 
F. Simmons Co., were married at the Uni- 
versalist parsonage last Thursday evening. 
They were the recipients of many beautiful 
gifts of silver, glass, linen, pictures, etc., 
from their associates. 

Major George H. Sykes, of Sykes & 
Strandberg, Grand Marshal of the Grand 
Commandery of Massachusetts and Rhode 
Island, was a member of. the reviewing party 
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at the big Knights Templar parade at 
Springfield, Thursday, on the occasion of 
the centennial anniversary of the local com- 
mandery. A number of manufacturing 
jewelers from the Attleboros participated in 
the parade with Bristol Commandery. 

The members of the championship L. G. 
Balfour Co. basketball team of the Manu- 
facturers’ League surrounded their employer, 
Lloyd G. Balfour, at noon Friday and pre- 
sented him a finely framed large picture of 
the team which won honors the past season. 
The annual banquet and theater party of 
the employes of the hub- and die-cutting de- 
partment of the L. G. Balfour Co. was held 
last Monday evening, the party, which num- 
bered about a dozen, went to Providence, 
where a steak supper was had at a hotel, 
following which they went to a theater. 

Plans for the promotion of the fourth 
community chest campaign, to be conducted 
next Fall, were discussed at a meeting of the 
newly elected directors Friday night. The 
constitution of the chest, adopted four years 
ago, was prepared in such a way that every 
organization in the chest would be repre- 
sented, as well as the professional men, the 
retail merchants, factory employes and man- 
ufacturers, and in addition to these, there are 
five members elected at-large. Among the 
officers and directors for the coming year 
are: Aldro A. French, president; Harvey 
E. Clap, Mrs. Samuel M. Einstein, Mrs. 
Harry P. Kent, Mrs. Leonard I, Lamb, H. 
Lester Lee, Mrs. Frank C. Rounsville, 
Thomas G. Sadler, Mrs. Harold E. Sweet, 
Irvin V. Sweet and Rathbun Willard. 














William T. Bride has returned from a sev- 
eral months’ stay in the south. 

W. G. Wammell spent last week in New 
York and vicinity in the interest of The 
Webster Co. 

Charles R. Copeland has been appointed 
administrator of the estate of the late James 
O. Copeland. 

Alton Riley, Jr., Harry Sperry and Syl- 
vester McGinn, sons of local manufacturers, 
sailed from New York on Saturday for a 
two months’ tour through Europe with a 
student pilgrimage. 

Frank J. Norney is chairman of the com- 
mittee in charge of arrangements for the 
third annual outing and field day of the 
Angle Stone Tree Gun and Rod Club, to be 
held at Clifford’s Farm on July 24. 








Francis Henry Innis, a jeweler for many 
years in business at Moravia, N. Y., died at 
his home on William St., in that village, re- 
cently, following an illness of two weeks. 
Mr. Ennis has been in poor health for the 
past four years. He was a watchmaker and 
jeweler by occupation, and for 38 years con- 
ducted a jewelry store in Moravia. He was 
born in Woodstock, Canada, coming to the 
United States over 50. years ago. He first 
settled in Genoa, but soon after moved to 
Moravia. He is survived by his widow, one 
brother, Hugh Innis of Mt. Brydges, Can- 
ada, and four nephews. 
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JEWELERS’ BLOCK INSURANCE 


—s Do not turn your back to a customer without first removing the goods you 


° are showin 
Hints to 8: a st ee + 
Jewelers Do not have handles on doors that can be fastened outside. 


No 9 * * * * * 


Carelessness increases the cost of your insurance. 
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* * * *k * 


Do not be tists by fake telephone calls, late customers or messengers with 


a 
x ok * * x 


Your insurance broker or agent will gladly place your policy with us, as 
our experienced inspection service is at their disposal. 


~COMMERCIAL UNION ASSURANCE CO., LTD. 
COMMERCIAL UNION FIRE INSURANCE CO. OF NEW YORK 
UNION ASSURANCE SOCIETY, LTD. 
PALATINE INSURANCE CO., LTD. 


THE CENTURY INSURANCE CO., LTD. 


W. B. Brandt & Co., Inc. 


NEW YORK General Agents SAN FRANCISCO 
110 William Street “All Risks” Department 315 Montgomery Street 


Member National Jewelers’ Board of Trade 


. THE HIGH STANDARD OF INSURANCE SERVICE 
SN Ml 


MAZER SUGGESTIONS 


Our Suggestions are timely, seasonable 
and helpful to the jeweler who is pro- 
gressive. and determined to compete 
with exclusiveness and better qualities. 























Do you buy, sell or use gems 


and gem materials? 


This new book should be in the hands of everyone who 
has an interest in gems and gem materials. 

It describes practically every important gem and gem 
material, classifies the materials according to various prop- 
erties, includes tables of comparative gem material charac- 
teristics and gives the latest available information on manu- 
factured stones. 


Kraus and Holden’s , 
Gems and Gem Materials 


By Epwarp Henry Kraus, Professor of Crystallography and 

Mineralogy and Director ‘of the Mineralogical — 4% 

University of Michigan, and Epwarp F. Hoxpen, Late In- 
structor in Mineralogy, University of Michigan. 


222 pages, 6 x 9, 256 illustrations, $3.00. 
Postage Additional. 

The first part of the book discusses those properties which 
are necessary for an appreciative understanding of gems 
such as crystal forms, physical, optical and chemical prop- 
_—. formation, occurrence, cutting, polishing and naming 
of gems. 

The second part of the book contains reference tables of 
the various characteristics of gems and gem materials, con- 
veniently classified, handy for ready reference. 


Six Features of the New Gem Book 


1. Valuable statistics on production and occurrence. 

2. Full discussion of cutting and polishing of gems. 

3. Full treatment of manufactured stones, including detailed dis- 
cussions of artificial rubies and sapphires, glass imitations, 
bakelite, etc. 

4. Numerous tables of gems arranged according to various 


Our loose Diamonds and Diamond 
Mounted Rings, used and displayed 
with ordinary taste and skill, will sell 
easily and at a good margin of profit. 
Our steady business growth is proof 
positive that our policy is right and 
that Mazer values are the standard of 
comparison. 


Try us with your next order and build 
with our selling plan. 


JOSEPH MAZER CO., INC. 


Importers of Diamonds 


(0 West 47th St., New York 


properties. 
; 5. Map showing world occurrence of gem minerals. 
Antwerp: 11 Rue Van Lerius London, E. C.: 22-23 Holborn Viaduct 
Paris: 11 Rue de Chateaudun Amsterdam: Beurs Voor Diamanthandel 6. Summary Table for ready reference. 


Order your copy to-day from 
The Jewelers’ Circular Pub. Co. 
11 John Street, New York City 
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A. L. Judis is planning a trip to Guate- 
mala, Guat., C. A., in the interest of his firm. 

Ed Romback of Canton, Miss., was in 
New Orleans on a buying trip as well as 
pleasure. 

Miss Kincaide, of D. H. Holmes’ jewelry 
department, is in New York on a buying trip 
for the firm. 

F. F. Clark announces to his friends in 
the trade a connection with F. & F. Felger, 
Inc. of Newark, N. J. He was in New Or- 
leans recently. 

Duff Lake, of Lake Bros., New Orleans, 
La, is visiting Panama City, Cost Rica, 
Guatemala, and both he and Oscar Gomez 
will return to the States together. 

A. B. Hiller, president of the Hiller 
Jewelry Co., met with a slight injury in an 
automobile accident last week, which kept 
him confined to his home for about a week. 

Mr. and Mrs. H. Hollins, jeweler, Lake 
Charles, La., sailed from New Orleans last 
week for Europe. Mr. Hollins will visit his 
old home in England, and they will be gone 
for about three months. 

At the present time O. J. Gomez, traveling 
the State of Texas, has made a trip to Pan- 
ama, Porto Rico, Jamaica and other ports 
soliciting trade for his company, and so far 
prospects seem very good. 

W: E. Brille, who represents the Elgin 
National Watch Co. material department, 
was in the city for about three weeks in- 
stalling new Elgin material cases for the 
trade. Mrs. Brille is making the trip 
through the south with her husband. 

Friends of E. W. Carruth will be happy 
to learn that his son has entirely recovered 
from an operation performed recently, and 
Mr. Carruth expects to return to the city 
in order to get his trunks completed to call 
on his regular trade, with a most up-to-date 
line of jewelry, watches, diamonds, etc. 

Paul Seibel and R. A. Jannin, traveling 
representatives of the firm of Leonard 
Krower & Son, Inc., will leave for their 
respective territories, Florida, Georgia, Ala- 
bama, carrying with them merchandise, 
which will be displayed at the various hotels 
in the cities to which they are traveling. 
J. T. Kirtland, representing the Krower 
concern, accompanied by his wife, are spend- 
ing some time in New York and other east- 
ern centers. 

L. W. Gery, in charge of Hausmann’s de- 
signing department, sailed last week from 
New York for France, where he will meet 
his daughter, Miss Edna Thomas, the noted 
singer, who is touring Europe. Mr. Gery 
will be gone about three months. Henry 
Hausmann, of Hausmann, Inc., leaves short- 
ly for New York and the eastern markets on 
a combined business and pleasure trip. Mr. 
Hausmann will be gone for about four or 
five weeks. 

Traveling salesmen in town included: 
Henry H. Harteveldt, Jr., of Henry H. 
Harteveldt Co.; Paul E. MacPherson, 
Bruhn-Elwert, Inc.; W. H. Sparks, Seth 
Thomas Clock Co.; William F. Koch, 
Jersemann & Wolly, Inc.; Henry Miller, 
Miller & Veit, Inc.; Sam Mautner, Wolf- 
sheim & Sachs, Inc.; Jacob Faist, Arrow 
Supply & Importing Co.; Charles F. Harts- 
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horn, Charles Keller & Co.; Melvin Crane, 
L. D. Bloch & Co.; J. P. Fagan, Day Clark 
& Co., and Battin & Co.; A. Robert Straus, 
Hi-Grade Silver Co., and D. H. Havens, In- 
ternational Silver Co. 

The Jacob Young jewelry store, 2134 
Magazine St., was entered and robbed of 
about $1,000 worth of jewelry by three 
young boys on Saturday night, June 5. 
George Dunn, the leader, under 16 years 
old, was caught several days later while at- 
tempting another robbery, and confessed to 
the police, and they were able to recover 
most of the goods. The boys had selected 
from the articles stolen that which they 
would keep for themselves, and disposed .of 
the rest for about $25 to friends in their 
neigrborhood. They entered the store by a 
window in the rear of the building. 








Atlanta, Ga. 


Joseph E. Edwards of Jackson, Ga., was 
a visitor in Atlanta during the week. 

W. S. Harris, well-known jeweler of 
Dothan, Ala., spent a day in Atlanta last 
week on a buying trip. Several years ago 
Mr. Harris, who had been in business 25 
years as a retail jeweler, sold out and re- 
tired. Being in the leisure class did not ap- 
peal to him, however, so now he is opening 
a new store in Dothan. 

Fred L. Williams, Jr., of Ewing Bros., 
wholesale jewelers, has just completed a 
road map of the northeast Georgia moun- 
tains, which he is offering the local jewelry 
trade as a guide for their vacations. Accord- 
ing to Fred, the map.is complete in every 
detail and he has been over every trail shown 
in person so that he can vouch for its ac- 
curacy. 

Atlanta has been selected as the meeting 
place for this year’s convention of the 
Georgia Retail Jewelers’) Association, it is 
announced, following the wishes of a ma- 
jority of the members of the association, to 
whom the question of the convention city 
was referred by the secretary. The con- 
vention will be held on the ‘roof-garden of 
the Hotel Cecil on July 19 and 20, and a 
good attendance is expected. 

Charlie Pass, of Ewing Bros., and Fred 
Scheer, son of John Scheer of % Peachtree 
St., participated in the parade of the Dis- 
abled American Veterans of the World War 
which was held as a feature of the conven- 
tion here this week. More than 6,000 vet- 
erans were in attendance, and although one 
of the worst rain-storms of the Summer 
started with the parade, the parade was held 
to the strains of “How Dry I Am.” 

Charlie Pass starts the end of this week 
upon what he considers an absolutely ideal 
pleasure trip. He will go first to New Or- 
leans, where he will pay a visit to his many 
friends in the jewelry trade. Then he will 
be the guest of FE. A. Mugnier, formerly 
manager for W. FE. Taylor & Co. of New 
Orleans, upon a week’s fishing trip down 
the Gulf of Mexico. Mr. Mugnier and 
Mr. Pass will spend the week on the 50-foot 
speed cruiser Jonia, which is owned by Mr. 
Mugnier’s brother, and will have a fishing 
trip that is a fishing trip. 











Ernest Starkey, Waterford, Wis., has been 
succeeded by Arthur R. Perry. 





Ww 
A. S. Hirshberg, of the Jewelers building, 
will sail for Europe July 4, to.be gone 
about six weeks. = 

A petition in bankruptcy has been filed 
against G. A. Schmidt, of Lawrence. The 
assets are put at $4,500 and the liabilities 
$18,600. 

Marriage intentions have been filed at 
city hall by Charles F. Knapp, Jr., 750 
Broadway, watchmaker, and Marion J. 
Reardon, Careyville, stenographer. 

H. C. Lawton was a member of the re- 
ception committee, representing the Swedish 
Charitable Society, which welcomed the 
Swedish Crown Prince and Princess when 
they visited West Newton recently. 

Preparatory to going out of business the 
Rand & Crane Co., Inc., is being sold out 
by a receiver, the concern recently having 
been petitioned into bankruptcy. The entire 
stock is offered at 50 per cent. reduction. 
The company was in business in this city 
for more than 60 years. 

The Boston Regalia Co., which has been 
located for many years in the Washington 
building, is moving to 193 Summer St., to 
larger and more convenient premises. Oc- 
cupation will be made July 1. The com- 
pany possesses a great amount of stock-in- 
trade, office equipment and furniture which 
now are being packed carefully preparatory 
to the actual removal. 

J. E. McCourt, of the Star Watch Case 
Co., has returned from a trip through 
Buffalo, Pittsburgh, Philadelphia and. Balti- 
more. He reports an unusual demand for 
strap watches. He says there is a demand 
of 60 per cent. for such watches but that 
the supply is only 35 per cent. While in- 
stallment men in the mill towns report dull 
trade, he says, retailers in the big cities 
record larger sales than at a similar period 
last year. 

Aided by an X-ray apparatus, and a 
stomach pump, two surgeons and’three de- 
tectives recovered for Nathan Sharfman, 
proprietor of a jewelry store in Worcester, 
a $325 diamond, which had been swallowed 
by Wilbur Bonin, of Cambridge: Bonin 


is a patient at the State hospital. He was 
on a. shopping tour without permission 
from the institution. After Bonin had 


been shown some diamonds at the jewelry 
store the clerk missed one. 

Believing her love affair blighted by the 
mother of the young man she planned to 
marry, Ida Pisco, of Dorchester Ave., 
Dorchester, last week took a revolver from 
behind a showcase in the Pisco Jewelry Co., 
285 Hanover St., where she is employed, 
and shot herself through the shoulder in 
an attempt at* suicide. Salvatore Di 
Stefano, a boy employed by the firm, ran 
to the street at the sound of the shot and 
called a traffic officer. The girl was taken 
to the relief station. According to the 
police, the young woman was engaged to 
Alfred Andrews, who is employed in a 
Boston bank. Andrews is under age and 
his parents objected to the wedding. 








H. F. Clasen will open a jewelry and 
repair business at Le Mars, Ia. 
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EAE PI li ios cies art 


Odi: Americans are making a discovery—that 
in the works of our early American crafts- 
men we have a rich and lovely inheritance of truly 
American beauty. We have discovered that back 
before the 1800’s our forefathers built homes, de- 
signed furniture and wrought their silver in a style 
that is very much our own. In beauty of line, sense 
of decoration, sincerity of materials, the Early Ameri- 
can Style is one that expresses cultured good taste 
and intelligent interest in home decorations that 
we Americans are again evidencing, as never before. 


i Va ee 


Of all the fine old things that have come down 
to us from our early American homes, the rarest 
is silver. Outside the priceless collections in our 
museums little remains. But how exquisitely 
wrought these old pieces are, quaintly individual, 
beautifully proportioned! Their appeal is strong, 
not alone because they are so distinctly American, 
but also, because of their downright beauty. 


It is to just such pieces in the collections of old 
silver shown in the Early American wing of the 
Metropolitan Museum in New York and the 
Boston Museum of -Art, that we have gone for 





This double page spread is running in the July issue of VANITY FAIR. It will also appear 
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the inspiration of our new pattern, shown on these 

ages. Because it so closely re-expresses the spirit 
of the early American artist-silversmiths we have 
named it as we have—“Early American” —a tribute 
to their craftsmanship. Could you imagine a more 
appropriate pattern of table silver for our modern 
homes which go back, as does this new design in 
“Treasure” solid silver, to the inspiration of early 
American days and ways? 
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The old silversmiths made only spoons and a few 
incidental pieces in flatware, but in the “Early 
American Style” every requirement of the most 
exacting hostess will have its individual piece, in 
the same charming, authentic design—the same 
precious metal through and through—and plain 
or engraved, to suit the individual taste. The finish 
of every piece would cause even Paul Revere— 
himself a famous silversmith—to be generous in 
his praise. 

Do you love the charm of “Early American”— 
then you will want to see this new silver spread 
before you at your jeweler’s. Please write us for 
complete illustrated brochures. 


RoGERS. Lunt & BOWLEN 


SILVERSMITHS 


Gi?) TREASURE 
SOLID SILVER 
The Early Ame rican Style 
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It is Sterling ~ 7 
= ‘ morecan nol be said / 
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is the August issue of HOUSE & GARDEN, VOGUE and HOUSE BEAUTIFUL, reaching your “Sterling” Population. 
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The Seller’s Two Options When a Buyer Cancels a Contract * 








¢ By Elton J. Buckley 

















HIS week I have two letters on the same 


subject. I reproduce one, which, in my 
judgment, states the proposition more 
clearly : 


NASHVILLE, Tenn. 

“I would appreciate it if you would, 
with your customary clearness, explain 
just what a seller should do when his 
buyer, before the goods are shipped, can- 
cels an order. I have often had argu- 
ments on the subject, and most every- 
body appears to think that the only 
thing the seller can do, if definitely in- 
- formed by the buyer that he will not ac- 
cept the goods, is not to ship them, but 
that he can sue the buyer for his dam- 
ages if he has made any damages, but 
that there are no damages if the price of 
the goods has not declined. This does 
not seem equitable, and | cannot believe 

it is the law. 

eee ae 

It is not the law. Let me explain. A 
makes a contract to sell B certain merchan- 


dise. It is not made to B’s order, but is 
standard goods. Before they are shipped, B 
cancels. A has two options. First, he can 


accept the cancellation. By that I don’t 
mean agree to it—if he did that it would be 
a waiver of his damages. I mean accept the 
fact of cancellation and refrain from ship- 
ping. If he does that his only remedy is a 
suit for damages, and as this correspondent 
says, there may be none, for the measure of 
damages in such a case is the difference be- 
tween the price named in the order and the 
market price at the time and place when de- 
livery should have been made. If the market 
is stable, there may be no difference, and if 
there is no difference, there is no damage 
and the suit will fail. 

The other option is to decline to accept the 
cancellation and to go ahead and attempt to 
deliver the goods just as if there had been 
no cancellation. If the order is f. o. b. 
seller’s station, deliver to the railroad, which 
is delivery to the buyer. When the goods 
arrive at their destination, the buyer may 
not take them, but the seller’s position is 
secure—he can sue this time for the full pur- 
chase price, or he can resell the goods in the 
nearest available market and get what he can 
out of them, suing the buyer for the differ- 
ence. 

Generally speaking, the seller of standard 
merchandise whose order has been cancelled, 
is in a better position if he refuses to accept 
the cancellation, but goes ahead and tenders 
delivery. 

I have before me the report of a case in 
which this very question arose. The seller 
agreed to sell and the buyer to buy certain 
merchandise. The order was in writing and 
contained everything it needed to contain. 
When the goods were half delivered the 
buyer cancelled the contract, but the seller 
went right ahead and tried to deliver, sub- 
sequently selling the goods—but not at once 


*Copyricht. June, 1926, by Elton J. Buckley, Esq. 


—in the nearest available market. He then 
sued for the difference between what he got 
and the contract price. The jury gave him 
a verdict and the Appeal Court affirmed in‘ 
a decision reading in part as follows: 


The vendor (seller) in a contract who receives 
from the vendee (buyer) notice of its repudiation 
is not thereupon bcund to consider it ended; on 
the contrary, he may hold to the agreement and 
insist that the other party shall comply. ‘A mere 
notice of avn intended breach of contract is not of 
itself a breach of the contract. It may become so 
if accepted and acted on by the other party.” <A 
vendor is not required, on receipt of notice of 
refusal to accept goods covered by a contract, to 


sell them; he may ignore the nctice and moke 
delivery to the purchaser and on the Jatter’s re- 
fusal te accept, sell them in the nearest available 


market; the date when the sales takes place fixes 
the time for the calculation of damages. 











Broer Co.’s 


E. C. Avery, of the W. F. 
branch in Detroit, made a visit Friday to the 
main establishment in Toledo. 

H. T. Monroe, of the Monroe-Wallace 
Mig. Co., has returned from an extended 
trip through the south and southwest. 

L. Blake, Northville, was a caller on the 
wholesale and manufacturing jewelers last 
week, filling in his stock to meet demands 
from his increasing trade. 

Jacob Segal is passing the week in New 
York city, making preparations for an ex- 
tensive Eurcpean trip, which he is planning 
to take later in the season. 

C. W. Chamberlain, retail jeweler, Farm- 
ington, Mich., who has been ill for several 
months, has greatly improved and is able to 
look after his business again. 

H. Spira & Son have opened a wholesale 
jewelry establishment at 1008 Metropolitan 
building. New equipment has been installed 
and the interior made exceedingly attractive. 

W. W. Bridges, Marine City, was in De- 
troit last week buying new merchandise for 
his Summer and Fall business. He antici- 
pates nothing but favorable conditions for a 
long time. 

The Meyer Jewelry Co., Detroit, has re- 
cently taken out incorporation papers. Its 
capital stock is $25,000. The owners are 
Howard O. Johnson, Charles K. Harris and 
Mever Rosenbaum. 

Charles A. Berkey, wholesale jeweler, has 
fully recovered from his recent illness and is 
now putting in full time at his store. While 
laid up at home, his son, Reid Berkey, was 
in charge of the business. 

B. Kahn, diamond dealer and setter, will 
open a new establishment at 609 Metropolitan 
building on July 1. He is putting in new 
equipment and otherwise planning to handle a 
large business. He comes to Detroit from 
Chicago. ‘ 

Arnold Neiss, diamond dealer, now at 603 
Metropolitan building, will move on July 1 
to much larger quarters at 1005 in the same 
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building. He is adding new equipment and 
other facilities for handling his steadily in- 
creasing business. : 

H. W. Baxter, Birmingham, Mich., was a 
caller on the Detroit wholesale and manufac. 
turing jewelers last week. Business in his 
territory is making a good Summer showing 
and he expects an increase that will extend 
well into the Fall. 

William Schzlin, who recently sold his re- 
tail jewelry store on W. Warren Ave., will 
leave Detroit in a week or so for New York 
from which point he will sail for Europe. 
He expects to spend the greater part of the 
Summer in Germany visiting at his old home. 

H. J. Hackett, who has been manager of 
the Davidson jewelry store in Highland 
Park, a suburb of Detroit, for a number of 
years, has resigned to accept a similar Dosi- 
tion with the Schaefer Jewelry Co., Pontiac. 
The Schaefer store is one of the largest of 
the kind in the State. 

Detroit jewelers regret to learn of the 
death recently of George Binder, who has 
been in the manufacturing business for many 
years. He had been ill for a considerable 
ume. He was prominent in fraternal affairs 
and known extensively among jewelers for 
the fine emblem work he produced. 

Jewelers and other concerns doing business 
with rural residents, have been advised by 
Charles ©. Kellogg, postmaster at Detroit, 
that regulations of the postoffice department 
provide that when it is desired to send ad- 
vertising as ordinary mail to box holders on 
rural routes, the names and box numbers of 
the addresses may be omitted. This will en- 
able Detroit concerns to canvass rural Michi- 
gan systematically by mail, Mr. Kellogg says. 
Mail, for example, may be addressed: Box- 
holder, Route No. 1, Port Huron, Mich. 











A. W. Siegrist, jeweler of La Grande, is 
registered at the Benson with his family at 
this writing. 

Shilling’s 
opened at 352 Morrison St., between Park 


Jewelry Shop was _ formally 
and Broadway, on June 15. It was formerly 
located at 143 Broadway, and while the new 
quarters were being altered, was upstairs in 
the Maegly-Tichner building. 

Zell Bros., who have two stores on Wash- 
ington St., Portland, have inaugurated a pol- 
icy whereby they will keep each Gruen 
watch purchased from their firm in order for 
a year without charge. Broken parts will 
be replaced or repaired free, no matter what 
caused the breakage, and any movement 
damaged beyond repair is replaced in its 
entirety. 








Business Troubles 


in bankruptcy has 


An involuntary petition 
Jewelry Co., Pine 


been filed against Arnold 
Bluff, Ark. 

An involuntary petition 
been filed against Gustave 
rence, Mass. 

An involuntary petition in bankruptcy has 
been filed against the Phillips Price Co., Inc, 
Boston, Mass. 


in bankruptcy has 
A. Schmidt, Law- 
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S January © and 

February form 
the season of banquets 
in our industry so 
does June and July form the season of 
outings, clam bakes and picnics, and we 
are glad to see that the functions of this 
kind of the various trade and social organi- 
zations in the industry this year are not only 
imore generally attended but are more suc- 
cessful in every way than at any time in 
the past. It is for this reason that we are 
glad to take issue with one of the good 
natured and well intentioned critics, who 
last week called THE JEWELERS’ CIRCULAR’S 
editor to account for the amount of space 
given such events as the golf outing of the 
Chicago Jewelers’. Association, the annual 
outing of the Boston Jewelers’ Club, the 
outing of the 24-Karat Club of New York, 
etc., on the ground that these were of very 
little importance to the industry on the 
business side, and the space devoted to them 
might have, with great benefit to the trade, 
been given over to purely business matters. 
In fact, our critic went so far as to take 
exception to the time and money which he 
claimed were wasted on such affairs, by the 
members of the organizations themselves 
claiming that they must result in a loss to 
the business world without any correspond- 
ing advantage. 

We feel that this is a most short-sighted 
and narrow view to take because, though 
such social gatherings may take a number 
of men away from business for a few 
hours, they have on those who participate 
not only a stimulating and beneficial effect 
both mentally and physically, but they have 
proven of benefit in the businesg world as 
well. They have proven a’ wonderful 
factor in bringing members of the trade 
together outside of business, and established 
friendships which helped develop business 
and eliminate soreness, rivalry, and often 
unfriendly and disastrous competition that 
would prove harmful for the industry. We 
cannot get men to work together as a unit 
unless they know and have confidence in one 
another. The conditions under which busi- 
ness is done today often precludes this 
knowledge of one another and it can only 
be obtained by social intercourse under con- 
ditions when business is put aside and the 
members of an industry meet as man to man. 

The solidarity of the jewelry trade 
and its various elements—the — success 
of its many business and trade organiza- 
tions and the great work that these bodies 
have accomplished in the past decade, are 
not due wholly to the work of the organi- 
zations themselves. In our opinion, this 
solidarity, and the co-operation of the 
jewelers in the various movements and in 
their own business has resulted in no small 
degree from friendships that have existed 
between the various members of our in- 
dustry, and these friendships have been 
established, not in the sessions in the busi- 
ness organizations, but at the banquets in 
the Winter, and the outings and picnics in 
the Summer when our members have met 
face to face with their feet under the table. 

Friendship and good will between a firm 
and its customers has long been recognized 
as a potent factor in building up the success 
of a single house, and the modern and pro- 
gressive businessman is today recognizing 


Outings and 
Their Value to 
the Industry 


_jewelers in New York who offer “pearls 
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that these~same elements are equally potent 
in the building of a foundation for success 
of an industry. This is why we consider 
banquets and outings and similar social 
gatherings as performing an important 
ee as well as social function and why 
we feel we are justified in the amount of 
space devoted to them. 


Why Are Imitation [5 it necessary that 


ead: imitation pearls be 
at Seat billed, sold and ad- 
vertised as “pearls”? 
Why is the name, “imitation,” before this 
word any more cumbersome or any less 
reasonable than its use before the words, 
“diamonds” or “precious. stones’? We 
know there are many honest retailers who 
still feel it is proper to advertise imitation 
pearl beads as “pearls” and think it un- 
necessary or even harmful to put the word, 
“imitation,” in their advertising. We are yet 
to receive what appears to us a logical or 
convincing reason why this careless practice 
should _be followed by honest merchants 
who otherwise realize the necessity of de- 
scribing their merchandise accurately. 

This subject was discussed in the June 
issue of Accuracy, the little monthly bulle- 
tin published by the Better Business Bureau 
of New York City in an article entitled 
“Why ‘Pearls’?” as follows: 


‘Beads made of fish scales are not 
pearls any more than ‘stones’ made 
of paste are diamonds. Pearls are 
precious stones fashioned by nature. 
The fish scale product is no more a 
pearl because it simulates one than 
cellulose is silk because it looks like the 
product of the cocoon. Fortunately, the 
debasing of the term ‘silk,’ which was 
practiced in the marketing of various 
substitutes, has almost ceased, due to the 
adoption and use of the admirable name 
‘rayon. The debasement of certain 
terms in the language of trade, de- 
creases public respect for other names 
which identify genuine products. 

“The extent to which the public may 
be deceived by offering without qualifi- 
cation as ‘pearls’ a string of beads for 
$1.00 to $15.00, may not be large, but 
accurate description makes for increased 
confidence. And confidence is the 
‘cornerstone cf all honorable and suc- 
cessful business.’ 

“A distinctive name for the fish scale 
product which imitates the pearl is 
much to be desired.” 





The above expression of opinion from an 
unbiased authority is one with which we 
think the honest members of our trade must 
all finally agree. No honest man wants to 
deceive a customer and though as Accuracy 
says, the chance for deception in offering 
a string of beads at $1.00 or even $15 as 
pearls is slight, there is at the same time 
the precedent to be considered. There are 
with trade or proprietary names attached, at 
prices ranging up to $1,000 and even more, 
and to our knowledge many such articles 
have been purchased by consumers in the 
belief that they were actually pearls of some 
sort. No honest jeweler will wish to stand 
for this deception, yet if he assists in 
establishing the custom of selling pearl 
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covered beads for even $1.00, as “pearls,” the 
custom will protect the faker, who uses the 
term to sell imitations with an outrageous 
profit. 

The larger imitation pearl importers and 
manufacturers have already expressed a 
willingness to have their merchandise billed 
and advertised as “imitation.” The retail 
jeweler, for his own sake and protection, 
has no reason to take a contrary view. 





; T° the merchant or 
Why Credit Resides manufacturer who 
inthe Buyerand complains as to the 
Not in the Seller amount of credit ex- 
tended to him by 
those houses from which he buys, we.sug- 
gest a careful reading of the first part of 
the article recently released by the Depart- 
ment of Public Relations of the National 
Association of Creditmen entitled “Some 
Problems of the Credit Manager.” The 
author, Dr. Frank A. Fall, director of re- 
search and education of that association, in 
his opening words, brings out the fact that 
the amount of credit a merchant has is a 
problem that he, and not his creditors, de- 
termines saying. 


“In whom does credit reside? In the 
buyer, absolutely. Who has this power 
to obtain goods and services on promise 
of future payment? The buyer. Who 
exercises this power? The buyer. And 
yet our present terminology gets the 
cart before the horse and makes it ap- 
pear that credit resides in the seller. 
Ask any man on the street what he re- 
gards as the function of the credit man- 
ager and he will tell you, ‘Why, to ex- 
tend credit, of course.’ Or he may say, 
‘to grant credit,’ which is the same 
thing. 

“But the seller’s credit manager does 
not ‘grant’ or ‘extend’ credit, which we 
have seen to be a power residing in the 
other man, the buyer. What he does is 
to appraise or pass on the buyer’s credit, 
decide whether he will accept it in ex- 
change for his concern’s goods or serv- 
ices. 

“Strange to say, we sometimes blun- 
der into a correct terminology, without 
thinking of it. A buyer comes and asks 
for goods on credit (not for credit, re- 
member, but for accommodation on 
credit terms). The Credit Manager 
says, ‘Why, certainly, Mr. Jones, your 
credit is good with us.’ That is logical. 
It is sound terminology. But to say, 
‘We will extend you credit,’ would be, 
as our German friend said, ‘Someding 
altogedder sebarate.’ ” 


This may be a new conception of credit 
basis to both buyer and seller, but it seems 
both logical and sound and should be taken 
into consideration by all who engage in dis- 
putes as to their credit rating by either 
merchandise agencies or those from whom 
they buy. 








Efforts to obtain the diamonds and other 
jewelry taken from the window of the New- 
ton jewelry store, McAlister, Okla., so far 
have proved futile. None of the loot has 
been recovered in spite of the fact that Mr. 
Newton has offered a reward of $1,000 for 
its recovery. 
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A. Lublin, diamond setter, has moved 
from 108 Fulton St. to Room 626 at 87 
Nassau St. 

The office of I. Hochberger & Sons, 10 W. 
47th St., will be closed on Saturday during 
July and August. 

N. Tropea, designer of jewelery, has 
moved from 25 W. 42nd St. to Room 1510 
at 62 W. 47th St. 

Arthur Abraham, diamond importer, 22 
W. 48th St., will sail for the European dia- 
mond markets within the next few days. 

Ira Klein, who has been employed by his 
father, Leo Klein, 71 Nassau St., has opened 
a retail jewelry store at Farmingdale, L. I. 

During July and August the factory and 
office of the Chalson, Osborne Co., Inc., 
manufacturing jewelers, 125 Canal St., will 
be closed on Saturdays. 

William T. Schneider, wholesale dealer in 
watches, moved on June 25 from Room 309 
at 170 Broadway to larger quarters in Room 
305 in the same building. 

Samuel Elbaum, of Elbaum Freres, 2 W. 
46th St., importers and cutters of diamonds, 
sailed for Europe last Thursday on the 
Majestic on a purchasing trip. 

The factory and office of Braun & ‘Stern 
Co., Inc., engravers and encrusters, 105 Ful- 
ton St., will be closed from July 3 to July 11 
for the annual vacation period. 

Paul H. Samuels, middle western and Pa- 
cific Coast representative for Katz & Ogush, 
Inc., is now calling on the trade with the 
new Fall line of “Certified” platinum 
jewelry. 

The business of Shaffer & Son, jewelers, 
this city, was incorporated at Albany, N. Y., 
last week with a capital of $20,000. The 
incorporators are S. Lamport, E. V. Moran 
and C. Kaplan. 

Maurice A. Davidson, of Davidson Bros., 
71 Nassau St., has just returned from a two 
months’ purchasing trip in the European 
diamond markets. -Mr.. Davidson was ac- 
companied by Mrs. Davidson. 

A. Einhorn of Paris and 303 Fifth 
Ave., this city, who arrived in this country 
for a short business trip on the Berengaria 
June 18, is leaving for Europe today 
(Wednesday) on the Mauretania. 

Dudley T. Fagan, with his family, is on 
an automobile trip through New England 
and Canada, and will return on or about 
July 7. Mr. Fagan represents factory L of 
the International Silver Co. in the south. 

Louis Whitelaw, of Whitelaw Bros., im- 
porters of diamonds, 68 Nassau St.,' is ex- 
pected back from Europe this week. He is 
returning on the Leviathan after having vis- 
ited the European diamond markets thaking 
extensive purchases for his concern. 

Richard S. Wormser has opened an office 
in the National Jewelers Board of Trade 
building, 22 W. 48th St., as an importer of 
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pearls and precious stones. He has retired 
from Wormser & Mayers, Inc., with which 
corporation he has been associated since its 
establishment. 

On Saturday, June 26, Maurice Ledeberg, 
of the firm Louis Pressel & Ledeberg, Inc., 
diamond cutters and importers, 66 W. 47th 
St., sailed for Europe on the Belgenland to 
visit the diamond markets. He will direct 
his attention, while there to the dispatch of 
diamonds for the American trade. 


Joseph D. Little, manager of the Sterling 
Silver Galleries of the International Silver 
Co., was the speaker at the Kiwanis Club 
of Trenton, N. J., on Wednesday, and was 
the guest of Harry Goodwin, of Fort & 
Goodwin of that city. Mr. Little’s subject 
was “Silver, Ancient and Modern.” 

At the invitation of George E. Fahys, 
the members of the Sterling Silversmiths 
Guild of America enjoyed an excellent meet- 
ing and day of golf at the Nassau Country 
Club. The business meeting was held on 
Thursday of last week while the golf tour- 
nament took place the following day. 

Friends of Sam W. Hoke, of the Jewelers 
Technical Advice Co., have received cards 
from him from Bergen, Norway, which he 
describes as a country where platinum and 
white gold jewelry are still unknown. Yel- 
low gold, silver, filigree and enameled 
jewelry are the principal items displayed 
by jewelers there. 


Melville Untermeyer of Untermeyer-Rob- 
bins & Co., manufacturing jeweler, 20 W. 
47th St., sails July 3 on the Leviathan on his 
maiden trip to Europe. The trip is for pleas- 
ure only. Mr. Untermeyer will join his wife 
and daughter, who are now abroad. They 
sailed three weeks ago. He expects to re- 
turn with his family in about six weeks. 

Benjamin Levy, Coney Island hotel keeper, 
who was arrested on a charge of buying 
some of the jewelry stolen from jewelers by 
the Whittemore gang, will stand trial in 
Brooklyn. County Judge Nova last week 
denied a motion for the inspection of the 
minutes of the grand jury which indicted 
Levy. The authorities charge that Levy paid 
$35,000 to the Whittemore gang for $150,000 
in jewelry which was taken in two robberies 
by the band. 

John C. Bennett, representing the Sheffield 
Smelting Co., Ltd., of Sheffield, Eng., is in 
New York and is stopping at Hotel Wolcott. 
While in this country Mr. Bennett will visit 
the factories of the important silversmiths. 
The company that Mr. Bennett represents 
controlls what is claimed to be a tarnish re- 
sisting silver that has attracted the attention 
of silverware manufacturing both in Eng- 
land and America. 

Clement H. Davison, who formerly trav- 
eled for Charles- Keller & Co., will represent 
Morse Bros., manufacturers of diamond 
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jewelry, 11 John St., after July 1. He will 
travel in the middle west on the Pacific 
Coast. James J. Doll, southern representa- 
tive of the same firm, has already left for 
Texas and Oklahoma to visit his trade. The 
Morse concern will close on Friday eve- 
ning, July 2, and will not be reopened un- 
til Tuesday, July 6. 

Alex Sabin, head of Alex Sabin & Sons, 
importers and jobbers of diamonds, watches 
and jewelry, 20 E. Broadway, has returned 
from a trip to the European diamond mar- 
kets. He visited Amsterdam, Antwerp and 
Paris and purchased polished goods for his 
concern. Mr. Sabin’s youngest son, Oliver, 
was graduated from Cornell University last 
week with the degree of a Bachelor of 
Law. He was the youngest member in his 
class, being just past 21 years of age. 

Lieutenant Commander Edwards and Lieu- 
tenant Commander Williams of the U. S. S. 
Pittsburgh, with their wives, and the other 
officers, visited the diamond cutting works 
of Eduard van Dam at Amsterdam, Holland, 
on June 10. ‘ The visit followed a formal 
dinner on board, which the Messrs. van Dam 
attended. After’ an inspection of some large 
lots of rough diamonds of different qualities 
and colors, Henri van Dam escorted the of- 
ficers through the factory, where they were 
interested in the sawing, cleaving and cutting 
of the stones. One of the most interesting 
parts of their visit was the inspection of the 
unusually fine collection of large, polished 
diamonds. Afternoon tea was served after 
the inspection of the factory. 

Jacques LeRoy, retail jeweler, 1056 Third 
Ave., this city, was given a hearty welcome 
recently when he returned from Europe on 
the Berengaria. The jeweler was welcomed 
to this city, after an absence of six weeks, 
by a group representing the Metropolitan 
Retail Jewelers’ Association, of which Mr. 
LeRoy is a prominent member. They pre- 
sented him with a set of sterling silver table- 
ware. Mr. LeRoy is also a district super- 
visor for the Horological Institute of Amer- 
ica and is head of the New York Watch- 
makers’ Society in this city. His trip abroad 
was principally for pleasure, but while in 
Europe he was able to study the watch and 
jewelry business. Mr. LeRoy was also able 
to observe a great many things in connection 
with the jewelry and watchmaking industries 
and the information which he gathered will 
be of assistance to him when he talks at the 
convention of the New York State Retail 
Jewelers’ Association at Cooperstown next 
month on the work of the Horological In- 
stitute of America. 

Jordan-Nash Jewelers is the name of a 
concern recently incorporated at Albany, 
N. Y., with authority to do business in this 
city. The capital is $5,000 and the incorpo- 
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rators are G. Pincus, L. Lallisser and A. 
Hall. 

The office of Max Stern & Co., importers 
of precious stones and semi-precious stones, 
will be closed from July 3 to July 11, in- 
clusive, for the annual vacation. 

. Lasko, vice-president and treasurer of 
the Diel Watch Case Co., Inc., accompanied 
by his wife and child, sails on the Levia- 


than July 3 for an extended pleasure tour 


of Europe. They will visit France, Germany, 
Austria, Switzerland, Italy and Poland. 

The Hygrade Jewelry Co., wholesale 
jeweler, at present located in Room 405 at 
116 Nassau St. is forced to take larger 
quarters, and after July 1 will be located 
in Room 403 at the same building. The 
toncern will have better facilities for taking 
care of its clientele. J. F. Gross, J. F. 
Bushman and A. Borodkin, representatives 
of the concern, will leave shortly for their 
respective territories. 

The Biltmore Watch Case Co., 40 John 
St., was petitioned into bankruptcy last Sat- 
urday by Franco-American Precious Metals 
Corp., $1,000; B. Shuldberg, $200, and R. A. 
Breidenbach, Inc., $1,000. On Monday, 
Judge John R. Hazel appointed Israel H. 
Zinovoy, 342 Madison Ave., receiver under 
a bond of $3,000. This order places the 
firm's assets at $5,000, while the liabilities 
are said to be in excess of $60,000. 

A meeting of the East New York Retail 
Jewelers’ Association was held last Thurs- 
day evening at Hoffman’s Hall on Pitkin 
Ave., Brooklyn. This is the first meeting 
held. under the new administration and was 
well attended. A committee was appointed 
to take under advisement the proposition of 
advertising in local buses. Another com- 
mittee was appointed to make plans for an 
outing to be held sometime during July. 

Edward Turner and C. W. Worthy who 
as reported in these columns last week- were 
arrested by the Detectives Fennelley, Hast- 
ings and Fyffe were held to await extradi- 
tion to Springfield, Mass., on the charge of 
burglarizing the jewelry store of John H. 
Lynch; 127 Bridge St. The other defendant 
arrested on a charge of receiving stolen 
goods was held to await the action of the 
Grand Jury. 

Samuel Glanzrock, alias “Willie Rock- 
wood,” who was arrested recently in Detroit, 
Mich., on a charge of robbing the Chernick 
jewelry store at 174th St. and Third Ave., 
of $10,000 worth of jewelry is fighting extra- 
dition to New York. As a result a hearing 
in the case has been postponed until July 15. 
On June 9th information was given to Rich- 
ard C. Murphy, Counsel for the Jewelers’ 
National Crime Committee that Glanzrock 
had robbed Mr. Chernick and that he was 
then in a cabaret in Detroit. This informa- 
tion was conveyed to Inspector Coughlin 
who sent Detective Drago to Detroit. On 
June 14 Drago arrested Glanzrock. District 
Attorney McGeehan of Bronx County pre- 
Pared extradition papers and forwarded 
them to Detroit: but Glanzrock is fighting 
extradition. 

Delegates to the three-day national con- 
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vention of the National Council of Travel- 
ing Salesmen’s Associations at ‘the Hotel 
Pennsylvania were officially welcomed Mon- 
day afternoon by Mayor Walker. The dele- 
gates went to City Hall in 10 sight-seeing 
buses, with a police motorcycle escort, and 
were photographed on the City Hall steps 
with the Mayor after he had welcomed them 
to the city. The delegates were then escort- 
ed to the Polo Grounds, where they were 
the guests of Charles A. Stoneham, owner 
of the New York Giants. Monday night 
they attended a special amateur boxing tour- 
nament in Madison Square Garden. ‘Busi- 
ness sessions were held Tuesday afternoon 
and will continue today at 2 o'clock. One 
of the principal subjects for discussion will 
be the Pullman surcharge. 

Employes of the Bulova Watch Co. held 
a picnic on June 27 at Lake Ronkonkomo, 
on Long Island, about 60 miles from New 
York city. Four large buses of the Pull- 
man type carried the members of the or- 
ganization to the picnic grounds. The buses 
were magnificently decorated.. A 12-piece 
band accompanied the picnickers to the lake. 
The afternoon was devoted to games and 
races of all kinds. Many handsome prizes 
were awarded to the winners. Joseph Bu- 
lova, president of the company, assisted by 
Miss Ana Fox, acted as genial hosts. John 
Ballard, sales manager, and many of the 
Bulova representatives traveling in near-by 
States, made a special trip to New York to 
take part in the festivities. Before embark- 
ing for home, the employes all gave Mr. 
Bulova a rousing vote of thanks. All told, 
more than 200 of the employes and _ their 
immediate families attended. 

Within a few hours on Tuesday, June 22, 
after Max Schoenbrun, wholesale jeweler, 
116 Nassau St., had lost a bag containing 
jewelry from his automobile, the police ar- 
rested two men and a woman who are now 
being held on charges of receiving stolen 
goods. A fourth man was arrested, but was 
discharged, owing to the lack of evidence. 
As reported in these columns last week, Mr. 
Schoenbrun had parked his car shortly after 
9 o'clock at Ann St. Leaving his bag of 
jewelry in the car he went to his office. He 
returned in about 20 minutes and discovered 
that the bag was missing. After making an 
investigation he reported the loss to the 
Oak St. Police Station. Later in the day, 
Detectives Keer, Begley and Cooper ar- 
rested two men and a woman, and in their 
possession, it is claimed, found some of the 
stolen jewelry. On Saturday the trio were 
arraigned in the First District Magistrate’s 
Court before Magistrate Flood, and were 
held for the action of the grand jury on the 
charge of grand larceny. The men were 
held without bail while the woman was re- 
leased in $5,000 bail. 
lowing the men’s arrest they told the police 
that they had been trailing Mr. Schoenbrun 
for more than a week. They followed him 
to Philadelphia last week, and it is alleged 
they confessed that they had a key made to 
fit the automobile door. 





In the annual jewelry contest for best 
work in jewelry held at Bradley Institute 
cach Spring, O. W. Colvin, Detroit, Minn., 
won first place and with it won the Harper 
gold medal. H. C. Ragsdale, of Bisbee, 
Ariz., won second place. 


It is claimed that fol- 
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Lieb Ritterman Whose Cznviction for 
Smuggling Was Reversed on Appeal, 
Released in $5,000 Bail Pending a 
Rehearing 


BURLINGTON, Vt., June 28.—Federal Court 
Judge Harland B. Howe, Saturday morning, 
admitted Lieb Ritterman, the New York dia- 
and man whose conviction on the charge of 
:muggling was recently upset on appeal, to 
hail in $5,000 for his appearance upon re- 
quest during the present May term of United 
States District Court. The term will con- 
unue until Fall. 

A jury here last March found Ritterman 
2uilty of smuggling diamonds worth $122,000, 
and Judge Howe sentenced him to serve a 
‘ear and a day in the federal penitentiary at 
\tlanta, Ga. Meanwhile, the young man’s 
attorneys, Albert Mac C. Barnes, James M. 
“nee and Mathieu M. Proujansky, all of New 
York, and Judge D. W. Steele, of Highgate, 
hrought the case on exceptions before the 
United States Circuit Court of Appeals in 
New York, and that body reversed the con- 
viction. 

Last week, District Attorney Harry B. 
Amey, who with Assistant District Attorney 
\llen Martin represented the government 
during the trial, announced that he would pe- 
tition the Court of Appeals for a rehearing 
ef the case. 

Ritterman was at once started in the cus- 
tody of government officers back to this city, 
arriving Saturday morning for the hearing 
on bonds. The Equitable Surety Co. of New 
York furnished the $5,000 bail. 

“Ritterman at this time was represented 
only by Mr. Snee. The New York attorney 
said that Mr. Amey’s petition would not be 
taken up until Fall, and that he did not think 
Ritterman would have to appear when it is 
heard. Upon being released, Ritterman said 
he wished to return as soon as possible to 
New York, and left for that city with Mr. 
Snee on the noon train. 








The members of the Sales Fish Club of 
Holmes & Edwards, factory “C,” Interna- 
tional Silver Co., dre holding their mid-year 
convention at Bridgeport, June 29, 30 and 
July 1. Business was liberally interspersed 
with pleasure. The men were given a great 
deal of food for new thought and effort, and 
were supplied with many new .sales promo- 
tion items with which to wind up what 
promises to be a very big year. Three new 
men, recent additions to the sales force of 
factory “C” were introduced to the “club.” 
These men are: C. E. Carlstrom, 14 years 
with William A. Rogers, Ltd., and latterly 
with the Henshel Co. He will travel through 
the States of Missouri, Kansas, Nebraska, 
Colorado ‘and Wyoming; Armand W. 
Brasse, who was formerly with the hotel 
and contract department of Stix-Baer & Ful- 
ler, St. Louis. and more recently handling 
a line of jewel and fancy boxes, will travel 
through Oklahoma, Missouri, Arkansas, 
Louisiana, Mississippi and Alabama; L. E. 
Cafferata has traveled extensively through 
the States of Mississippi, Illinois and Iowa, 
and has been in the employ of the Mermod, 
Jaccard & King Jewelry Co. of St. Louis in 
their retail department. Mr. Cafferata will 
cover Kansas, Missouri and Nebraska. 
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TRADE CONDITIONS 


General conditions in the jewelry trade here are 
shcwing an improvement and inquiry among both 
wholesale and retail jewelers indicates that June 
will lead the same month last year in volume of 
business. Wholesalers report an increased demand 
for the better lines of goods and a disposition by 
customers to buy in larger volume instead of on 
a hand-to-mouth system. Retailers generally are 
showing more optimism than was the case several 
weeks ago and some who have made comparisons 
of their books find that thus far the month is well 
ahead of June of last year. The demand for the 
better grades of goods is gratifying to both retailer 
and wholesaler. Silverware has done well this 
month and one large manufacturing firm’s district 
manager here reports a 15 per cent increase in 
business over June 1925. 





L. B. Moore, retail jeweler of Millsboro, 
Del., was one of the out-of-town visitors to 
the wholesale houses last week. This is the 
first time he has been here for several 
months. 

Many friends of the late Samuel Deutsch, 
diamond merchant, Sansom St., gathered at 
Adath Jeshurum Cemetery last Sunday for 
the dedication of a handsome stone to his 
memory. 

A new gift shop firm has been registered 
here under the trading act. It is composed 
of John W. Draving, Arthur M., and 
Charles H. Draving, trading as Draving 
Bros. Art and Gift Shop at 4721 Frankford 
Ave. 

Mr. and Mrs. M. E. O'Donnel! have 
closed their cottage at Ocean City for 
a time and have gone to Colorado Springs 
for an extended visit. Mr. O’Donnell 
formerly was associated with the Roy Watch 
Case Co. 

The splendid display of the London 
jewelers at the Sesqui-Centennial including 
a showing of rubies from Burmah and other 
Oriental sections of the United Kingdom, 
has opened at the Sesqui-Centennial Ex- 
position and is attracting much attention 
from local jewelers. 

William Waples, for many years with C. 
H. O’Bryon, watch materials dealer on 
Sansom St., but who recently returned from 
Florida figured in an automobile accident 
the other day in which he escaped injury 
by a narrow margin, although his new car 
was wrecked when a reckless driver crashed 
into it. 

Among the trade visitors of the last few 
days have been Leo Henle, Sussfeld, Lorsch 
& Schimmel, New York; C. Gallup, Key- 
stone Watch Case Co.; George Fox, Fox 
Mfg. Co., Chicago; Mr. Cook, of Whiting & 
Davis Co., Plainfield, Mass., and Mr. 
Deninger, sales manager of the Keystone 
Watch Case Co. 

Mr. and Mrs. Oscar Kind have arrived 
from a stay of several months in Europe, 
during which they toured several countries 
and had an enjoyable time. At the same 
time they expressed themselves as glad to 
get back to the United States, after viewing 
economic and business conditions in the 
countries they visited. 

The difference in Sansom St. since the 
Business Men’s Association ousted the 
“curb merchants” from the thoroughfare is 
so marked that visitors to the trade there 
comment freely upon the improvement. The 
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association intends to keep after the “Curb” 
and not permit any of the members to “seep 
back” as has been done before. The co- 
operation of the police in keeping the street 
clear is highly appreciated by the association 
and the merchants. 

The many jewelry establishments, whole- 
sale and retail, on Walnut St., are contribut- 
ing liberally to the $20,000 fund for the 
decoration of that thoroughfare during the 
Sesqui-Centennial period and the committee 
in charge which includes several jewelers, 
is planning for one of the most effective 
and dignified decorative schemes in the his- 
tory of the city. The committee is with- 
holding the details until the fund is com- 
plete but promises results that will make 
Walnut St. the handsomest business street 
in the city for the next few months. 


One of the features of the exhibit of ad- 
vertising art shown in the gallery of N. W. 
Ayer & Son, advertising agents here during 
the convention of the Associated Advertis- 
ing Clubs of the World included specimens 
of advertising “copy” prepared for Marcus 
& Co., jewelers at Fifth Ave., and 45th St., 
New York. There are seven specimens, in 
black and white, which show excellent 
typography in a dignified arrangement and 
are classed by Advertising men as a fine ex- 
ample of advertising for a jewelry house. 
Another specimen of jewelry advertising is 
that of the New Haven Clock Co., a fine 
example of black and white printing. 

Something of a scare was caused on San- 
som St., by an accident to George Mayer, a 
veteran wholesale optician who has been in 
business at No. 728 for many years. While 
attempting to fix a skylight during a rain 
storm, Mr. Mayer fell from a step ladder 
breaking an ankle and crushing the bones of 
his other leg. He is in the Pennsylvania 
Hospital and it is feared will be kept from 
business for several months. In the rush 
to get aid for Mr. Mayer, policemen entered 
the store and this gave rise to the report 
that a hold-up was in progress. A crowd 
collected in record time and only dispersed 
when it was announced several times that an 
accident had happened. 


The question of following the usual cus- 
tom here of closing either all day or part 
of Saturday during July and August is 
agitating local jewelers, especially in the 
Sansom St. district. The majority of the 
larger wholesale houses not on that street 
have about decided to go on the customary 
schedule, closing all day Saturday during 
these months. On account of the many 
hundreds of thousands of visitors expected 
during the Sesqui-Centennial there has been 
a disposition to consider the question of 
keeping open in the expectation that many of 
these visitors would naturally patronize the 
jewelers as well as other merchants during 
the Sesqui period. The Sansom Street 
Business Men’s Association has had the mat- 
ter under consideration and while no formal 
action has yet been taken, the general feeling 
among officers and members is to let the 
individual members act as they please in 
keeping closed or open on Saturdays during 
the Summer. The majority of the wholesale 
and manufacturing concerns on the street 
will be influenced by the action of the big 
department stores and it is understood that 
these will close on Saturdays through July 
and August as usual. 





The show window of the Lefevre picture 
frame store at 971 Broad St., was broken 
recently, and a diamond-set watch abstracted 
from the show case of the Bazner Jewelry 
Shop, which occupies the floor above. 


In the week of the advertising campaign 
to popularize engagement rings for men, the 
store of Hartdegen & Co., Inc., sold more 
stone rings for men than in all of 1925, ac- 
cording to Richard P. Hartdegen, the presi- 
dent of the firm. 


It was announced last week that the New 
Jersey Chain Co. has purchased the business 
of the General Manufacturing & Exporting 
Co., 36 Garnet St., Providence, R. I., and 
is conducting the business as the Gemex Co., 
17 Nevada'St., Newark, N. J. 


Announcement has been made of a change 
in the corporate name of the Shiman-Miller 
Mfg. Co. to Shiman Mfg. Co., Inc., effective 
July 1. The personnel and policy of the 
business remain the same. The new build- 
ing of the concern at 113-119 Astor St., 
has over 30,000 square feet of floor space. 
The sales rooms are at 15 Maiden Lane, 
New York. 


Indeterminate sentences in the Rahway 
Reformatory were imposed by Judge Van 
Riper last week upon two men who pleaded 
non vult to charges of robbing the jewelry 
store of Norbert Bertl, 46 Springfield Ave., 
March 13, of gems valued at $6,000. They 
are Albert Guglieiello, alias “Antonio 
Fasano,” 606 N. 9th St., and Gerardo Bar- 
letto. Guglieiello was also accused of par- 
ticipation in the robbery of the jewelry shop 
of Andrew Skonberg of articles valued at 
$600, and of a musical instrument store on 
April 1. He was sentenced for the musical 
instrument robbery, and sentence was_ sus- 
pended in the two other thefts. 








- Allentown, Pa. 





N. Schulkind, representing the Manhattan 
Watch Corporation, is calling on the trade 
in this locality. 

W. E. Leacock, 153 S. 3rd St., Easton, 
who was recently operated on in a Philadel- 
phia hospital, is convalescing at the home of 
his sister in that city. : 

Frank J. Loeper, the jeweler, 928 Penn 
St., Reading, Pa., and his brothers, Anton 
and Peter Loeper, of Ashland, are in Chi- 
cago attending the Eucharistic Congress. 

The following traveling men are calling 
on the trade in this locality:-J. Rodney 
Allen, with Oneida Community, Ltd., and 
George C. Wiltshire, with W. R. Cobb Co. 

Local jewelers again played a prominent 
part in gladdening the hearts of those of 
this year’s graduating class of the Allen- 
town High School who received high aver- 
ages, by awarding the following prizes in 
connection with the commencement exer- 
cises: L. Keller & Sons, gold medal for 
highest general average; A. Cohen, a gold 
pen and pencil set for highest average in 
Latin; E. J. Faust, a gold medal for highest 
average in English; E. H. Wetherhold, a 
gold pen for accuracy in typewriting; Sam 
Perkin, a prize for best work in English. 














John P. Selbert, Frankfort, Ky., was a 
visitor in this city. 

John Schumer, of the Schumer Bros. Co., 
is on a trip of several weeks to the Pacific 
Coast. 

John Gerwin, Frohman & Co., is scheduled 
to leave Monday on a 10-day trip through 
Kentucky. 

Mr. and Mrs. Fred A. Grimm, Akron, O., 
were in Cincinnati making purchases for 
their Fall business. 

Heber Roe, Washington Courthouse, O., 
was one of the visitors to A. G. Schwab & 
Sons’ establishment. 

Herbert C. Schwab, of A. G. Schwab & 
Sons, was one of the hosts at a large stag 
party given in the neighborhood of his resi- 
dence on Washington Ave., Avondale, Tues- 
day_night. 

J. Harvey Phillips, vice-president of 
Richter & Phillips, left Cincinnati Saturday 
for Marietta, O., to attend the funeral of 
George Morganstern, jeweler of that city, 
who died Friday. 

Ralph Patterson and Leslie Greene, of the 
Hofman-Green Jewelry Co., Springfield, O., 
were in Cincinnati on Tuesday. They took 
in the races at Latonia, Ky., and also called 
on several jobbing houses in Cincinnati. 

Rusell McHugh, progressive window trim- 
mer of the Oskamp Jewelry Co., submitted his 
resignation to officials of the firm and it took 
effect Saturday. Mr. McHugh left the Os- 
kamp firm to become window trimmer for 
the Greenwald Jewelry Co. at Opera Place 
and Race St. 

E. C. Keesler, diamond man of British 
Guinea, is in Cincinnati for a number of 
weeks, and is making his headquarters at 
the diamond cutting establishment of the 
A. S. Workum Co., in the Schmidt building. 
He intends remaining in the Queen City 
about six weeks and then return to the dia- 
mond fields. 

The offices of the Schumer Bros. Co. in 
the Walsh building have been completely re- 
modeled so that the reception room off the 
elevator presents a pleasing picture to visit- 
ors. The offices have been extended and 
walls redecorated accompanied by the in- 
stallation of new fixtures. The reception 
room now is twice as large as formerly. 

Earl O. Sterzer, George Sterzer & Sons, 
jewelers and opticians, Dayton, O., has gone 
to Califorria to attend the meeting of the 
National Cyptical Association. He is vice- 
president of the Ohio State Association and 
chairman of the Research and Educational 
Committee. Mr. Sterzer was accompanied 
by his mother, and they will spend several 
weeks in California after the meeting. 

C. E. Richter, Richter & Phillips, and 
Arno Dorst, president of the Dorst Co., are 
members of the campaign committee organ- 
ized to boost the candidacy of William M. 
Anderson, for sheriff of Hamilton County. 
The committee has called a meeting at the 
Hotel Gibson, July 1, to create a permanent 
organization. Mr. Anderson was endorsed 
as the regular Republican candidate for the 
office. 

The Cincinnati Plating & Repair Co., elec- 
troplaters and silversmiths with office and 
factory at the southeast corner of Canal and 
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Elm Sts., has enlarged its repair and plating 
department to take care of increased busi- 
ness. This business was established early in 
1925. The concern is now publishing for 
jewelers an interesting book, called “The 
Jewelers’ Guide,” which gives an itemized 
list of the field that the business covers. 

Suit for the recovery of a 23% carat dia- 
mond ring was filed in the local Common 
Pleas Court by Miss Douglas W. Brecken- 
ridge against Emile Brower, used jewelry 
dealer, this city. The woman charges she 
lost the ring at Danville, Ky., on the last 
day of May this year, and the person who 
found it pawned the ring in its entirety with 
Brower. Miss Breckenridge asks the Court 
to compel Brower to return it to her. 

H. Poppendick, jeweler, Miami, Fla., is in 
Cincinnati for several days as the guest of 
August Nuernberg, of the Dorst Co., and 
president of the Cincinnati Wholesale Jewel- 
ers’ and Manufacturers’ Association. Mr. 
Poppendick is accompanied by his wife, and 
is making a tour of this section of the coun- 
try on a vacation jaunt. Mr. Nuernberg has 
spent considerable time with the Poppendicks 
at Miami, and is now entertaining them in 
Cincinnati. 

Miss Adele Herschede, who is interested 
in the Frank Herschede Jewelry Co., won 
her match in the finals of the second flight 
of the Women’s City golf tournament, 
Saturday. She defeated Dr. Helena Ratter- 
man 6 and 4 by playing consistent golf al- 
though being a little off her game as far as 
putts were concerned. Miss Herschede 
failed time after time to sink the ball after 
reaching the green. Dr. Ratterman gave up 
at the 14th hole with a badly placed drive 
that would have taken too many strokes to 
reach the pin. Miss Herschede went out in 
44. 

Jobbing house heads and manufacturers as 
well had the honor of entertaining DeForest 
Hulburt, president of the Elgin National 
Watch Co., last week. Mr. Hulburt made 
his first trip to Cincinnati on a combined 
business and pleasure jaunt and called on a 
number of jewelers in the Queen City. He 
was entertained by the heads of jobbing 
houses handling Elgin watches in Cincinnati, 
and was also taken in hand by some of the 
more prominent manufacturers here. It is 
the first time that Mr. Hulburt has been in 
the Queen City and his visit was made as 
pleasant as possible. 

Joseph Pieper, jeweler, Covington, Ky., 
experienced more trouble keeping his flock of 
automobiles together than that of watching 
his wards on the way to the orphans’ outing 
at the Zoological Gardens, Tuesday. Mr. 
Pieper was aid to the marshal of the auto- 
mobile parade and had charge of the Cov- 
ington orphans, but after the group of ma- 
chines got into the traffic light system in 
Cincinnati on the way to the Zoo the line-up 
became widely separated. They all found 
their way to the Zoo, however, and the chil- 
dren thoroughly enjoyed their annual festi- 
val day as guests of the Cincinnati Automo- 
bile Club. 

A crowd of about 200 girls and young 
women braved the severe storm that broke 
over Cincinnati Monday night in order to 
take part in the contest that was held at the 
Hotel Gibson for the selection of models. 
The models and mannequins will be a part 
of the Fall fashion pageant which will be 
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held at the Zoological Gardens by the Cham- 
ber of Commerce during August. Of the 
group that gathered Monday night about 45 
were selected, with 19 of these being those 
who took part in the last pageant held in this 
city. The Richter & Phillips Co. is scheq- 
uled to take a prominent part in the pageant 
as the firm will have a large display of 
jewelry and also will have special models 
to parade the jewels. 











Mrs. Hardy, the wife of J. Alexander 
Hardy, of the Hardy & Hayes Co., has been 
very ill for several weeks. 

June wedding business is reported to have 
been fairly good in Pittsburgh with silver- 
ware helping to swell the total done. Com- 
mencement gift business also brought its re- 
ward. 

J. I. DeRoy and others last week sold a 
lot fronting 68 feet on Fourth Ave. and ex- 
tending 110 feet in Cherry way to an un- 
named buyer for $300,000. There is a three- 
story building on the lot at 425-29 Fourth 
Ave. 

Nothing is being done as yet towards re- 
pairing the building formerly occupied by 
Friedman Bros., Penn Ave. who were 
burned out just after they had entered the 
structure. It is expected the work will be 
started shortly. 

Emil Fryer, president of the Samuel Wein- 
haus Co., who had been in the Mercy Hos- 
pital for three weeks because of a slight 
indisposition, is again back at his desk. 
His friends are congratulating him because 
he is looking so well. 

Since the Pittsburgh police department 
announced 10 days ago its determination to 
put on a squad of armed men at night, to 
patrol the downtown streets in an automo- 
bile, there have been no further windows in 
jewelry stores smashed in the downtown dis- 
trict. It is believed that the action of the 
police has resulted in calling a halt to the 
activities of the gang. 

While the annual outing of the employes 
of the Heeren Bros. Co., was in progress 
last Thursday at Oakmont, on the Alle- 
gheny river, one of the employes of the 
concern. Joseph P. Bott, aged 33, shipping 
clerk of the firm for a number of years, 
lost his life by drowning from a canoe. 
Some of the picnickers saw the canoe upset, 
not knowing one of their own party was 
going to his last resting place. When word 
came to the outing crowd that Bott was 
drowned accidentally, it cast great sorrow 
over every one and the members of the firm 
present and the employes generally imme- 
diately decided to suspend all further activi- 
ties. The accident happened when the canoe 
was opposite the Duquesne Canoe Club. 
The employes of the Heeren house give this 
outing annually, the event being arranged 
entirely by the employes and the executives 
have always taken a keen interest in them. 
Bott is survived by his widow and two little 
girls of 4 and 6 years. Bott’s body was 
not recovered from the river until Friday 
morning. Just how he came to fall out of 
the canoe is not known exactly. Efforts 
were made to save him, but without avail. 




















Vol. XCII 











NAD AV aD NAD DANY 
Ry) 


ae 





\\1}) 


yyy 





{TR 


June 30, 1926 








—— 





Chicago Notes 





J. S. Crosby, C. D. Peacock, Inc., is spend- 


ing a couple of weeks at his home resting: 


and recuperating from a slight illness. 

Joe Kramer, of Linder & Co., Cincinnati, 
O., was here during the past week attending 
the Eucharistic Congress and calling on 
friends. 

Leo Phegley, credit manager for the Eisen- 
stadt Mfg. Co. at St. Louis, Mo., spent a 
few days in Chicago during the past week 
visiting with friends. 

Julius A. Oswald, Fort Wayne, Ind., spent 
a few days in Chicago during the past week 
attending the International Eucharistic Con- 
gress and visiting the markets. 

A. G. MclInall, of the Chicago office of 
the National Jewelers Board of Trade, left 
Monday with his wife and family to motor 
through Wisconsin. He will be gone for 
about two weeks. , 

Victor Blomstrom, of Blomstrom & Pe- 
tersen, Inc., Escanaba, Mich., spent the past 
week in Chicago attending the International 
Eucharistic Congress and _ visiting with 
friends in the trade. 


Peter F. Metrik, retail jeweler, Melrose 
Park, Ill., has just completed the remodeling 
and rearranging of his store. He has in- 
stalled additional new fixtures and attractive 
lamps and lighting fixtures. 

J. D. Dougherty, manager for J. B. Hud- 
son & Son, Inc., Minneapolis, Minn., stopped 
off in Chicago last week for a few days on 
his way to the eastern markets. He expects 
to be gone for about 10 days. 

Joseph Teitelman, representing Hirsch & 
Oppenheimer, 159 N. State St., accompanied 
by his wife and son, is spending two weeks 
at Ludington, Mich., enjoying a rest before 
starting out on another business trip. 

Oscar J. Sehnert, wholesale jewelers with 
offices on the 15th floor of the Capitol build- 
ing, returried last week from a short busi- 
ness trip through the State. Mr. Sehnert 
makes short business trips each week through 
the nearby cities. 


H. Davidson, representing Green & David- 

son, New York city, arrived in Chicago last 
week to visit the trade. He just completed 
a 13 weeks’ trip through the west to the 
Pacific Coast and is on his way home. He 
reports business as being favorable. 
R. Murman, of 5921 W. Division St., has 
just completed the rearranging of his store. 
He has removed the optical department from 
in the rear of the store to larger quarters on 
the side of the store, in that way giving him 
more space for his jewelry department. 

Otto Heckman, of the Becker-Heckman 


Co., 29 E. Madison St., is again able to re- 
sume his duties, after being confined to his 
home and hospital for a few weeks. Mr. 
Heckman was stricken with an attack of 
appendicitis and had to undergo an operation. 

Frank A. Bixby, Ironton, O., and Mrs. 
Bixby were visitors in Chicago during the 
past week. While here they spent some time 
with members in the trade and visited many 
places of interest. They were on their way 
to Denver, Colo., to attend the Rotary con- 
vention. 

Mrs. C. A. Kaiding, of C. A. Kaiding, 
5725 Irving Park Blvd., returned recently 
from New York city, where she spent four 
weeks visiting with relatives. Mrs. Kaiding 
left here with a party of friends to motor 
to New York to see some friends leave for 
Sweden. 

Paul Heyer, who has charge of the New 
York office of the Star Watch Case Co., 
arrived at the Chicago office of the company 
last week to spend a few days on his way to 
Elgin, where he will visit his parents. Be- 
fore returning to New York he will stop at 
Ludington, Mich., for a few days. 

August Rassweiler, lapidist, located at 159 
N. State St., is spending a couple of weeks 
at Louisville, Ky., attending the convention 
of the Turn-Verein. Mr. Rassweiler is a 
member of Eiche Turn-Verein. He was ac- 
companied on his trip by his wife, daughter, 
and relatives living at Denver, Colo. 


Fred C. Emerson, manager of the Chicago 
office of the Eisenstadt Mfg. Co., returned 
last week from a visit to St. Louis. Mr. 
Emerson recently completed a month’s 
pleasure trip to Picton, Ont., where he 
spends some time each year. He took his 
family to Picton, and they will remain there 
until the end of the Summer. 

J. D. Cundiff, K. Falkenberg, Inc., Walla 
Walla, Wash., accompanied by his wife, mo- 
tored to Chicago last week and spent a few 
days here visiting with friends in the trade 
before going to Philadelphia, where he will 
attend a convention of advertising men. 
Mrs. Cundiff left for Columbus, O., and will 
remain there until Mr. Cundiff completes his 
business. 

The Art Comb Mounting Co., located at 
317 W. Monroe St., is financially embar- 
rassed and offering to settle with creditors 
on a basis of 25 per cent. This to be paid 
in 15 per cent. in cash and 10 per cent in 30 
days. The company schedules its assets at 
$16,800 and liabilities at $17,000. The as- 
sets consist largely of cast celluloid combs 
which are said to be practically worthless. 

The Hart Jewelry Co., wholesale jeweler 
of this city, announce that Hammond Ten- 


ney, formerly a member of the firm of Slade, 
Tenney & Weadley, is now associated with 
the concern. It is also announced that F. H. 
Schaefer has joined the sales force and will 
represent the house through Michigan. Mr. 
Schaefer was formerly connected with Slade, 
Tenney & Weadley and has left for his ter- 
ritory. . 

A meeting of the creditors of A. G. Lavy, 
retail jeweler, located in the new Harding 
Theatre building, 2716 Milwaukee Ave., was 
held last week in the offices of Goldman, 
Allshouse & Healy. The attorney repre- 
senting Mr. Lavy offered the creditors 40 
per cent. in secured notes. Twenty-five per 
cent. is to be paid on Jan. 15, 1927, and 5 
per cent. each on July 15, 1927, Jan. 15, 
1928, and July 15, 1928. 

Benjamin H. Spawn, of C. W..Spawn & 
Co., Houston, Tex., was in Chicago last 
week attending the Eucharistic Congress and 
visiting places of interest. This was the first 
time in 40 years that Mr. Spawn has been 
in Chicago and he remarked about the won- 
derful progress of the city. He was accom- 
panied by his wife and daughter, Miss Flora 
Spawn, who has charge of their material 
department. Before returning home they 
will spend several days at Milwaukee. 

Louis Epstein, representing I. Schwartz, 
a wholesale jewelers’ firm, located on the 
1lth floor of the Heyworth building, will 
sail for home on the Olympic (today) 
June 30. Mr. Epstein has been visiting his 
mother, who lives near Berlin, Germany. 
This has been his first visit to his old home 
in 25 years, and before returning to this 
country visited Paris, London and other 
large cities. He has been away for about 
eight weeks and will return to Chicago 
about July 10. 

The marriage of Miss Dorothy E. Keller, 
Oak Park, IIl., to Lorin C. Lossau, Chicago, 
took place on Saturday, June 26, at 4:30 
o’clock in the afternoon at Trinity Lutheran 
Church, of Oak Park, Ill. Mr. Lessau has 
been associated with the jewelry industry 
for many years, and is connected with the 
Hart Jewelry Co., wholesale jewelers at 27 
E. Monroe St., as their representative, trav- 
eling through Illinois, Wisconsin, Iowa and 
Kansas. Following the ceremony the couple 
left on a honeymoon trip, motoring through 
northern Michigan and into Canada. Upon 
their return, about July 20, they will make 
their home at 45-A South Blvd., Oak Park, 
Til. 

Ernie Dayton, of the E. W. Reynolds Co., 
Los Angeles, Cal., arrived in Chicago last 
week and is spending some time in Oak 
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Park, visiting at his old home. Mr. Dayton 
has been away for many years, and his many 
friends in the trade are happy to renew old 
acquaintances. 

H. A. Williams and D. W. Sheffer, of 
Williams & Co., Inc., South Haven, Mich., 
spent several days in Chicago during the 
past week looking ever the markets. 

Frank Huthman, representing Max Koh- 
ner, wholesale jewelers of Baltimore, Md., 
was a visitor in Chicago during the past 
week visiting with friends in the trade and 
attending the International Eucharistic Con- 
gress. 

Earl Thersleff, Jr., of C. O. Thersleff & 
Son, 2711 W. North Ave., left recently on a 
motor trip with friends. He will be gone 
for two months and will travel through the 
west to the Pacific Coast, returning home 
by way of the south. 

W. F. Taylor, retail jeweler of Pullman, 
Wash., stopped off in Chicago last week for 
a few days to look over markets on his way 
to Detroit, where he went to call for his 
new automobile. Mr. Taylor will motor 
back to Pullman, Wash. 

The large display window in the store of 
George P. Anderson, 3624 Fullerton Ave., 
was smashed one night last week and the 
thieves cleared the window of its display of 
beaded bags and compacts. Mr. Anderson 
estimates his loss at $250. 

Fred M. Kline, of the Juergens & Ander- 
sen Co., left last week on an extended busi- 
ness trip through the west as far as the 
Pacific Coast. E. S. Baker, middle west 
representative for this firm, returned recently 
from his territory and will remain here until 
Aug. 1. 

J. Jauch, of the Dayton Stamp Co., Day- 
ton, O., accompanied by his wife, stopped 
off in Chicago last week for a few days on 
their way to Milwaukee, where they will at- 
tend the convention of stamp manufacturers. 
Mr. Jauch made the trip to Milwaukee by 
automobile. 

H. Schwartz, diamond importer, with of- 
fices in the Heyworth building, accompanied 
by his son, Meyer, returned last week from 
Europe, where they spent six weeks looking 
over the diamond markets and making pur- 
chases of novelty goods in Belgium, Hol- 
land and France. 

Richard D. Fleek, eastern representative 
of the Juergens & Andersen Co., returned 
from his final trip of the season, and is now 
spending a month at his home at Denver, 
Colo. Ted Tracy, also of this firm, has 
completed his traveling for the season, and 
will remain home until Aug. 1. 

Joseph Stein, of the Stein & Ellbogen Co., 
spent several days during the past week in 
the northern woods of Wisconsin fishing. 
John Brushert, of J. R. Brushert Co., Wau- 
sau, Wis., and Harry F. Hoffman of Rhine- 
lander, Wis., joined Mr. Stein, and all three 
of them report having had a delightful 
week. 

Visitors in Chicago during the past week 
attending the International Eucharistic Con- 
gress or visiting friends and the markets in- 
cluded: Clifton W. Connoran; Indianola, 
Ia.; Conrad C. Brugmann, Rock Rapids, Ia. ; 
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Leo A. Simon, Vincennes, Ind.; H. C. Milli- 
gan, Winterset, Ia.; W. D. Hoover, Gibson 
City, Ia. 

Sidney L. Barr, 29 E. Madison St., an- 
nounces that he is retiring from the watch 
repairing business, and after July 1 will take 
charge of the Perren’s Gift Shop, located 
at 19 S. Clark St. Mr. Barr has been in 
the watch repairing busines for himself for 
some time, and has been most successful. He 
has made many friends in the trade, who all 
wish him success in this new undertaking. 

Arthur Fuller, manager of the Chicago 
office of the Towle Mig. Co., accompanied 
by O. F. Samuelson, Frank J. Spellman, 
Charles A. Bartling, Edward L. Jensen and 
Harry F. Hillman, representatives traveling 
out of the Chicago office, left last week for 
the home office and factory. They will re- 
main there for a few days attending the an- 
nual factory sales conference. John A. Irons, 
also a representative traveling from Chi- 
cago, left last week with his wife from 
Minneapolis for the home office. 

Employes of C. D. Peacock, Inc., met last 
Friday evening after the store closed and 
organized a club which is to be known as 
Peacocks’ Club. It has been organized to 
promote social activity, to further interests 
of its members and exchange ideas relative 
to the good will and business connections 
of the organization as well as to broaden 
their scope of knowledge of the business. 
By-laws were drawn up and adopted and 
the following officers elected: William B. 
Costigane, president; Walter Holland, vice- 
president; W. B. Nietche, treasurer; Miss 
Louise Voltz, secretary. Ray Grosscup was 
elected chairman of the entertainment com- 
mittee and E. C. Luscombe chairman of the 
educational committee. The above officers 
and William Dufour, H. W. Warner and 
T. J. Nikodem constitute the board of di- 
rectors. The first meeting of the club will 
be held on Thursday of this week, July 1, 
and after that the first Thursday of each 
month. 

Early Wednesday morning Detective 
Sergts. Jesse Helms and Harry Hopewell 
took Norman Walker into custody while he 
was standing in front of the store of C. D. 
Peacock, Inc. The detectives became sus- 
picious of Walker when they noticed his 
coat bulging. Upon investigating they dis- 
covered he had a horseshoe in his pocket. He 
told the police he was a visitor in town and 
that his home was at Boston, Mass. He 
further stated that he was making his head- 
quarters at the Stagg Hotel. The officers 
escorted him to his room at the hotel, and 
when he acted queerly and attempted to 
escape they searched his room. Under his 
pillow they found the entire loot taken from 
the window at Hartmann’s the morning be- 
fore. Upon being questioned he confessed 
that he broke the window with the cover 
of a sewer pipe hole. His case was called 
on Friday, and he was held over to the 
grand jury on $10,000 bond. He was unable 
to furnish the bond so is resting at the 
county jail. 








W. C. Millard, Inc., is the name of a con- 
cern at Danville, Ill., which has taken out 
papers of incorporation with a capital of 
$5,000. The incorporators are Wm. C. 
Millard, Clifford L. Karster and Catherine 
Kereter. 
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: T. L. Combs, Omaha, has just returned 
from a buying trip in the east. 

August Myer of Grand Island was a buyer 
among the Omaha wholesalers during the 
week. 

F. M. Smith of Holyoke, Colo., was in 
Omaha recently buying stock of the local 


- wholesalers. 


O. C. Zinn, Hastings, Nebr., visited this 
city during the week as also did Fred Dietz 
Scribner, Nebr. 

The first annual jewelers’ picnic sponsored 
by the Omaha and Council Bluffs Jewelers’ 
Guild at Krug Park in Omaha, June 22, was 
a big success. It was attended by more than 
200 jewelers and their families included, and 
due largely to the activity of the Guild jn 
distributing free tickets to the park for that 
day, about 8,000 people were at the grounds, 
The moving picture by the Illinois Watch 
Co., showing two reels of the details of 
making at 21-jewel railroad watch, was an 
attractive feature, and many favorable com- 
ments were heard. The costume made oi 
mesh and furnished by the Whiting & Davis 
Co., appeared on the dance floor at the ap- 
propriate time and was the sensation of the 
evening. About $1,000 worth of prizes were 
given to the guests by the jewelers. 
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A gift shop is being opened by Mrs. J. 
Williams at 3200 Harvard Ave. 

Among the new jewelry stores to open last 
week was the shop of Max Bender at 1426 
First Ave. 

Ben Tipp, Third Ave. jeweler, contributed 
a $100 diamond ring to the winner of a 
slogan contest to select a fitting motto for 
the Seattle Board of Trade. 

Tieing into the annual Fashion Show held 
by the Baker Fur Co. in a Seattle playhouse, 
the S. Friedlander & Son jewelry store, on 
Second Ave., exhibited on the graceful fin- 
ger of a model’s hand, a $9,000 diamond 
ring, which was set off by the sables worn 
by the model—a coat of Russian sables val- 
ued at $30,000. 

Used to some extent in the manufacture 
of white gold, palladium is being taken from 
Alaska in increasing quantities this year. 
It has just been estimated by E. L. Adkins, 
metallurgist of the Salt Chuck mine, at 
Ketchikan, that this section of the Great 
Northwest will produce about 6,000. ounces. 
This will almost double the output of 
Alaska’s mines this year as compared with 
1925. 

A unique feature in diamond rings is being 
brought out by the eleven Burnett stores 0! 
the Pacific Coast. At the Seattle store, as 
well as the 10 others that stretch from 
Hollywood to Everett, Burnet Bros. are fea- 
turing a birthflower ring for each month 
of the year. The ring has been developed 
from a picturesque and touching custom, 
deeply rooted in legend, which is revived by 
the new rings in the various flower designs 
and the wedding rings to match. 
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Otto Burklund, retail jeweler of Moberly, 
Mo., was a trade visitor here this week for 
a short stay. 

Mr. Sutton, of the retail jewelry firm of 
Sutton & Gibson, Miami, Fla., was in the 
local wholesale trade on business during the 
past few days. 

Paul Koehler, well known south side 
jeweler with a store at 2907 S. Jefferson 
Ave., is back, feeling fit from a hunting trip 
in the Ozarks. He reports having had a 
great time fishing at Lake Killarney, Mo. 

A public sale of the stock of jewelry and 
fixtures of the store located at 14 S. Broad- 
way was held last week, pursuant to a cer- 
tain contract heretofore executed. The stock 
comprised a general line of jewelry, watches, 
clocks, etc. 

The entire stock of silverware of the 
Drosten Jewelry Co., at 9th and Olive Sts., 
has been closed out and the line will be dis- 
continued. The firm advertised a series of 
sales at exceptional reductions and moved 
the stock in excellent shape. 

Under a trustee’s sale the stock of the 
jewelry store at 2617 Cherokee St. was sold 
at public auction last week. The fixtures 
also were included in the sale with the priv- 
ilege to taking over the premises in case 
the purchaser wished to continue. 

The Greenstreet-Monti Jewelry Co. has 
been incorporated with a capital of $40,000 
the incorporators named being Jules Monti, 
M. L. Greenstreet and Walter F. Hoffman. 
The firm has been located in the Arcade 
building, 8th and Olive Sts. for some time 
past, doing a general retail business. 

C. Perley Hutchinson, well known in the 
local jewelry trade with which he has been 
connected for a number of years, is now in 
the real estate business. He has recently 
taken a connection with one of the outlying 
district trust companies and will be attached 
to the real estate department of the firm 
and devote most of his attention to county 
property. 

Walter Rauth, in business for some time 
past at 5425 Gravois Ave., has sold his 
jewelry stock and fixtures to W. Stolte, who 
will continue the business at the old stand. 
Rauth is reported to have gone to Texas to 
look after some of his property interests 
there and is expected to return here in a 
short time and will probably announce his 
future business intentions. 

Trade is reported good among the local 
stores. What with graduation exercises and 
the usual presents and the army of June 
brides the trade seems to have little cause 
for complaint. The recent national conven- 
tion of the Grotto Masons also had its in- 
fluence as some 25,000 visitors were in town 
and the local jewelry stores got some per- 
centage of the money they left here. 

The handsome cups placed in competition 
for the coming regatta of the Missouri 
Yacht and Power Boats Association, to be 
held here on the Mississippi river, Sunday, 
July 18, have been on display all week in 
the premier window of Jaccard’s store at 

9th and Locust Sts. The cups number a 
dozen or more and will be competed for by 
racing enthusiasts from all sections of the 
country. The display has been attracting a 
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lot of attention, as the cups are all large 
ones and handsomely designed. 

An estate valued at $111,240.46 was left 
by the late Goodman King, former president 
of the Mermod-Jaccard & King Jewelry Co., 
according to the inventory filed in the local 
Probate Court last week. The estate largely 
consisted of over a thousand shares of pre- 
ferred stock in the Scruggs-Vandervoort & 
Barney Dry Goods Co. and with which the 
jewelry company he headed was merged 
several years ago. In addition he left some 
other stocks and realty with a nominal 
amount of bonds and cash. King died here 
in May and his estate was left to his widow, 
Mrs. Mary Hopkins King, and a son. 

A disastrous fire in the store of the Zer- 
weck Jewelry & Optical Co., at 348 Collins- 
ville Ave., East St. Louis, one night last 
week caused a damage of nearly $10,000. 
The fire started during an electrical storm, 
and is thought to have originated in the wires 
connected with the electric sign on the front 
of the store. The interior was badly burned 
and fixtures and cases damaged. Fortunately 
the bulk of the valuable stock was in safes 
and was not damaged. Temporary arrange- 
ments have been made for the firm to con- 
tinue business at 310 Collinsville Ave. 
until the former home can be repaired and 
refitted. This is expected to take a month or 
more, and meanwhile the concern will carry- 
on in the temporary abode. 


The annual meeting of the stockholders of 
the Eisenstadt Mfg. Co., wholesale jewelers, 
in the Louderman building, 11th and Locust 
Sts., was held last week. The first business 
was the election of A. F. Eisenbeiss, in 
charge of the diamond department, to the 
office of director, filling the vacancy caused 
by the death some months ago of Brainerd 
Ryan. Following the election of directors 
of the company for the ensuing year the 
board was organized as follows: President, 
George G. Gambrill; first vice-president, Al- 
bert Frech; second vice-president, J. A. 
Jacobs; third vice-president, M. W. Hag- 
nauer; secretary and treasurer, J. G. W. 
Schoenthaler; directors, A. F. E/isenbeiss 
and Benjamin Altheimer. The entire sales 
force of the company took the road last 
week and will be afield for the next three 
months. Immediately prior to the departure 
of the travelers, the firm tendered the sales 
force a complimentary dinner at the Midland 
Valley Country Club. This was held Fri- 
day evening, June 18. Covers were laid for 
40 guests, the list including in addition to 
the salesmen the executives and department 
heads of the company. An enjoyable eve- 
ning was spent, there being no formal 
speeches aside from the address of welcome 
on the part of the officers of the firm, which 
was made by President Gambrill. The road 
men left the next day for their territories. 


The remarkable memory for faces of Miss 
Lorene Greenstreet, daughter of M. L. 
Greenstreet, of the Greenstreet-Monti 
Jewelry Co., in the Arcade building, resulted 
in the arrest last week of an-alleged confi- 
dence man, who some five years ago victim- 
ized the firm in making a purchase. The 
man arrested here gave the name of Edward 
Stern, the name used on bogus checks in the 
past, but the police have identified him as 
Jacob Fellheimer. Some five years ago, it 
is alleged, he visited the firm’s store here 
and bought a diamond, and tendered a check 
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for $250. This later proved worthless and 
no trace of him was found. Last week he 
revisited the firm now located in a new 
place, and again sought to buy a diamond. 
Miss Greenstreet recognized him, and in try- 
ing to warn another employe he apparently 
recognized her and fled. Detectives arriving 
later got a good description of him and later 
they picked him up at the Union Station. 
On being asked his name he said “Stern,” 
and being taken to headquarters he was 
identified by Miss Greenstreet. He later ad- 
mitted his identity and confessed to having 
obtained other jewelry here recently which 
he pawned. According to the police he was 
convicted in 1923 of passing a bogus check 
in Washington, D. C., in seeking to pur- 
chase a diamond and was given a prison 
sentence to Leavenworth. He is being held 


here for trial. 
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TRADE CONDITIONS 


There has been some imptovement in general 
trade conditions in Evansville and other towns in 
southern Indiana during the past week or two, and 
retail jewelers report their trade has more than 
held its own, and they are well pleased with the 
trade outlook. They base their opinion on the fact 
that crop conditions in this part of the State are 
quite promising and farmers are in a much better 
frame of mind than they were this time last year. 
In the mining towns in southern Indiana, southern 
Illinois and northern and western Kentucky trade 
has been a little sluggish and no improvement to 
speak of is expected until some of the larger coal 
mines start operating. 





Hovey H. Tislow, leading retail jeweler 
at Petersburg, Ind., was at Winslow, Ind., 
recently on business. 

Charles Artes, of the Charles I. Artes 
Co., Inc., retail jewelers here, is back from 
a business trip to Indianapolis. 

Carl Stocking, retail jeweler on Outer 
Division St., this city, has returned from a 
trip to Rockport, Ind., where he visited 
relatives and friends. 

T. C. Basye, leading retail jeweler at 
Rockport, Ind., accompanied by his wife, 
was in Tell City, Ind., a few days ago, at-- 
tending the funeral of a friend. 

Pearl button factories in southern Indiana 
and southern Illinois continue to operate om 
very good time and the manufacturers say 
they are getting about all the shells they 
want. 

William G. Carleton, son of William B. 
Carleton, local correspondent of THE 
JEWELERS’ CIRCULAR, has been selected to 
open the democratic speaking campaign at 
Boonville, Ind., the date of the speaking to 
be announced later. Young Carleton re- 
cently was graduated from Indiana Uni- 
versity at Bloomington, Ind. 

Floyd Nester, of Heinzle & Nester, retail 
jewelers, and Charles Hebner, of the Heb- 
ner Jewelry Co., Boonville, Ind., assisted 
the Boonville Business Men’s Association in 
holding their third auction and bargain day 
in Boonville on Saturday, June 26, which 
event attracted a large number of farmers 
to that city. The farmers were asked to 
bring in their produce, live stock, poultry, 
eggs, etc., and have the articles auctioned 
off free of charge. The merchants offered 
special bargains on these days, 











Harry E.: Jonés;' western representative of 
the Wadsworth’ Watch Case Co., is in Los 
Angeles calling on the trade. 

Mr. Frederick,’of Frederick & Son, Santa 
Barbara, is spending several days in Los 
Angeles on business and pleasure. 

Carl Bechtel; Holtville, is in Los Angeles 
on business. He’ has just concluded an 
auction sale conducted by James J. Brady. 

J. J. McAuliffe, 1952 E. Ist St. has left 
for a two weeks’ trip to Chicago. His store 
in his absence will be in charge of Mrs. 
McAuliffe. 

_George Godfrey, manufacturing jewelers, 
615 Jewelers’ building, is closing his estab- 
lishment all day Saturday during the Sum- 
mer months. 

Mr. and Mrs. J. A. Ricker, 4811 South 
Vermont Ave., have returned from a few 
days’ visit to the Sequoia National Park. 
They made the trip by automobile. 

J. P. Tait, 329 W. 7th St., has gone east 
to attend the convention of the Ghenaston 
Grotto to be held at St. Louis. He is the 
Monarch of the lodge in this city. He will 
be absent about two weeks. 

Miss Ruth Ellsworth, for many years in 
the material department of E. W. Reynolds 
Co., has severed her connection with that 
institution and her place has been taken by 
Miss Helen Ellinger, of this city. 

W. G. Hunter, Van Nuys, has moved 
into his new location, 6305 Sherman Way, 
from his old location, 6278 Sherman Way. 
He reports business conditions as being very 
much improved in his new location. 

J. J. Sommer, of the J. J. Sommer Co., 
Attleboro, Mass., is in Los Angeles calling 
on the trade. He spent Decoration Day in 
northern Oregon. He reports business con- 
ditions as very promising for the coming 
season. 


QO. G.:.Smiths,: of Santa 


1426 3rd_ St. 


‘Monica, is:on a five weeks’ trip to the east. 


He left to attend the Shriners’ convention 
held ..in Philadelphia and will visit New 


‘York: citx and:, Washington, D. C., before 


» his returm .He is accompanied by his wife. 


Harry Adams, western representative of 


-:Martin Copeland, of Pravidence, R. I., with 
: headquarters. at San Francisco, js in Los 


Angeles calling on the trade. He reports 
business conditions in the western territory 
as very. satisfactory for the coming Fall 


trade. 
James Bridges, of the Los Angeles office 


: ofthe International Silver Co., and Herbert 


Slaudt, of Koke Slaudt & Co., of the Jewel- 
ers’ building, have arrived. home after an 
absence of five weeks spent in Honolulu. 
They report business conditions in the 
Hawaiian Islands as very good. 

J. C. Gerde, 2315 S. Hoover St., was 
found dead in bed in the rear of his store 
Monday morning, June 9. An autopsy 
showed that he died of an epileptic fit. He 
was buried Wednesday afternoon at Ingle- 
wood Cemetery, June 16. His body was 
held awaiting the arrival of relatives from 
the east. He was 52 years old. 

Earl C. Brunner, Tujunga, has returned 
from a two weeks’ trip to Yaguma Valley 
and southern Washington. He was accom- 
panied by Dr. H. S. Brower, optometrist of 
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Van Nuys. They made the trip by auto- 
mobile and camped out on their trip. They 
covered a distance of 3,040 miles in nine 
days by automobile without any mishaps. 

The following out-of-town jewelers visited 
the trade last week: M. Smith, Laguna 
Beach; H. E. Wellman, Alhambra; T. R. 
Canady, Huntington Beach; John Parker, 
Huntington Beach; Ben Lewis, Long Beach; 
T. S. Lailey, El Monte; M. A. Stalmer, 
Fullerton; J. E. Lewis, Claremont; A. L. 
Palis, Upland; A. J. Dutton, Anaheim; 
Geo. W. Burzell, Sawtelle; J. H. Blanchard, 
Ocean Park; Donald J. McKay, Culver 
City; E. Smith, Compton; A. Benton, 
Downey; Mrs. J. Macatel, Lankenshim; C. 
W. Clark, Van Nuys; W. G. Hunter, Van 
Nuys; P. W. Andrew, Inglewood; Mrs. A. 
Ganeau, Glendale; O. A. Dockhom, Bur- 
bank; A. L. Leatart, Long Beach; Mrs. G. 
R. Finley, Compton. 














Henry F. Stecher, Milwaukee, treasurer 
of the Wisconsin Retail Jewelers’ Associa- 
tion, visited with A. W. Anderson, Neenah, 
Wis., secretary of the organization last week 
to go over the plans for the coming State 
convention, 

Among the visitors at the Milwaukee 
wholesale jewelry and supply houses during 
the week were Claude Bartholf, East Troy; 
Mrs. Estberg, Waukesha; W. H. Dummer, 
Oconomowoc; E. A. Eichstedt, Random 
Lake; and E. F. Waldhier, Beaver Dam. 

M. Kalin, of the Kalin Co., Milwaukee, 
has announced that Elmer Gerondale is now 
connected with the firm as a watchmaker. 
Mr. Gerondale has been associated with the 
firm of Walter D. Jones at Fond du Lac, 
Wis., for the past four years as its watch- 
imaker. 

A crew of men has started the work of 
remodeling the Sader jewelry store at New 
London, Wis., which was badly damaged 
in a fire there several weeks ago. A 20 foot 
addition will be built to the rear end of the 
building. The work will take about three 
months. 

The jewelry firm of Cuske & Meyer, Inc., 
at Oshkosh, Wis., has been incorporated by 
John T. Cuske, Edgar Meyer, and Dora 
Cuske to buy,.sell, and manufacture all kinds 
of jewelry. The firm has a capitalization 
of $5,000 consisting of 50 shares at $100 
per share. 

E. B. A. Sokolski, proprietor of the O. K. 
Glimme jewelry store at Madison, Wis., has 
fled a claim for the refund of taxes with 
the city clerk of Madison. Mr. Sokolski is 
contending that he was assessed about $5,700 
more than the value of his stock at the 
time of the annual assessment. 

John Montgomery, Sr., of the Reliance 
Silver Co., of Milwaukee, and Mrs. Mont- 
gomery, attended the 28th International 
Eucharistic Congress at Chicago while it 
was being held there. Ed Wals, also of the 
Reliance company, attended the services at 
Mundelein, Ill., on the last day of the Con- 
gress. 

A beautiful display of floating opals has 
been featured in the windows of the Bunde 
& Upmeyer Co., retail jeweler at 101 Grand 
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Ave. It consisted of rings and women’s 
chains with the floating opals on the end, 
The display was entirely on a black back- 
ground, with special electric lighting ar- 
rangements. Crowds of people, six deep, 
were attracted to the window daily. 

Arthur Kuesel, of Kuesel Bros. Co., Mil- 
waukee wholesale jewelry house, has re- 
turned from the Good Will tour of the Mil- 
waukee Association of Commerce. About 
100 of the leading business men of Mil- 
waukee made the trip and they visited ap- 
proximately 16 cities on the west shore of 
Lake Michigan and some of the cities on 
Lake Superior. The farthest point north 
which they reached was Duluth. This was 
the 23rd annual trip which is conducted to 
cement the good feeling existing between 
Milwaukee and the other cities in this 
section. 

C. W. Olney, well known retail jeweler 
at West Allis, Wis., and member of the 
Milwaukee Gun Club, is the high average 
Clay target breaker in Wisconsin for 1926 
to date. He has registered 795 hits out of 
a possible 850 thus giving him an average 
of .9352. Mr. Olney has held many titles in 
trap shooting for the past several years, 
Last year he won the Wisconsin State 
championship on singles, was high average 
winner and took the world’s championship 
on doubles at the Grand American. Mr. 
Olney has participated in several shoots in 
various parts of the country so far this year. 

Mr. and Mrs. A. W. Anderson, Neenah, 
Wis., met with the retail jewelers at Green 
Bay, Wis., recently to formulate an organi- 
zation for the women and the men to take 
care of the details for the annual convention 
of the Wisconsin Retail Jewelers’ Associa- 
tion which meets in Green Bay, July 13 and 
14. Mr. Anderson is secretary of the State 
organization and he worked on the organi- 
zation of the men while Mrs. Anderson aided 
the ladies in forming an auxiliary which 
will act as a reception group for the ladies 
attending the convention. Mr. Anderson 
stated that the program is almost completed 
except for a few minor details and will be 
announced shortly. 

Raymond Kujawa, employed by the O. 
H. Bingenheimer Co., wholesale jewelry and 
supply house at Milwaukee, holds the dis- 
tinction of being the first boy in the watch- 
making department of the Milwaukee Voca- 
tional School to build a clock. The accom- 
plishment is unique because he made all 
parts from raw materials and finished every 
part himself. The official publication of the 
school gave him recognition and printed a 
picture of him at his workbench in the 
school room. He is 18 years of age and 
has a good attendance record at the school. 
Next year he will attend the night’ school 
class in watchmaking to supplement the 
training he receives while at the Bingen- 
heimer company during the day. 


A statue trophy is being given by the 
Rank & Motteram Co., Inc., retail jeweler in 
Milwaukee, to all golfers in Milwaukee who 
make a hole-in-one this season. Those who 
have their records endorsed by “Billy” Sixty, 
golf expert of the Milwaukee Journal, will 
be eligible after they make the ace. The 
trophy stands ahout five inches high and 1s 
mounted on an ebony base. A plate for the 
name of the player and the Rank & Mot- 
teram name is placed on the base. Eight of 
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these trophies have already been given out. 
The purpose behind the trophy is to get the 
sportsmen in Milwaukee acquainted with the 
trophy department of the firm. Henry 
Rank, of the concern, is attending the na- 
tional convention of the Civitan Club in 
Philadelphia on June 28, 29 and 30. Mr. 
Rank is president of the Milwaukee Civitan 
Club and was the official delegate from that 
city. 

Among the representatives of the supply 
houses in Milwaukee and jewelers who at- 
tended the annual convention of the Wis- 
consin State Firemen’s Association, which 
met recently at Cedarburg, were L. C. Beck, 
William J. Kilb, and W. F. Gollberg, of the 
W. F. Gollberg Co.; Al Merwald, Ball Time 
Service Co., and Ray Metcalf, George W. 
Chatterton, Inc., retail jeweler. George 
Armbruster, prominent retail jeweler at 
Cedarburg, as corresponding secretary of the 
firemen’s association, had entire charge of 
the convention this year and he was highly 
complimented by all of the men attending 
for the splendid manner in which all of the 
contests were held, the housing, and all 
other details which are a necessary part of 
such gatherings. M. Schneider, retail 
jeweler at Burlington, Wis., who is chief 
of the fire department in that city was 
among the others who took a leading part 
during the convention. Frank Niesen, of 
Port Washington, was also present at the 
annual gathering. 








Pacific Coast Notes 





J. N. O. Thomson, jeweler of Ellensburg, 
Wash., who is an ardent mountaineer, at 
the weekly luncheon of the Chamber of 
Commerce of that city recently gave a talk 
about a trip to the Craters of the Moon 
district in Idaho from which he had recently 
returned. 

Walter Longbotham, for 16 years man- 
ager of the H. Wachhorst Co., Sacramento, 
died on the night of Sunday, June 13, after 
an attack of acute appendicitis. The de- 
ceased was well known in business and also 
in musical circles of the capital city of Cali- 
fornia. He retired from active business last 
January and was 60 years of-age at the time 
of his death. . He is survived by his widow 
and a son, Jack Longbotham. 

A new firm, doing business under the title 
of the Glendale Jewelry Co., has located at 
103-A. N. Brand. Boulevard, Glendale, Cal. 
The partners doing business under the style 
of the Glendale Jewelry Co. are Leon 
Saccares and John R. Learney. The for- 
mer, a native of Paris is. stated to belong 
to a line of jewelers, craftsmen in designing 
and mounting from father to son. John R. 
Learney had a jewelry business in Walpole, 
Mass., for about 14 years and prior to that 
was with the Waltham Watch Co. 








A solid silver tea service set, of six gob- 
lets and a water pitcher, was furnished by 
the Russow Jewelry Co., Columbia, S. C., 
for the State firemen. The service was 
Presented to Chief Louis Berrian, chief of 
the fire department of Charleston, S. C., and 
president of the South Carolina Firemen’s 
Association, on his 50th anniversary as a 
fireman. Together with the service was a 
large silver tray, suitably engraved. 
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Thomas E. O’Neill, S. J. Hammond Co., 
has left for a northern trip, to be gone 
some two months. 

Morris C. Mayer, of Mayer & Weinshenk, 
is making a trip through the San Joaquin 
Valley, accompanied by Lucien Cerf. 

D. Behrend & Sons, retail jewelers of 
2205 Market St., have suffered a burglary 
loss of $6,000 to $8,000, with $5,000 in- 
surance. 

J. H. Muth, Los Banos, has been in San 
Francisco during the past few days and so 
has Nat Solomon, of the American Jewelry 
Co., Bakersfield, Cal. 

Representatives of eastern manufacturers 
in San Francisco include George Goldberg, 
of the Helbein-Stone Co., New York, and 
Alvin Fox, of Fox Bros. & Co., Cincinnati. 

A popular member of the Gorham force 
here, Miss Vera Moliss of the billing depart- 
ment, was married a few days ago, at the 
Epworth Church to Carl King, a local busi- 
ness man. 

H. M. Knox, of Knox & Kaye, left San 
Francisco on June 18, scheduled to sail on 
the Majestic for Southampton on June 24. 
Mr. Knox is on a purchasing trip and will 
visit the diamond centers, beginning with 
Amsterdam. 

L. H. Railsback, of Railsback & Dable, 
manufacturers’ representatives, has just 
moved to his new home in the fashionable 
Rock Ridge district of Oakland in the 
Trans-Bay section. It overlooks the golf 
links, but Mr. Railsback is quoted as saying 
that will do him no good, as he won’t have 
time to play golf. 

Constant J. Auger is one of the well 
known business men of San Francisco who 
took part in the motor caravan to Salt Lake 
City, to celebrate the inauguration of ‘the 
new Victory Highway, connecting northern 
California with the east. Mr. Auger is 
vice-president of the Down Town Associa- 
tion which organized the caravan. 

Charles E. Fisher, W. B. Glidden Co., has 
lost his eldest son, Charles Morton Fisher, 
19 years of age. This promising youth was 
the victim of a collision between an auto- 
mobile in which he was riding and a truck. 
He was taken to the hospital and operated 
on for a fractured skull, but passed away 
on June 12, the funeral occurring on June 
14. 

Harold Leon Levene, associated with his 
father, Emanuel Levene, ‘wholesale jeweler 
of 704 Market St., was married on June 24, 
the attractive bride being Miss Janish 
Monash, of San Francisco. The ceremony 
took place at the Fairmont Hotel in the 
presence of a number of relatives and 
friends, followed by a honeymoon in the 
south. 

The new wording in the auctioneers’ 
license ordinance provides that no license 
may be issued until the police committee 
has granted a permit to the applicant. It is 
designed to give the police greater control 
over auctioneers so that undesirable or un- 
trustworthy persons may be kept out of that 
occupation and the public interests thus be 
safeguarded. It has been endorsed by the 
Auctioneers’ Association of San Francisco. 

Had M. Emanuel, proprietor of a retail 
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jewelry store at 96 3rd. St., not closed his 
store and gone home,’ he- would. probably 
have been killed or maimed. when a truck 
crashed into the establishment and wrecked 
it. The plate glass, fixtures, etc., were 
ground to splinters in the onslaught. The 
affair took place about 9 o’clock on a recent 
evening. The driver had left his truck with 
the engine running, and it started auto- 
matically. To leave a motor-driven vehicle 
with the engine running is contrary to State 
law, but it is done constantly in San Fran- 
cisco, apparently with impunity. 








Notes from Ohio 





J. C. Duncan, Massillon jeweler, was a 
Canton business visitor recently. 

George S. Dales, head of the George S. 
Dales Co., well-known Akron jewelry house, 
has returned from a trip in the east, where 
he spent several days buying Fall merchan- 
dise. 

At the annual election of the Miami Op- 
tical.Co., Dayton, O., the following officers 
were named: J. R.: Silverman, president; 
Louis Phillips, vice-president, and Ellie J. 
Finke, secretary and treasurer. These of- 
ficers and Amos K. Clay and Mary E. Sil- 
verman form the board of directors. The 
company does a wholesale and manufactur- 
ing business and has been established for six 
years. 

One of the largest representative groups 
of retail jewelers from this district in recent 
years will be present at the annual conven- 
tion of the Ohio Retail Jewelers’ Associa- 
tion, to be held at Cedar Point next month. 
Jack Moore, secretary of the association, 
with headquarters at Akron, has been hard 
at work for several weeks urging retailers 
to attend this year’s sessions. 

Fred and David Rudner, for many years 
associated with the retail jewelry trade in 
the Canton district, have opened their own 
jewelry store at 115 E. Tuscarawas St., Can- 
ton, which will be known as the Square 
Jewelers. Both the Rudners have had many 
years’ experience in retail jewelry merchan- 
dising and have been connected with the Jack 
Art Jewelry Co. until recently. Only quality 
jewelry will be handled by the new firm. 
The new store was opened Monday, with 
large crowds attending the opening. 

Announcement is made by P. J. Reel of 
the opening of the P. J. Reel Co., an ex- 
clusive jewelry store and optical department 
at 11 Market St., Youngstown. Mr. Reel 
is a Youngstown man by birth and has been 
in this business for 13 years. He is a grad- 
uate of the Needle’s School of Optometry, 
Kansas City, and a member of the Omega 
Delta fraternity. Previous to locating in 
Youngstown he was assistant to P. C. Har- 
ris, Columbus, secretary of the State Board 
of Optometry. The store at 11 Market St. 
is new and-the optical department is com- 
plete in every detail and one of the finest in 
the city. The budget credit. system is to 
be established in the store. 








James Allen of Fairmont, W. Va., has 
leased a room in the Yates building on Main 
St., Grafton, W. Va., and will establish a 
jewelry store in that city in the near future 
moving his stock and fixtures from Fairmont. 











F. B. Bromley, of the Webb C. Ball Co., 
is taking a rest in Detroit. 

J. Higgins, watchmaker for J. H. Miller 
& Son, is confined to his home from the ef- 
fects of a carbuncle. 

I. E. Boucher, general manager of the 
Waltham Watch Co., spent a day in Cleve- 
land this week on business. 

C. K. Scribner and Frank Piashaw, of the 
George Scribner Sons Co., have just re- 
turned from a business trip through northern 
Ohio. 

Ford Race has resigned from the engrav- 
ing department of the Cowell & Hubbard Co. 
to take care of his father’s engraving shop 
in Detroit. 

J. W. Davies, of the Sigler Bros. Co., at- 
tended the 10th District Field Day at Ashta- 
bula, June 24, as a member of Al Koran’s 
Shrine band. 

Joseph Nowodworski, who has been lo- 
cated at 8033 Superior Ave. in the jewelry 
and musical business, will move his jewelry 
stock to a new store at 8017 Superior Ave. 

Out-of-town jewelers who visited Cleve- 
land this week on business included: Harry 
S. Burr, Elyria; Henry Dehnel, Sandusky ; 
Sol Slutzger, Lorain and Elyria, and I. Shiff, 
Lorain. 

Gilbert M. and Lucius Sigler, of the Sig- 
ler Bros. Co., and other members of the 
family have just returned from a motor trip 
east, on which they visited Blair Academy, 
of Blairsville, N. J., and attended com- 
mencement exercises. 

Cleveland is a city of broken windows that 
cannot be replaced at present due to the 
glaziers’ strike. V. D. Stauper is among 
local jewelers who have had a cracked win- 
dow for quite a time. Some firms have had 
to board their windows up in cases where 
they are badly broken. 

Quite a number of Cleveland jewelers are 
planning to take a trip to Cedar Point to 
attend the State convention. The official 
programs have been received by the Cleve- 
land trade and have created much favorable 
comment. An effort is to be made to bring 
the convention to this city next year. 

Among manufacturers’ representatives in 
town this past week calling on the trade 
were: Jack Herring, representing Harry 
Ratterman, of Cincinnati; C. V. Daugherty, 
C. V. Daugherty Co., New York; Ben Fur- 
man, Helbein Stone, N. Y.; Irving Kram- 
fer, Benjamin and Edward Gross Co. 

The George Scribner & Sons Co. has been 
appointed distributors for the products of the 
Fiberoid Corp., of Indian Orchard, Mass., 
and are now showing the complete line of 
dresser appointments. William G. Ruther- 
ford, representative of the Fiberoid Corpora- 
tion, was a Cleveland visitor this week. 

Stanley Lydecker, secretary and treasurer 
of the Cowell & Hubbard Co., has returned 
from spending a week in the east attending 
the reunion at Williams College at Williams- 


town, Mass.. of which he is a graduate of: 


the class of 1901. Out of a class of 75, 
about 50 were in attendance, 17 of those 
absent having died. 

The advertising campaign, which was to 


have been a co-operative affair, has been tem- | 
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porarily abandoned. The idea was broached 
too late in the season for effective plans to 
be carried out, and the required response 
of the trade was not forthcoming. At one 
of the first meetings this Fall of the 24- 
Karat Club it is planned to have a man who 
is an expert along merchandising lines ad- 
dress the members, and in all probability by 
this time a comprehensive campaign will 
have been worked out by which the trade 
can put on an advertising campaign to in- 
fluence the public to purchase their jewelry 
from a jewelry store. 

John E. Speaker, who has been connected 
with the H. W. Burdick Co. for the past 
eight years, and traveling out of Columbus, 
where he resides, has resigned on account of 
illness. Mr. Speaker has just undergone a 
very severe operation and this will leave him 
in such a physical condition that it will be 
necessary for him to assume lighter duties 
when he recovers, which, however, will not 
be for some time. The operation was suc- 
cessful and he is getting along as well as can 
be expected. His resignation is greatly re- 
gretted both by the firm and his fellow em- 
ployes. His territory will be covered by 
Walter Miller and R. E. Gourley, who will 
divide it between them. 











A petition for recount of the vote case 
in the last primary election at Terre Haute, 
Ind., for the republican nomination for 
county commissioner filed against Charles 
T. Nehf, well known retired jeweler of 
that city, has been dismissed. 

Police of central Indiana are seeking clues 
to the robbery recently of the display window 
of the Swope jewelry store at Terre Haute, 
Ind. Several pieces of jewelry consisting 
of wrist watches, belt buckles and necklaces 
were taken when the window was smashed. 

Indianapolis jewelers are looking for a 
big year in silver trophies. Several 
championships are scheduled for Indianapolis 
in tennis, golf, swimming and other sport 
events and already inquiries are being re- 
ceived from many athletic associations and 
country clubs. The advance call appears to 
be for the better priced merchandise. 

Announcement has been made in Indian- 
apolis to the effect that Mrs. Howard H. 
Spaulding, Jr., of Chicago, has donated 
$10,000 to the James Whitcomb Riley 
Hospital for children in Indianapolis. Mrs. 
Spaulding is the wife of Howard H. 
Spaulding, Jr., the son of a prominent 
jeweler in Chicago. The gift came unso- 
licited, according to officials of the hospital 
and comes almost a month following the 
close of a successful campaign to raise 
$1,000,000 for the hospital fund. 

Early closing for downtown Indianapolis 
retail stores which are members of the 
Indianapolis Merchants’ Association will be 
started July 6 and will extend through the 
Summer to Sept. 3. The stores will close 
at 5 o’clock on week days instead of 5:30 
o’clock in order to give store employes the 
benefit of half an hour longer evenings 
through hot weather. The annual custom 
was started by the downtown stores about 
20 vears ago. While the early closing hour 
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does not apply to Saturday, many of the 
stores at the same time will follow their 
usual Summer custom of closing at noon 
on Saturdays. Cards announcing the new 
hours have been posted in all the stores. 








Salt Lake City 


Miss Sadie Arnovitz, Broadway Jewelry 
Co., is on a trip to Chicago, Pittsburgh 
Philadelphia and New York. While away 
she will study new fashions in jewelry. 

William J. Smith, well known S. Main 
St. jeweler for many years, has as his guest 
at this time his brother, Commander R, R. 
Smith, U. S. N., his wife and three children. 


J. S. Jenson, founder and head of J. S. 
Jenson & Sons, a concern more than 50 
years old, is out of the hospital again, and is 
now staying with his brother, W. W. Jen- 
son. Mr. Jenson has been in poor health for 
several months. 

The jewelers’ ball team has just won its 
27th State game. Five games have been 
played and won this season. Mark E., 
Weiss, manager of the Broadway Jewelry 
Co., and secretary of the jewelers’ associa- 
tion, is manager of the team. 

Captain McConahay, of the W. M. Mc- 
Conahay jewelry store, is back from two 
weeks’ encampment in Jordan Narrows, Salt 
Lake county, which he spent with the Utah 
National Guard. Captain McConahay is a 
son of W. M. McConahay, proprietor of the 
store and president of the State association. 


John Williamson, watchmaker and jeweler 
of this city, was struck and badly injured by 
a burglar one night last week whom he 
found in his garage. When he opened the 
garage door the stranger immediately at- 
tacked him with an iron bar, fracturing a 
rib. Williamson was treated at the Emer- 
gency Hospital. 

L. E. Hubbard, of the Hubbard-Denn Co., 
who has been ill for some time past, is re- 
covering, but progress is somewhat slow. 
W. T. Denn, the other partner in the firm, is 
expected back from an eastern trip about 
July 1. Mr. Hubbard has had as his guest 
of late C. H. Ward, his brother-in-law and 
a wealthy Florida landowner. 


Salt Lake City trade visitors include: 
Charles Lavine, J. Gottlieb, New York; 
Aaron Friedman, Bulova Watch Co.; M. 
Diamond, Hoffman Bros., Inc., New York; 
Ben Rothenberg, A. Chaifetz, New York; 
J. S. Alexander, B. Zolotar Co., New York; 
Adolph Christenson, Swartchild & Co., Chi- 
cago; Meyer Lehmann, Ludwig Lehmann, 
New York; Edward Cohn, representing 
A. H. Cohn, Inc., Chicago; Harry. B. 
Schreiber, the Sterling Silver Mfg. Co, 
Providence and New York; Lewis Roth, 
Los Angeles, representing the Savoy Watch 
Co., New York; I. Lachman, I. Lachman & 
Sons Co., Seattle, Wash.; William Schen- 
kein, New York and Denver. 











The new Jensen jewelry store at La Salle, 
Ill, was opened recently and many people 
thronged to the store on the opening day. 
C. A. Jensen, proprietor of the store, has 
for a number of years conducted a jewelry 
store in the La Salle Theatre building. The 
new establishment is furnished in blue and 
ivory with solid walnut woodwork. 
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Minneapolis and St. Paul 





August Gfrerer, of Stillwater, recently 
visited St. Paul. 

H. C. Proctor, of Baker, Mont., was in 
Minneapolis recently. 

D. W. Smith, of Pipestone, Minn., was a 
recent visitor in Minneapolis. 

Harvey Hanson, Turtle Lake, Wis., was 
a recent business caller in Minneapolis. 

Tresa Kramer, of the Charles Beard Co., 
St. Paul, has been sick about two weeks. 

Peter Gaalaas, retail jeweler, Stillwater, 
Minn., made a trip to St. Paul a few days 
ago. 

Mr. Hoffman, of Eichberg & Co., New 
York, recently called on Twin City retail 
houses. 

Wylie Bullard, St. Paul, left the middle 
of June on a motor trip to Texas, expecting 
to be away about three weeks. 

Phil G. Ruvelson, wholesale jeweler, 
Ryan building, St. Paul, left June 18 on a 
business trip of two weeks to New York. 

Otto Hoffmeyer, of the material depart- 
ment of the Charles Beard Co., 512 Ryan 
building, St. Paul, left June 19 on a pleasant 
trip of two weeks. 

E. Thornberg, retail jeweler, Humboldt, 
Sask., stopped for a short time in Minne- 
apolis on his way to Rochester, Minn., for 
a physical examination. 

M. A. Grip, retail jeweler, Chippewa 
Falls, has conducted an auction sale prepara- 
tory to retiring from the business. Oscar 
Segal handled the sale. 

William J. Reusch, wholesale jeweler, 316 
Bremer Arcade, St. Paul, returned June 22 
from a motor trip to Chicago, where he 
attended the Eucharistic Congress. 

F. E. Murphy, manager of the north- 
western office of Oneida Community, Ltd., 
505 Ryan building, St. Paul, left June 22 
on a trip of a few days to Duluth. 

J. J. Esslinger, of the wholesale jewelers’ 
supply firm of Esslinger & Schaeppi, Ryan 
building, St. Paul, left June 19 on a trip 
of about a week to Mille Lacs Lake, Minn. 

Frank Herold, western representative of 
the Seth Thomas Clock Co., recently made 
a visit to Lincoln, Neb., his former home. 
He was accompanied by his mother and his 
wife. 

Jesse L. Cross, of Staples, Minn., was in 
Minneapolis a short time ago as was H. J. 
Hulberg, Northfield, Minn.; Peter Magdzas, 
Delano, Minn.; H. W. Pawek, Shevlin, 
Minn. 

J. F. Lehman, veteran watchmaker, who 
is employed by O. H. Arosin, 414 Robert 
St., St. Paul, has left for Green Bay, Wis., 
to visit his son and daughter, returning by 
the Fourth of July. 

Louis C. Gaus and Herbert W. Gaus, of 
Louis C. Gaus & Co., wholesale jewelers, 
100 N. 7th St., Minneapolis, expect to take 
their families into northern Minnesota for 
an outing over July 4. 

August F. Engst & Co., wholesale jewel- 
ers, 405 Ryan building, St. Paul, have 
received a recent shipment of vases and 
luncheon sets which were sent from Japan 
on the steamship Arizona Maru. 

William L. Robinson has bought out L. 
W. Fairbanks, retail jeweler, Grand Rapids, 
Minn., who is in a Grand Rapids hospital, 
ill from pneumonia. Mr. Fairbanks was at 
one time in Mora, Minn. His present sick- 
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ness has extended over about two months. 

B. J. Bentley, of S. H. Clausin & Co., 
wholesale jewelers, 13 6th St. S., Minne- 
apolis, attended the U. C. T. international 
convention in Winnipeg which extended 
from June 2 to 5. He was accompanied by 
Mrs. Bentley. 

A. S. Bjernson, retail jeweler, Devils 
Lake, N. Dak., stopped in Minneapolis on a 
motor trip which was to take him from 
there to Duluth and Superior and then 
home. Other cities he visited included 
Aberdeen, Sioux Falls and Omaha. 

Earl A. Wilson, for a number of years 
connected with the Kings Sales Service of 
Minneapolis, and who is well known as a 
jewelry sales conductor, has resigned, and 
has formed a new company which will 
operate in the east. Offices of the company 
are in New York city. 

Mrs. M. R. Gregory, formerly with 
Bullard Bros., retail jewelers, 95 E. 6th 
St., St. Paul, is now with Weld & Sons, 
retail jewelers, 817 Nicollet Ave., Minne- 
apolis. She was with the St. Paul firm 
about 10 years, and during the past four 
years has been in California. 

Max E. Bruhn, manufacturing jeweler, 
627 First Ave. N., Minneapolis, and presi- 
dent of the Twin City Manufacturing 
Jewelers’ Association, plans to leave July 3 
on a motor trip through the Black Hills, 
S. Dak., going by way of Huron and re- 
turning by way of Sioux Falls, taking about 
two weeks. 

Ben Harris, of the wholesale jewelry firm 
of Jeffery & Harris, 704 Hennepin Ave., 
Minneapolis, returned June 25 from a trip 
of six weeks through the Pacific Northwest. 
He reports a healthy business condition, and 
believes that if the present tendency toward 
improvement continues that Fall business 
will be good. 

Two officials of the Oneida Community, 
Ltd., which has its northwestern office at 
505 Ryan building, St. Paul, came west re- 
cently. G. Wayland Smith, from the fac- 
tory, spent a day in St. Paul with F. E. 
Murphy, northwestern manager, and_ re- 
turned to Chicago. Jack N. Milnes was in 
St. Paul for a day, and continued west to 
Sioux Falls, where he met Mr. Hartwig, 
retail man of the St. Paul office. 

Considerable excitement was caused June 
24 in the Ryan building, St. Paul, which 
houses many jewelry offices, when a squad 
of policemen and a gun squad suddenly ap- 
peared as the result of an alarm coming 
from the office of Phil G. Ruvelson, whole- 
sale jewelers specializing in diamond mount- 
ings. When four pale and somewhat un- 
easy officers entered the office of Mr. Ruvel- 
son and asked of a nearby clerk in a 
whisper what was wrong, the young man 
thought they were soliciting for the Twin 
City policemen’s ball game, to be played 
July 11, but it developed that an eastern 
diamond salesman had inadvertently swung 
his knee against a signal button as he was 
sitting on a desk. 





— 
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A short circuit in wiring caused a slight 
blaze one night recently in the basement of 
Rudolph Bros. jewelry store, 473 S. Salina 
St., Syracuse, N. Y., which brought all 
downtown companies to the scene. The 
damage was slight. 
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R. S. Mills, of Akron, N. Y., was among 
the retail jewelers from out of town who 
visited the wholesale trade last week. 

Boyd Evans, of Brayton’s, Inc., and W. 
F. Wells McCormack, of T. C. Tanke, Inc., 
will leave Buffalo this week for Providence 
to attend the sales advancement course to be 
held by the Gorham Co. from July 6 to 9, 
inclusive. 

Charles G. Oelheim, of Leininger-Oelheim, 
Inc., attended a joint outing of Toronto and 
buffalo printers, held at Niagara Falls, Ont., 
on June 23. Miss Helen Oelheim, who has 
been at home, left last week with the East- 
man Conservatory of Music company which 
will tour the country this Summer. 

The annual outing of the 24-Karat Club 
of Buffalo will be held on Aug. 4 at Pipe’s 
Creek Inn, West Falls, N. Y. Members of 
the Buffalo Retail Jewelers’ Association have 
been invited to attend. Arrangements are 
now being made to make the affair a suc- 
cessful one and further details will be an- 
nounced at a later date. 

Downtown jewelers who are members of 
the Retail Merchants’ Association will close 
their stores on Saturdays during July and 
August, starting July 10. These include: 
T. C. Tanke, Inc. (both stores), T. & E. 
Dickinson and Brayton’s, Inc. Leininger & 
Oelheim, Inc., will follow their usual custom 
of closing at noon on Saturdays during the 
Summer months, beginning next Saturday. 

Another epidemic of window-smashing 
burglaries has started in the city. Lew Le- 
vine’s store, at 10 W. Eagle St., was on 
June 20 a victim of this type of burglar, who 
used a brick to smash the glass and then 
escaped with watches and other jewelry 
valued at $250. On June 24, T. C. Tanke’s 
store at 380 Main St. was similarly broken 
into and five watches, valued at $150, taken. 

Promotion of Ralph E. Smith, for many 
years in charge of the clock and silverware 
department, to the office of vice-president 
and managing-director, and the election of 
William J. Hauser, manager of the diamond 
and ring department, to the firm’s directorate, 
were the principal changes in the reorganiza- 
tion of the King & Eisele Co., wholesale 
manufacturing jewelers and opticians, an- 
nounced following the holding of its 56th 
annual meeting, June 25. Edward A. Eisele 
was re-elected president and treasurer; Har- 
old W. Hill, in charge of the credit and ac- 
counting department, was again chosen sec- 
retary, while Philip P. DeWein, manager of. 
the material and optical department, was re- 
tained on the directorate. Mr. Smith has 
been with the King & Eisele Co. since 1902. 
He enjoys a wide acquaintance and his serv- 
ices as an executive have been in demand by 
various local organizations, particularly in 
church work. In addition to the department 
executives mentioned, the following will be 
in charge of the other divisions of this large 
jewelry concern: Traffic and_ building, 
Roger W. Wellington; jewelry and watches, 
Walter R. Lipsett; clocks and silverware, 
Ford N. Crown; manufacture and repairs, 
Luman R. Haws. The sales force was aug- 
mented by the addition of Rex M. Nevins, 
formerly with the Hart Jewelry Co. of 
Chicago. 
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427-429 Plum Street 


and Retailer. 





No. 702 
Size 1434x814 
Holds 18 Gents Strap Watches 


Made in any color Velvet. 


Write for 




















We are manufacturers of all 
kinds of Trays and Cases 
used for both Wholesaler 


perience enables us to sup- 
ply all the needs of the Jew- 


eler in this line. 


Established 1864 


Western Tray & Case Company 


Cincinnati, O. 


Our long ex- 





No. 2 
Made in Three Sizes 
113%4x11% holds 14 Gents Strap Watches 
11%4x 7% “ 8 
l 1 4x 54% ee 6 ee ci) ee 


Please state color of wood and velvet when ordering 


Catalogue 














If It’s Stamped “WES RAY a, s Made Right 


WE OUAY 
cine ‘Cincinnati, Onic. Onio. 








ut _-2: DIAMONDS 4/ 100 each 
S. F. 





6598 to Retail 
$15.00 
Full cut Diamond. 
Any Raised Gold £ 
interchangeable & 

Initial 


or 

East. Star, 
Rebecca, Shrine, 
SS \\ oe 7 of 4 an ae - 
instead of initia his eg. Trade Mark 
This im Ree Tage Mat ws Menge ll Gold ¢uarantees you genuine diamonds, 
ee gw, Solid Gold 14 Kt. White Gold 


BUFFALO JEWELRY MFG. CO. : 
“The Mail Order House” Top. Genuine Hope Ruby. 


581 Washington St. Buffalo, N. Y. 





SS 90% of the Business nae that fail come from the ranks of the Non-advertiser.' Play Safe and 


dvertise. Write for our Free Cut Service. 


2 DIAMONDS 4/ 100 each 
ALL PROFIT ng 
NO STOCK TO CARRY 


Carry one initial ring as sample 
Order on five days’ memo. when 
you have a sale in sight. Orders 
filled same day received. 

ALL EMBLEMS and INITIALS 
6132 on hand at all times $25.00 
in every size Retail 
- acta _ begga : @uarantces you gcouine diamonds, 

a in Parra adams Ag A nny Acne dB @ B ST Se Ti uireen 
CAN ALSO BE HAD IN FREE ot» & 68 cutions and tetteie ott 


BLACK ONYX, TOPAZ, wWeire FOR WHOLESALE PRICE. 








This <6 Reg. Trade Mart 











THE MOST CONVENIENT MAGNIFIER 


THE MILWAUKEE LOUPE 

For Engravers, Watch 
Makers, Fine Tool Makers, 
Die Makers, or for any- 
one desiring quick access 
to a magnifying glass. 
If you are wearing 
glasses, you can now 
have a convenient and 
practical loupe (either 


— ati single or double), fitted 

‘ : to your spectacle frame. 
*~\ The hinged joint of the 

; >. ; loupe arm is_ fastened 


securely to any spectacle 
frame, nose bridge, or at 
the temple end piece. 
When needed, it is ready to be conveniently brought down into position 
ready for using. In oe specify power of lens desired. 

Prices—Single upe $3.50 Net. Double Loupe $5.50 Net. 


THE MILWAUKEE OPTICAL MFG. CO. 


Milwaukee Optical Mfg. Co. Building 
424 Jackson Street, Milwaukee, Wis. 




















The C.G. BRAXMAR CO. 


242 W. 55th St., New York City 


Fraternal Emblems 


Medals and Class Pins 
Fire and Police Badges 








Made to Order Goods our Specialty 


Forty-four years of satisfactory service to an increasing 
aumber of customers. 

Our facilities for manufacturing and designing are at 
your service. 


Write for Emblematic or Badge Catalog 
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That this department shall prove mutually bene- 
_ficigl to our readers, it is desirable that the mem- 
bers of the trade generally communicate with THE 
Jewevers’ Circutar regarding any advantageous 
device or plan which they are utilizing in con- 























nection with their business, 








“Where Are You Going?” 
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\ ion question of where our business will 
be 10 or 20 years from today, is for 
most of us an important one. Yet to study 
the question we have to consider “so many 
varidbles that it is an exceedingly complex 
problem and one capable of almost unlimited 
analysis. 

Casual consideration of the question may 
produce a very deceptive answer. For in- 
stance, a business may increase 10 or 15 per 
cent. over its previous year’s volume, and 
correspondingly in profit. The jeweler is 
satisfied or pleased. Yet that increase may 
be due to a very temporary or artificial boom, 
net at all indicative of the general trend of 
his business. His competitor’s business may 
have increased 25 per cent. for the same rea- 
son and under the same conditions. . So in- 
stead of being satisfied or pleased, Jeweler 
No. 1 ought to dig a little deeper into the 
iacts and realize that actually his increase 
was not so satisfactory as it appeared, and 
that it was not based on a permanent tend- 
ency, but rather on a temporary boom. 

Also, of course, an unsatisfactory gain 
over the previous year, or an actual decrease, 
while alarming at a casual glance, may not 
he indicative of a permanent trend. Then 
again, Jeweler No. 1’s decrease may be only 
half of his neighbor’s, or it may be accounted 
for by a temporary lull in general business 
caused entirely by outside factors. 

The important point is that we ought to 
analyze our business very carefully over a 
period of years and note the general trends. 
Unlimited possibilities are presented, because 
each department of a store may be consid- 
ered separately, with due allowances made 
for style changes and other varying factors. 
The results may make us want to cut out 
cr at least to stop pushing in certain direc- 
tions and to put on pressure in others 

For instance, a jeweler may find that in 
1922 his watch department had an unusually 
good year. His records show that ladies’ 
cheap watches sold well, and really account 
tor his good showing, there being little or no 
increase in the sale of better-grade watches. 
The year 1923 fell off, while 1924 was a lit- 
tle better, 1925 back to 1922, and 1926 going 


right well ahead. Let us look into his aver- 
age sales per year. 

Obviously he is selling better watches. 
Incidentally he is doing more business. But 
he knows that better watches mean less re- 
pair trouble, so he can feel well satisfied with 
his showing of the trend of his watch de- 
partment. And if he will compare his profits 
on his watch department—deducting his re- 











CHart .\ 
Amount Volume 
of Average 1922 
Sale = 100% 

$922" 2.24% 23.28 100% Figures are for 
ot ae 27.08 75% first four months 
i 32.77 83% of each year— 
1925 35.81 101% through April — 
i ee 40.00 115% to include 1926. 








pairs on sale watches—he will see at the end 
of 1926 why he can be pleased. 

Chart A is made strictly up to date, in- 
cluding 1926, because the more closely we 
can realize just what is going on this month, 
the better we can plan for the following 
month. And the closer we are to just what 
is going on, the better. 

There are three good reasons for the 
change in trend: 1. The public has seen 
enough of cheap, wartime watches and is 
buying better ones. 2. Cheap watches are 
being sold by the department store, and not 
by the jeweler. 3. The loss in volume be- 
tween the years 1923 and 1924 was due to 
reasons 1 and 2, and also because the jewel- 
er’s stock of watches had not changed to 
meet the demand for better watches. In 
1924 and 1925 his stock was gradually 
changing, cheaper movements being elimi- 
nated and better ones being put in. And in 
1926 the stock was of very much higher 
grade watches than in 1922 

This trend was gradual. But, had the 
jeweler realized in 1924, instead of 1926, 
that the public wanted better watches than 
those from him, he would be a richer man 
today. 

A chart similar to “B” would have helped 
to tell the jeweler “where he was going.” 


His 1923 chart would show the change, as 
would 1924, ’25 and ’26. Mr. Jeweler may 
see fit to make an effort to get back his trade 
on cheaper watches which the department 
stores are taking from him. Accordingly, 
specials may be put out at $10 and $15 and 
the results carefully noted. Or he may pre- 
fer to leave that trade, which he believes is 
decreasing, to the department store or the 
other fellow, and save himself some com- 
plaints. 

At any rate, his stock of $35, $40, $50 
watches and up should be increasingly more 
complete in 1924, ’25 and ’26 than in 1922. 








Cuart B 
1922 Four Total Aver- 
— Mos. Busi- age 
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His average sale has crept up, due to a great 
extent perhaps to certain single numbers at 
$50 or $75. He must realize any’ such 
changes and adjust himself to the new condi- 
tions. And the sooner the better. Depart- 
ment stores recognize style changes and 
clear out old stock. Styles in watches or 
trends, such as indicated, are much slower 
and harder to detect. 

The chart may have other valuable fea- 


tures; to show turnover and condition of 


stock. 

The average stock ought to be carefully 
divided again into men’s strap watches, men’s 
pocket watches, ladies’ white gold, ladies’ 
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green gold, etc. But from a price-range 
point of view, which is always an important 
one, the deductions are significant. Such 
figures would have shown the jeweler in 1924 
what was taking place, and he would have 
looked after his more expensive stock of 
watches. 

Such charts quickly detect style trends and 
changes and are, of course, useful in buying. 
A comparison over a period of years may 
show occasional startling changes—due prob- 
ably to styles, or certain special values, or 
special numbers in stock. Knowledge of 
these irregularities is valuable in itself; but 
by taking due consideration of them, their 
uncertainty, and the improbability of their 
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recurrence at exactly the same points, the 
general trend may be carefully noted. 

The jeweler may thereby know “where he 
is going” and be guided in many policies. If 
he is selling better watches, his advertise- 
ments must be of a higher type. In hiring 
extra help at certain seasons, he must be 
careful to get salespeople who can sell the 
better merchandise to what is probably a 
better trade. 

One department may be selling cheaper 
merchandise, while all the others are selling 
better. If sc, the future of the one depart- 
ment may be uncertain because it is out of 
step with the rest of the store. This the 
jeweler wants to know, and to study the rea- 
sons for it. 

As was said earlier, there are many vari- 
ables to consider in such investigations, for 
they cannot be taken at their face value. 
But, the longer a tendency may be observed 
as existing, the safer its basis for forming 
judgments in planning for the future. 

Charts may not be worth their trouble in 
certain lines, especially those subject to very 
fast style changes. But in diamond, watch, 
silver, and probably solid gold and ring de- 
partments, they can usually be used to good 
advantage. 

We are frequently so close to our busi- 
ness and so wrapped up in everyday details 
that we do not realize where we are going. 
A little perspective and we can see where 
studies will be helpful in fighting that old 
hoodoo of turnover as well. 

Actual knowledge in black and white facts 
is usually safer in planning ahead than intu- 
ition or supposition. 
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For the Wedding Season 
WINDOW display featuring wedding 
rings, wedding invitations, announce- 


ments, and everything pertaining to the de- ° 


tails of a wedding, installed by H. C. Schnei- 
der, display manager of the Hartwell Jewelry 
Co., Oklahoma City, Okla., created a large 
amount of attention and comment, especially 
among the feminine portion of the local 
trade. Hartwell has the exclusive agency 
for a certain wedding ring, and the display 
was built around this feature. 

With the exception of the gowns of the 
two bridesmaids, the colors in the display 
were confined exclusively to black and white, 


were the bridesmaids, one gowned in delj- 
cate orchid—the other in flesh colored 
georgette. As a background for each maid, 
a ring was wound around with white satin 
ribbon, and poised on a standard of the same 
finish. In the center of each ring was a 
cupid, driving two love birds, with reins of 
white satin ribbon. The pheasants, or love 
birds, were very beautiful, one pair finished 
in old gold—the other in silver effect. They 
were placed so as to precede the bridesmaids 
as they walked down the aisle. The floor 
covering was of black velvet. 

All merchandise displayed pertained to 
wedding equipment of somt sort, with the 





THE CROWDS STOPPED AND LOOKED 


to make the effect more striking. A hand- 
some mirror background in the center was 
flanked with soft white satin draperies. 
Directly in front of the mirror, placed so as 
to reflect the dainty hand touches given to 
her wedding gown, was placed the bride, in 
full bridal array. Details of her gown and 
accessories were developed to the minutest 
point, with real lace overdrape falling over 
a pure white satin shirt, the hem of which 
was edged with seed pearls. Her veil was 
caught to the hair with a tiny cluster of 
orange blossoms and strands of seed pearls 
to match the trimming on the skirt. She 
carried a diminutive arm bouquet of the 
same tiny blossoms. 

She was posed on a platform resembling 
the steps of the chancel in a church, the 
contour of which was outlined with a hand- 
some white silk cord, finished with a heavy 
white silk tassel. Two colonial candelabra 
were placed on the sides, each bearing 
candles finished in colonial designs. Strips 
of broad white satin ribbon formed the 
miniature carpet which the bride and her 
maids were supposed to traverse. 

Placed on similar platforms at either side, 


AT THIS ONE 


featured wedding rings predominating. They 
were all shown in attractive boxes, making 
distinctive the fact that they came from 
Hartwell’s, one of the leading jewelers in 
the southwest.—C. M. C. 


An Attention Getter for the Graduation 
Season 


DISPLAY which aroused considerable 
attention was made recently by the 
Henry Rodgin Co., Bluefield, W. Va. It 
was known as the “Lucky Graduate Window” 
and was devised by Alan A. Greenspon. 
Although the idea is an old one this is the 
first time it was used in the city of Bluefield. 
The clock was equipped with a dial three 
feet in diameter. On the dial was placed in 
a circle the names of those about to gradu- 
ate from the local high school. The photo- 
graphs of the graduates were also shown on 
the dial. When the clock stops the hand will 
point to the name of the graduate who will 
receive a handsome strap watch. If the 
winner happens to be a girl she will receive 
a wrist watch. In the display were many 
appropriate gifts for graduation. The 
jeweler announces that the idea has greatly 
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stimulated his business and given him con- 


siderable prestige. 
Plans of this kind cannot be advertised 


THE JEWELERS’ CIRCULAR 
and silverware. The silk curtain in the rear 
makes a very attractive rich background. 
Several articles have recently been pub- 
lished in THE JEWELERS’ CIRCULAR describ- 
ing the successful display methods used by 
jewelers along various lines, including dis- 








AROUSED THE INTEREST OF YE PERENNIAL GRADUATE 


through the United States mails since they 
infringe the postal laws that apply to the 
distribution of anything by lot or chance. 


A Timely Combination of Merchandise 
Well Featured 

The display illustrated below was made 

recently by H. W. Clapp, New Brunswick, 

N. J. It features men’s engagement rings 





play of men’s engagement rings which is 
becoming quite the vogue. 








John: How are the folks next door? 


Dave: Lazy. 
John: Is that so? 
Dave: Yes, their airedale even gets our 


bulldog to come over and scratch his fleas. 





SILVER AND MEN’S ENGAGEMENT RINGS WELL FEATURED 
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July Offers Selling Oppor- 


tunities to the Enterprising Jeweler 





THE jeweler who plans ahead has a better 

chance to keep his staff busy than the 
jeweler who makes no plans, but who takes 
business as it comes. There is no reason 
why July should be a dull month in the 
jewelry store, unless it is that the jeweler 
allows himself to believe it will be, and con- 
ducts his business accordingly. 

In many lines of business July sees the 
beginning of cut-price sales under the guise 
of clearance sales. Usually the jeweler has 
refrained from following this plan of get- 
ting more volume. His wisdom in this is 
being manifest because many lines of busi- 
ness are now seeking a way out of the mess 
they have fallen into. Wearing apparel mer- 
chants, especially, are now seeking ta make 
July and August a Summer Style Season so 
that they can sell their merchandise at a 
profit, instead of holding clearance sales at 
a loss. 

July has been associated so long with the 
“out-of-town” idea that many merchants 
labor under the impression that there is little 
use of getting after business while the pub- 
lic is away from home. It has been found 
on investigation that there is probably never 
more than 5 per cent. of the community 
away at the one time. This leaves the mer- 
chant 95 per cent. of his usual clientele from 
which to get business. Surely there are 
enough buyers in 95 per cent. of the popu- 
lation to make it possible to get quite a 
volume of business in jewelry and other lines 
of merchandise. 

July opens a season—the hot weather sea- 
son. This season brings about a change in 
the living of many people. First of all, a 
great many take a vacation. This means 
that a considerable amount of money is ex- 
pended away from the home town to the 
detriment of the home merchants. But in 
this phase of life there is a little consolation 
for the local merchant. The people who go 
away for a vacation must provide themselves 
with many things they do not possess. The 
luggage dealer depends upon this phase of 
the life of the people for a living. Other 
merchants profit by it according to the lines 
they carry. The jeweler is one of the fa- 
vored ones, although there is little effort 
made by the average jeweler to secure the 
business that rightfully belongs to him. 

The vacationist should be told of the things 
he or she will need while away. The bene- 
fits of being properly equipped for the trip 
and for the time the visit lasts should be 
prominently set forth in the advertising of 
the jeweler. Fitted toilet cases, pocketbooks, 
billfolds, vanity cases, safety pockets for 
jewelry, cigar and cigarette cases, match 
safes, lighters, and many other things the 
jeweler carries in stock should be promi- 
nently advertised to the public contemplating 
a vacation. Many persons get along with- 
out many of these things because the jeweler 
does not notify them that they are desirable, 
that they give comfort and convenience to 
the traveler. 

Many vacationists now tour the country 
in their private cars. The jeweler sells 
many articles that will make these trips 
pleasant and comfortable. Besides the ar- 
ticles already enumerated we might suggest 
the following: Colored glasses, goggles, 
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field glasses, thermometers and barometers, 
compasses, auto clocks, auto vases, collapsi- 
ble cups, vacuum bottles, cameras and sup- 
plies. 

The way to advertise these to this class of 
people is to present them as necessities on 
the tour. They should not be advertised 
merely as articles, but the use should be 
advertised as well. Suggestion is 95 per 
cent. of salesmanship. The jeweler can sug- 
gest these lines to his people in such a way 
that they will appear necessary to the out- 
fitting of the car for the trip. 

Cameras and supplies are handled by many 
jewelers. There is no time of the year when 
the amateur uses a camera more than in 
the Summer months, whether he goes away 
-or stays at home. The jeweler should se- 
cure interest in this line in some way outside 
of the regular beaten track of newspaper 
advertising. At slight expense he can stage 
a couple of contests that should make busi- 
ness in cameras and supplies a great deal 
better. Unless something of this nature is 
done the amateur drops into the most con- 
venient place to buy his supplies, ofterr away 
from the home town. 

One contest should be for amateurs that 
stay at home. A prize may be offered for 
the best local view taken by an amateur. 
The ‘other contest may be for those who 
travel. Prizes of: similar value may be 
offered for the best picture taken on the 
vacation trip. Disinterested persons should 
be engaged to judge the photographs. The 
only condition made should be that the film 
be purchased at the store offering the prizes. 
If the films are purchased there it is alto- 
gether likely that other supplies will also 
be purchased. 

With Summer comes the season of sports. 
The jeweler can horn in on the sport season 
with many of his lines. He has a splendid 
opportunity with sport trophies. There is a 
welcome business in trophies if the jeweler 
will get after it. This is a business that 
does not seek the jeweler as a usual thing, 
but one that the jeweler must seek for him- 
self. 

The comforts of toilet accessories suitable 
for giving relief in hot weather should be 
illustrated in the window displays. One way 
in which this may be done is to set forth a 
woman’s dressing table in the window. On 
this. table should be shown the toilet articles 
that the jeweler carries. To make the set- 
ting more attractive he may add a bottle of 
perfume, a box of powder, a pair of gloves, 
a dance program, etc. 

Summer entertaining also brings into use 
many articles the jeweler handles. Silver 
for serving cool drinks, silver for entertain- 
ing at lawn luncheons, teas, etc., as well as 
glassware for these occasions should be ag- 
gressively pushed during July. As with 
toilet ‘articles these lines should be demon- 
strated in the window displays. 

“Serving cool drinks on the lawn,” might 
be the title of one of the displays. The win- 
dow should be set up to represent the lawn 
or porch by adding a little touch suggesting 
these places. A lawn seat in the back- 
ground, a porch cushion, an awning in the 
background, posters and pictures of Summer 
sports may all be used to give the right 
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touch to the setting. It will be well to dem- 
onstrate the articles in use, as, for instance, 
a glass of iced-tea, with a slice of lemon on 
the edge of the glass, the right kind of a 
spoon in the glass. Demonstrations of this 
nature are always resultful of business. 
July brings with it the greatest partiotic 
occasion of the year, the anniversary of the 
Independence of the nation. This occasion 
should be celebrated by the jeweler to the 
extent of a display of a patriotic nature. 


In Fig. 1 a suggestion is illustrated. A 


patriotic plaque is attached to the top of the 
central panel. This plaque may be painted 
by the local sign painter or one may be pur- 
chased from the window display supply 
houses. A very presentable plaque may 
also be made by the jeweler. A disk of 
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be displayed and on the men’s side jewelry 
suited for men. , 

The birthstone display should be made 
more attractive by motto and sentiment 
cards. For instance, the following verse 
may serve as the central card: 

“The glowing ruby should adorn 
Those who in warm July are born, 
Then will they be exempt and free 
From love’s doubts and anxiety.” 


Another might read: 
“Place on your hand a ruby true, 
Success will bless whate’er you do.” 
A motto card for use all the year round jg 
found in the following: 
“The wearing of a birthstone ring 
Good Luck and Happiness will bring.” 
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A SUGGESTION FOR INDEPENDENCE DAY 


cardboard or wall board is used for the 
foundation of the plaque. This is then cov- 
ered with crepe paper. Suitable patriotic 
designs may also be found in printed crepe 
papers. One suitable for the purpose may 
be cut out and pasted to the plaque and no 
further finish is required. The smaller cir- 
cles are made in the same way and of the 
same materials. The field for the stars 
should be blue, the stars cut from white 
paper and pasted on. The stripes will, of 
course, be red and white. The firecrackers 
may be used or not, just as the jeweler 
chooses. They are made of rolls of *card- 
board and covered with red crepe paper. A 
piece of string or rope will serve as the fuse. 

The regular July birthstone campaign 
should be carried through. The ruby is a 
stone liked by most people and it has a 
charm in jewelry that many other birth- 
stones do not possess. A window display 
of ruby birthstone jewelry may be made 
attractive by dividing the display into two 
parts, one-“For Women Only,” the other 
“For Men Only.” On the women’s side 
jewelry suitable for women will, of course, 


It should also be remembered that the 
fortieth wedding anniversary is the Ruby. 
This might be featured during this month 
with a card worded something like the fol- 
lowing: 

“Grandma’s Wedding Anniversary—the 
fortieth, is the ruby. Make the dear old 
lady’s heart glad with a ruby ring on her 
anniversary.” 

July need not be a slack month with all 
the prospective business suggested in the 
foregoing possible for those who are ag- 
gressive enough to get after it. 








Squire—Did you send for me, my Lord?: — 

Launcelot—Yes, make yhaste. Bring the 
can opener. I’ve a flea in my knight clothes! 

x ok x 

“I want a horn,” said the new motorist, 
“which will make a country mule driver pull 
over to the side of the road.” 

“Sorry,” said the dealer. “We carry all 
modern accessories, but. we don’t deal if 
miracles.” 
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How to Sell More Diamonds 


Advertising Plans Tried With Success and a Few Original Suggestions 





Written Expressly for The Jewelers’ Circular 

















EWELERS’ diamond sales vary consid- 
erably in different sections. One man’s 
sales have run as high as 80 per cent. of the 
gross, many others run around 55 per cent., 
others report diamond sales amounting only 
to 20 per cent. of the total gross sales and 
many others have averaged around 40 per 
cent. The average profit reported by many 
jewelers runs from one-third upward, a 
great number adding about 50 per cent. 
Some jewelers, in fact, have told the writer 
that they have added a profit much larger 
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ORIGINAL SUGGESTION FOR SHOW CARD OR 
NEWSPAPER COPY 


than this, but every man must necessarily 
be governed by conditions and common sense. 
At any rate, the profit in the diamond busi- 
ness is a generous one and every jeweler is 
anxious to increase his diamond turnover. 
Creative work can do much to effect this. 
Jewelers who use newspaper and other aux- 
iliary forms of advertising systematically and 
intelligently are those whose diamond turn- 
over is most satisfactory. 

The method of advertising diamonds is 
important, and every jeweler should refrain 
from adopting any plan that might cause an- 
tagonism or criticism. Indiscriminate use of 
the term “blue white’ has wrecked many a 
business, and sensible advertisers now refrain 
from the use of this expression unless the 
diamond has actually a decided blue tint. 

The deferred payment plan of selling dia- 
monds has met with success among a large 
number of jewelers. This does not refer to 
the old “dollar down” method, but rather to 
a deposit of one-third and the payment of 
the balance in 10 monthly instalments. 

Many hitherto ultra-conservative jewelers 
are now giving credit of some sort. A buyer 
may come in for a diamond at, say, $150, 


and he or she may see a stone priced at $300, 
which appeals more forcibly. Then the tact- 
ful jeweler says, “All right, you may have 
the $300 stone upon payment of the $150 and 
the balance of $150 may be paid by you in 
so many monthly instalments. The payment 
of the balance may be adjusted to the satis- 
faction of both parties. This method has 
worked out very well and does not involve 
any great loss, nor does it make the cus- 
tomer feel that he is binding himself to an 
instalment proposition. In opening instal- 
ment accounts, be sure you adopt adequate 
records. Have a system that will tell you 
all the necessary facts without loss of time. 

Among the progressive diamond advertis- 
ers is the Albert S. Samuels Co., San Fran- 
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ONE OF SEVERAL IMPRESSIVE ADS BY THE 
SAMUELS (O., SAN FRANCISCO, CAL. 


cisco, Cal. Note their announcement entitled, 
“To the 10,000 diamond and jewelry buyers 
who will open accounts with us in 1926.” 
This ad was reduced from 1734 inches, four 
columns wide. The firm makes the buying 
of diamonds as easy as possible for the pur- 
chaser. 

The advertiser, in his statement to the pub- 
lic, says: 


“You need only tell us how you wish to 
pay and a mutually agreeable plan can be 
worked out on that basis. A rigid schedule 
of payment to be adhered to is necessary for 
the instalment house. We are not an instal- 
ment house. Our accounts have never been 
an unduly important part of our business. 
We are jewelers. Our business is the sale 
of jewelry. Accounts are simply adjuncts to 
that sale. 

“We do not find it necessary to charge in- 
terest to make carrying charges or any 





ANOTHER SUCCESSFUL DIAMOND ADVERTISER 


other additions to our prices. Naturally the 
clerical work involved in carrying accounts 
costs us something, but it costs us more to 
deliver purchases, to engrave them when de- 
sired, to alter ring sizes, and to furnish any 
of the services a jeweler’s customers expect. 
Jewelers consider these services aids in sell- 
ing goods to the satisfaction of buyer and 
seller alike and do not charge extra for 
them. It is our belief, confirmed by our 
experience, that credit is an equally sound 
aid and should not be charged for.” 

Many other advertisers will disagree with 
this jeweler, of course, and claim that a 
small amount of interest should be charged. 
Still other jewelers will claim that they do 
not do free engraving any longer, but rather 
charge for it, as well as for altering ring 
sizes. If the jeweler must pay an employe 
for the work, naturally he is justified in 
charging for it. Some other important in- 
formation is given by this advertiser, who 
makes a distinction between jewelry and 
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other forms of merchandising. First he 
dwells upon the deterioration and perishabil- 
ity of certain lines, such as automobiles, 
pianos, clothing, etc., and contrasts these 
with the “lastingness” and lack of deteriora- 
tion in diamonds, platinum, gold, silver, etc. 
Then the advertiser tells the public about the 
difference in turnover. A merchant in an- 
other field, he states, may sell his complete 
stock from four to eight or more times a 
year with corresponding profits and release 
all his capital for the purchase of new goods. 
The jeweler may do this but once a year or 
less. Since this other merchant's capital is 
normally tied up in his wares for only 60 or 
90 days at a time, he cannot afford to ex- 
tend credit for longer periods without charg- 
ing interest. He must charge enough to 
compensate himself for the loss of his nor- 
mal profit of the money involved, but the 
jeweler’s investment in stock normally lies 
idle for a year or more. If he extends credit 
for more than a year, he should charge in- 
terest, but accounts that run less than a year 
may be actually more profitable to him than 
cash sales, says this advertiser. 

He gives a practical example in these 
words : 

“For instance, suppose we have a certain 
diamond you wish to buy. You wish to buy 
it out of your income, without disturbing 
your savings. Each week, or month, you 
may put aside a portion of your income un- 
til you have saved enough to buy the dia- 
mond outright. This may take a year. For 
all that year the money we paid for that 
diamond lies idle. But if you will take the 
diamond now, paying for it as you save for 
it, part of our investment in it will be re- 
leased each -time you make a payment. We 
will have the use of that money months 
earlier than if you had waited to buy the 
diamond outright. The diamond will be 
fully paid for at exactly the same time. We 
have earlier use of our investment in it; 
you have earlier use of the diamond. We 
know no reason why you should be charged 
extra for making these advantages possible. 
No system is sound which taxes transactions 
that are to the mutual interest of buyer and 
seller. 

“In every discussion of credit something 
is sure to be said about bad debts. Bad 
debts have never amounted to a problem 
with us. We never expect them to. Ethics 
aside, we think it the worst sort of business 
idiocy to sell a man a thing he cannot af- 
ford. If we think his purchase unwise, we 
tell him frankly. 

“This is simply good business as we see it 
—would be good business in a cash transac- 
tion. For the wisdom, the soundness, of a 
purchase does not depend on the system of 
payment. A foolish purchase does not be- 
come a wise one merely because the buyer 
pays cash. This, then, is our credit policy. 
It is sound and simple—it is fair to you and 
to us. Whenever you are ready to open your 
account we shall be glad to arrange it to 
suit you.” This plan of selling diamonds is 
certainly worthy of serious thought. 

x ko» 


It may be interesting to consider an in- 
vestigation made a few years ago, during a 
so-called “banner” year. Many of the retail- 
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ers who reported a large percentage of their 
gross sales as consisting of diamonds, re- 
ported a rather low sale of watches. For 
instance, one man whose sales of diamonds 
were 55 per cent. of the gross, reported 
watches as being only 8 per cent. of the 
gross sales. Another man who reported dia- 
mond sales amounting to 56 per cent., re- 
ported watch sales as 8.32 per cent.; a third 
reported diamond sales of 38 per cent. and 
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about diamond cutting, diamond grading, 
color, classification, etc., and some jewelers 
thought that this information should not be 
given as presented to the public, because, 
they say, it has a tendency to arouse sus- 
picion and make the prospective buyer so 
cautious that he might decide to buy no dia- 
mond at all. This is rather an unusual opin- 
ion, because the honest jeweler has nothing 
to fear, it would seem, and, moreover, he 





TRY SOMETHING LIKE THIS IN YOUR SHOW WINDOW 


watch sales of 18 per cent.; a fourth gave 
diamond sales of 41 per cent. and watch sales 
of nearly 11 per cent. Another jeweler re- 
ported sales of 30 per cent. in diamonds and 
watch sales amounting to 12% per cent. 

* * * 


The character of the advertising literature 
distributed by retail jewelers of late years 
is enlightening and educational. It is inter- 
esting to note the difference of opinion 
among jewelers as to the advisability of en- 
lightening the public. There should be no 
hesitancy, however, in informing the public 
as a matter of protection against fraud and 
misrepresentation. A booklet, which is be- 
ing distributed rather extensively by retail 
jewelers, gives many important little facts 


should be at the purchaser’s service to an- 
swer any questions put to him in regard to 
diamonds. 
The advertiser before mentioned has al- 
ways believed in educating his public con- 
cerning diamonds and everything else which 
he sells. Some time ago, he ran an an- 
nouncement entitled, “Diamonds and Day- 
light,” and gave this warning to his readers: 


Never buy a diamond until you have 
seen it in daylight. Artificial light 
makes a diamond with a lot of yellow 
in it appear white and brilliant. Clear 
daylight is much the best. If you look 
closely you will be able many times 
to detect a faint yellow tint in the 
common run ‘of diamonds. My own 
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=— 
store is obliged to depend upon arti- 
ficial light much of the time and we 
advise our customers to carry the 
stones outside for a moment, in order 
to test for themselves the purity of 
color. 


“Taking the Queerness Out of Diamond 
Selling” was another title of a very interest- 
ing announcement which he used and which 
contained much human interest. In this an- 
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Place of Honor 


Since man first learned to cut and 
polish them, diamonds have been 
supreme among jewels. Rubies, em- 
eralds, sapphires, pearls—these are 
cherished,admired. But the place of 
honor—whether in a czars crown 
or on the engagement-ring finger of 
the girl next door—has always been 
the diamond's. 





Diamonds that deserve this supremacy 





$50 to $5000 and more. 
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No. 1 


nouncement he told of the public’s habit of 
taking a stone which has just been purchased 
“around the corner to another jeweler” to 
have it appraised. 

This text of the announcement will bear 
reproduction : 

“T was called before the Arbitration Com- 
mittee of the Chamber of Commerce re- 
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new rings 
Samuels-quality diamonds in 


The diamonds bought singly—each ex- 
amined as carefully as if it were the only 
stone we meant to buy. The mountings 
painstakingly seleceed—a few here, afew 
there—from the hundreds offered to us by 
the world’s finest jewelry makers... Time 
labor: is in thi Bk i J 
say to you. . When you come to our 
stores for a diamond ring, part of your 
_ buying has been done. We have picked 
suatecnie f, 4 








- bave 0 offer. Your task is simply to 
choose from chat bese. 


Weekly or monthly payments if you wish — 
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cently tc help pass judgment on a certain 
transaction,” writes J. R. Sprague in one 
of our jewelers’ magazines. “‘It appeared 
that a jeweler in the city had sold a diamond 
ring to a sergeant in a negro regiment, 
charging him $90 for it. The sergeant had 
taken it around to various pawnshops, de- 
cided he had been swindled, and asked for 
his money back. The committee wanted me 
to state if the ring was worth $90, and the 
first thing the foreman asked me was, “Is 
that stone absolutely perfect?” I replied 
that I had never seen an absolutely perfect 
stone, an absolutely perfect man or anything 
else absolutely perfect. But the ring was 
fairly worth $90 at retail price.’” 

“From which experience Mr. Sprague con- 






The Diamond Store 


E.J. Scheer 


259 MAIN STREET EAST 






_ Crooxs Know THE 
VALUE of a Goop REPUTATION 


[Ths article — ay bean 
ning’s paper, tells the story a 
danng bit of swindling. Posing as a diamond expert from Scheer's. 
one of the swindlers declared plain bits of glass to be diamonds of rare value. 
With the widtim thus assured, 4 » 

The crooks consummated their scheme by falsely cloaking themselves in 
Scheer's reputation as diamond. specialists and experts. Needless to say, the 
poser was not nor never has been connected with Scheer's. 

Reputation—a good one—is the most valuable of possessions, gaited. only 
through many years of bonest dealings. Once gained, it is a thing that 
must be zealously maintained and guarded. 

In their scheniings, dishonest persons are not slow to appropriate for them- 
selves the possibilities of another's outstanding tion. And so we be- 
lieve it our duty to caution the public, again, to beware of persons imitating 
our advertising phrases or posing as our representatives. 


[ A Critical Service To ‘Three Generations 
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CAPITALIZING A ROBBERY REPORT 

















cluded that the selling of diamonds is ’queer 
business’ and that half the people who buy a 
stone, at once start around the corner to 
some other jewelry store to ask how much 
it is worth and to see if they have not been 
stung. 

“Now, we can take this queerness out of 
the diamond business if the people will be 
reasonable in what they demand and if the 
jeweler will be less extravagant in what he 
promises. I believe that no one offers a 
better stock of diamonds than mine, but I 
do not represent them as absolutely perfect. 
Neither do I consider it fair that I should 
suffer by comparison when others represent 
stones of equal or less value as perfect. 

“Certainly ours are worthy of the best 
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that can be said about diamonds. They are 
blue-white, fiery, scientifically cut, brilliant 
diamonds that will never be criticised.” 
* * x 
Diamonds advertised and offered from 
$150 to $200 and $300 have been found to be 
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; Who Will Open Accounts with Us in 1926 
i By Ausrrt S. Sanutis 
We Sell Jewelry ~ We Give Credit 
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, Need only tell us how you wish to pay, and a mutually 

4 agreeable plan can be worked out on that basis. Doubt- 
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Same Price*Cash or Credit 

We pon't Finn 1 necessary to charge interest—to make charges or i 


carrying 
other additions to our prices. Naturally the clencal work involved in carrying accounts dors 
Cost us something. But it costs us even more to deliver purchases, to engr: 
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sured, toalter ring sizes, to furmsh any of the servicesa jeweler’s customers expect. Jewelers con- 
sider these services scund aids in selling goods to the satisfaction of buyer and seller alike, and 
do not charge extra for them. It 1s our bebef, confirmed by our experience, that credit is an 
equally sound aid, and should not be charged for i 


Jewelry different from other Merchandise 
We do not know how this policy would work in other retail fields. Our knowledge 
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But if you Witt TAKE THE DIAMOND now, paying for it as you save for it, part of 
Our investment in it will be released each time you make a payment: We will ng ip use of 


that money manths earher than if you had waited to buy the dumond avtnght. hamond 
‘will be tully paid for at exactly the same time. We have earber use of our unvestment in it, you S| 
ha the duumond. . 


We Know No REASON wny you should be charged extra for making these advantages 

possible. No system us sound which taxes transactions that are to the mutual wnterest of buyer 

and seller. 

Iw every piscussion of credit something is sure to be said about bad debts. Bad debts 

have never amounted to a problem with us. We never expect them to. Exhics ande, we think 

at the worst sort of business sdiocy to sell a man a thing he cannot afford. If we think 

chase unvunse, we tl] him frankly. This m sunply good business as we sce it—would be good 

business wna cash ansaction. Por the wisdom, the soundness, af a purchase does not depend 

on the system of payment. A foolish purchase does not become a wise one merely because the 

buyer pays cash. z 

‘Tras, THEN, 18 OUR CREDIT POLICY. It is sound and simple—it is fair to you and tous 
you are ready to open your account we shall be glad to arrange it to suit you, 


wedding rings, jewelry, may be safely and easily ordered by mast. 
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wall be sent you for exammaton in your own home. You 
may select the article you ike and return the others. 
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goed sellers, and many instalment dealers 
find it advantageous to feature such. 


(To be continued) 






Diamonds 


--the Supreme Security 


Diamonds have always been recorded as 
an investment of splendid worth, and 
during the recent financial flurry their 
worth as security was unshaken. While 
commodities of all natures were tumbling 
in‘ price, the diamond proved the only 
means of providing for a loan. Their value 
was unshaken. 
B U T CARE MUST BE USED IN 
JUDGING AND SELECTING 
We urge you 80 strongly to come for your dia- 
moends to a house upon whose judgment and 
experience in handling diamonds you can rely. 
It will be a pleasure to show you our extensive 
collection of mounted and unmounted stones 
and our beautifully designed mountings of 
white or green gold or platinum. 


THE 


ERNSTING CO. 


The Hallmark Jewelers 
915 Fifth Street 


“The Store of Dependability”’ 


















“THE SUPREME SECURITY” WELL SAID 
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Gold Filled 


Belt Buckles— 


as lastingly beautiful 
as Wadsworth Watch Cases 


When your customers purchase a watch 


_dressed in a Wadsworth Case, they know 


that they will obtain the utmost in excel- 
lence of materials, beauty of finish, and 
artistry of design. 


They may now have these same qual- 
ities ina Belt Buckle—entirely unique and 
distinct from any other buckle ever 
produced! 


Wadsworth Belt Buckles are made in 
14 kt. white or green gold filled, and in 
sterling silver. In materials and work- 
manship they are in every respect the 
equal of Wadsworth Watch Cases. 


You have doubtless already seen the 
national advertising in the Saturday Eve- 
ning Post and other leading magazines, 
urging every worth-while family in your 


community to select the new Wadsworth 
Belt Buckles from you. 

The prices to your customers as shown 
below, have been carefully figured to 
assure you a ready sale at an exceptionally 
fine profit. 

Your wholesaler will gladly show you 
samples of the new Wadsworth Belt 
Buckles. Call on him now—while all the 
styles, designs, and materials are avail- 
able. Every day you wait is a day’s 
opportunity lost! 


The Wadsworth Watch Case Company 
“Case Makers for the Leading Watch Movements” 


Dayton, Kentucky 


Offices: New York, 20 W. 47th St. Chicago, 35 E. Wacker 
Drive (Jewelers’ Building), San Francisco, 150 Post St. 
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ADVERTISED RETAIL PRICES 


White Gold-filed— Sterling Silver— 
BUGKIOS ...0c2s00d $9.00 to $12.00 WUGEIOS oscccccce $2.50 to $7.00 
Sets 15.00 to 20.00 Pe. Saved sausees 5.00 to 12.00 
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Time Signals from a Pendulum’ 





By R. E. Goutp 




















A METHOD has recently been developed 
at the Bureau of Standards for obtain- 
ing time signals from a swinging pendulum 
without mechanical contact. This is accom- 
plished by the use of a photo-electric cell. 

An illuminator is placed in front of a 
swinging pendulum and a photo-electric cell, 
which is sensitive to light, is placed behind 
the pendulum. The light is allowed to pass 
through a narrow slit and to fall upon 
the photo-electric cell. The light is then 
focussed on the pendulum which, in swing- 
ing past the slot, cuts off the light from the 
illuminator and causes the photo-electric cell 
to become dark. Light falling upon the 
photo-electric cell reduces its resistance, but, 
when the cell becomes dark, the resistance 
is very great. 

Taking advantage of this action of the 
photo-electric cell, an amplifying unit has 
been devised which will step up the voltage 
of-the cell to a high degree and cause a relay 
to.close a sending circuit. 

An apparatus illustrating this method has 
been designed for exhibit at the Philadelphia 
Sesqui-Centennial Exposition, and a_ brief 
description of the apparatus is given below. 

The illuminating source is a 6 volt con- 
centrated filament lamp of about 100 candle 
power which is connected to the 110 volt 
A. C. circuit through a transformer. This 
lamp is mounted in a lamp housing provided 
with a lens so that the light can be focussed 
upon the slot in the black surface of the 
elock case. - 


The clock is a 30 day movement, provided” 


with a half seconds pendulum to the end of 
which has been added a hard rubber tube 


about 3 inches long and 3% inch in. diam- - 


eter. This tube is light enough to allow 
the variation from the half second, due to 
its weight, to be corrected by an adjustment 
of the pendulum bob. The back glass of the 
case has been painted with lampblack except 
for a small slit about the width of the rubber 
tube on the-end of the pendulum: - As the 
pendulum swings back and forth this tube 
cuts off the light passing through this slit 
and by a careful leveling of the clock the 





* Published by Permission of the Director of 
the National Bureau of Standards. of the U. S. 
Department of Commerce. 


successive passing of this pendulum may be 
made at equal intervals. 

The light from the lamp, after passing 
through the slit, falls upon the sensitive pho- 
to-electric cell. This cell is of the potassium 


hydride type and is enclosed in a brass cyl- 
inder provided with a window. The inner 
wall of the cell has been coated electrically 
with potassium hydride except for a small 
section on one side about 114 inches in diam- 
eter. This window of the cylinder must 
come directly in front of the clear spot in 
the cell. 

The illuminating source, the slit in the 
clock case, the end of the pendulum, when 
at rest, and the window of the cell must all 
be in the same straight line. 


If the light is then focussed on the pendu- 
lum or nearly so, the pendulum in swinging 

























































































































































































HOW TIME SIGNALS ARE 
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Are the Dials on Your Watches Guaranteed? 


Mr. Jeweler and Mr. Jobber:— in a short time does as much harm to your busi- 


Do you realize that the dials on the watches you | ness as the movement which will not run or the 


sell should be guaranteed for wear as well as the | case that loses its color. We will guarantee the 
movement and case? finish on our dials and the luminous material which 


: : ] ly to tl ; 
This is very important as the dial that tarnishes oe eee ee ere ; 
rapidly or the radium dial that loses its luminosity | See That You Get Our Dials on Your Watches 


USE SWISS RA- 
DIUM DIAL RE- 
FINISHING SERV- 
ICE for your old 
dials and repair work. 
We will make your 
dials look better and 
sell better than when 
they were new. 
Plain Dials 
Radium Dials 
Enamel Figured 
Dials 
Novelty Dials 
Chronograph 
Dials 
or any other dials, in 
small lots or quanti- 
ties. We furnish ra- 
dium hands for all 
our radium dials. 


Write for Prices 
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The Swiss Radium & Dial Painting Co. 


30 Irving Place New York City 
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REFINERS 


. . . | 
Sweeps, Polishings, Gold, Silver, —green gold—plates, 
and solders in 10Kt., 


Let us supply you with 


soft platinum plates, j 
ellteia as and wires, also Platinum and Plated Scraps. 18Kt., also white volds and 
1D) 5 Sa O10) OD) 


va tats" | MANUFACTURERS — | Seis? ooh 
Platinum and White Gold Wedding —:—————————— 
Ring Blanks. Fancy White Gold 


‘ : 5 Mountings. Selections Sent on Request. : 
Purchasing and Sales Dept.: Refining and Manufacturing Plant: 


5 So. Wabash Ave. CHICAGO 317-319 E. Ontario St. 














ALLOYS Gold, Silver 


ENAMELING ~ 
CASTING — STAMPING 


WHITE and GREEN GOLD Platinum 


ALL KARATS 
(a special grade HA eid special purpose) 


SOLDERS TO MATCH Refiners and Assayers 


National Smelting & Refining Corp. | + Bg. HAGSTOZ @ SON 
92 John St, a -< New York | 709 Sansom St., Philadelphia 
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past the slit will cut off the total light 
from the lamp. The light, falling on the 
coating or minus side of the photo-electric 
cell, causes the resistance of the cell to be 
very small, but as this light is cut off by 
the pendulum the resistance of the cell is 
suddenly increased practically to infinity and 
the current cannot then flow through the 
cell. 

In the center of the cell there is a small 
platinum foil which serves as the positive 
electrode and it is the ionization resulting 
from electron emission from the metal coat- 
ing which causes the cell to act. For the 
sake of additional protection a 50,000 ohm 
grid leak has been placed in the circuit of 
the negative side of the cell, and the glass 
surface of the cell has been grounded to 
prevent possible leakage. 

The action of the cell is amplified through 
two 205-B radio tubes which cause the 
operation of the relay from which the signal 
is received. 

The amplifying unit is connected as shown 
in the diagram and the various circuits are 
represented by different types of lines as 
far as possible. The A battery which op- 
erates the filaments of the tubes is a 6 volt 
storage battery. The tubes draw 1.35 am- 
peres at 7.5 volts according to their rating, 
but the 6 volts appear to give ample action. 

The B circuit is a 220 volt circuit consist- 
ing of radio B batteries. This is the cir- 
cuit which records action of the cell. With 
220 volts impressed on the cell when it is 
light about 10 milliamperes of current passes, 
but when the cell resistance is increased by 
darkness caused by the pendulum, the cur- 
rent then takes the easier path through the 
grid leak and causes an increase in the cur- 
rent through the 20,000 ohm relay which 
results in the magnet drawing over the 
armature. When the cell again becomes 
light, the current passes through the cell 
and the armature of the relay is released. 

A potentiometer is tapped into the B bat- 
tery circuit for about 22% volts on the nega- 
tive end. The object of this circuit is to 
establish a negative bias on the plate of the 
first tube to insure sensitive action. 

The circuit from the points of the relay 
may then include a recording device. In 
this case we are using a sounder to make 
the action of the relay more audible. Also 
a circuit from these points includes the pen 
magnet of the chronograph, permitting rec- 
ords to be made on the chronograph sheet 
showing the vibrations of the pendulum. 

A telegraph key is also so inserted in this 
circuit that by depressing it, extra signals 
may be given to the pen, as is done in the 
testing of timepieces in the laboratory. 

A special push switch is provided for the 
operation of the chronograph drum through 
a 1/10 horse-power induction motor. 

The object of this apparatus is to demon- 
strate a method to obtain regular time sig- 
nals from a pendulum without actual me- 
chanical contact. The action of the photo- 
electric cell and of the amplifying tubes is 
practically instantaneous, such variations as 
may occur probably being due to the irregu- 
lar action of the relay. This relay is of a 
sensitive type having 20,000 ohms resistance 
so that at 200 volts it requires only 10 mil- 
liamperes to operate it. 

Doubtless a polarized relay would greatly 
increase the accuracy of the signal received. 
However, using a relay will probably limit 
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the accuracy to approximately 1 part in 
1,000. Signals have been recorded on an 
oscilliograph direct from the tubes, without 
any relay, and were found to be good to 1 
part in 5,000. This accuracy could probably 
be about doubled by taking extra precautions 
and operating the cell in close proximity to 
the recording oscilliograph. 

The use of photo-electric cells for similar 
purposes has been made by several experi- 
menters, but the future possibilities of these 
photo-electric cells are just becoming ap- 
parent as we read of the various applica- 
ticns made of them. 





A Remarkable Clock 





A VERY unique timepiece is the Van 

Slyke electric self-winding clock. The 
clock, in appearance, resembles most of the 
high grade clocks in present day use. Scien- 
tifically, however, the timepiece is very dif- 
ferent. It is wound by means of a highly 





AND ITS INVENTOR 


AN INTERESTING CLOCK 


electric motor built into the movement and 
operated by an electric current supplied 
from any ordinary electric light wire so that 
it is entirely independent of all kinds of bat- 
teries, thus dispensing with the need of much 
care and supervision. 

The clock may be used to turn on the 
electric lights in display windows, electric 
signs, etc., at sunset every day in the year, 
whether the days are growing longer or 
shorter, as it adjusts itself automatically 
during the year to take care of the variations 
in the length of the days, so that the lights 
will always be turned on at sunset every 
day. The clock will also turn the lights off 
at any desired time, according to the wish of 
the user. Another peculiar feature of the 
clock is, that should the electric current be 
interrupted at any time, the mechanism will 
not stop but will keep running for more than 
four days, and when the current is again 
turned on it will immediately pick up the 
lost windings and leave the lights either on 
or off, as they should be at the hour when 
the current is turned on again. 

These clocks are made for a number of 
useful purposes, including banks, office build- 
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ings, hotels, apartment houses, etc. Any 
place of business may close every day with 
the certainty that the lights in the display 
windows, electric signs, etc., will be auto- 
matically turned on at the correct time and 
automatically turned off at any predeter- 
mined hour. 





Misstatements About Watches 





June 20, 1926. 
Technical Editor, JEWELERS’ CIRCULAR: 


Dear Sir: 
MAY people are quite disappointed with 
the service they get from their wrist 
watches because when purchasing they were 
told the wrist watch would keep “perfect” 
time and was guaranteed for—God knows 
how long—especially if a high price has been 
paid. Needless to say, most people when buy- 
ing watches consider the first cost only. They 
do not think that a watch like an auto has 
an upkeep. The person selling a watch does 
not dare mention the upkeep for fear of 
losing the sale. In fact. the salesperson 
usually includes all sorts of guarantees to 
clinch the sale, and relies on, expects and 
demands that the watchmaker make good 
every statement. And if a watchmaker 
could make good every ‘statement made by 
some salespeople he could also bring down 
the moon to the laboratory for dissection 
and chemical analysis. 

I presume most of your readers are aware 
that the United States Bureau of Standards 
broadcasts time signals twice daily, both by 
wire and wireless. These signals are sent 
automatically by a clock of marked pre- 
cision, installed in a specially built compart- 
ment equipped with apparatus to keep it 
free from atmospheric or temperature 
changes; and with all these precautions it 
must be checked with the stars at regular 
intervals to correct variations that may 
occur from time to time. The best watch 
or chronometer in the world is not perfect. 
All ship chronometers have variations. 
Compare these timepieces to the average 
pocket watch and then the wrist watch and 
deduct the accuracy that can be expected 
from a wrist watch. 

If the persons who sell watches were per- 
sonally compelled to make good every state- 
ment there would be no _ misstatements. 
These misstatements are the cause of all the 
evil in the watch department of every 
jewelry store. 

Of course all watches are made to keep 
time just as some automobiles are made to 
spoon in and go dead on an up-grade. 
Would any one run a car continuously 24 
hours each day, weeks and months at a time 
and expect it to give service without re- 
plenishing oil, removing carbon, and making 
other necessary repairs? Yet that and more 
is expected from a watch and even a wrist 
watch. A wrist watch is indeed a marvel- 
ous piece of mechanism to give any kind of 
service under the trying conditions under 
which most of them are worn. And when 
the wrist watch goes dead the owner is 
usually indignant when told of the charges 
to bring it back to life. Charges are ex- 
pected for bringing the auto back to life 
but for a wrist watch it seems unheard of. 

Many jewelers proceed to pamper their 





(Continued on page 112) 
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REFINERS and SMELTERS 





Precious Metals 


PLATINUM 


In all Degrees of Hardness 


Works: 
NEWARK, N. J. 
BROOKLYN, N. Y. 


Welded on Gold in all Ratios 


General Office: 


24 JOHN STREET 
NEW YORK 














Refiners 


Gold 
Silver 
Platinum 





HANDY @ HARMAN 


Fulton 2 Gold Sts., Bridgeport, 
New York City Conn. 
425 Richmond St., Providence, R. I. 

SHIP TO ANY ONE OF OUR THREE PLANTS 











HooveER & STRONG, Inc. 
—Netallurgists ad 


Qrrice anp Works, |19 West TUPPER STREE? MELTERS 
BUFFALO, N.Y. U.S.A. — we 


SILVER 
PLATINUM 


UCCESS based on old- 
fashioned principles of 
integrity is lasting success. 


By the same token, once you buy 
Hoover White Golds . . . once 
you ship your refining work to 
Hoover . . . you become a last- 
ing customer, glad to continue to 


work with Hoover. 


All of which is a suggestion that you 


try Hoover. 

















Golden Rule Refiners- Since 1912 








Established 1845 


10K Solder for 14K Gold 6K Solder for 10K Geld 


JAMES H. DEDERICK’S SONS, Inc. 


Gold and Silver Sheet and Wire 
Also Silver Solder 


44 GOLD STREET NEW YORK 











Platinum—White Gold—Precious Metals 


Analyses 


LUCIUS PITKIN, Inc. 
47 Fulton St. New York, N. Y. 
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[Patents Granted by the United States and 
the Registered Trade-Marks.] 








UNITED STATES PATENTS 


Issue of June 22, 1926 


1,589,423. CHAIN STRUCTURE. Harry Payton, 
Providence, R. I. Filed Sept. 8, 1924. Serial 
736,471. 1 Claim. 

A chain structure formed of a series of gem- 
setting links hingedly connected rogether, said links 
comprising a body member having a top plate with 
an opening therein, and a separate rectangular cup- 
shaped gem-setting member having a bottom wall 








forming a seat for the gem mounted to rest upon 
said plate with its side walls cut away at its upper 
corners providing bendable edge portions to be folded 
over the gem, a portion of the bottom wall of said 
cup-shaped member being turned outwardly pro- 
viding bendable portions entering and engaging the 
walls of said opening to connect said members to- 
gether. 


1,589,547. RING. Maurice L. Novack, Min- 
neapolis, Minn. Filed March 13, 1925. Serial 
15,250. 3 Claims. 


A finger ring comprising a band portion and a 
substantially hollow head portion extending there- 
from, one edge of said head portion having an 
arcuate recess for the reception of a band ring 





placed parallel with and adjacent to said band 
portion, and a relatively narrow are shaped strip 
arranged under said head portion and extending 
longitudinally thereunder, the inner surface of said 
strip forming a circular continuation of the inner 
surface of said band portion, said strip being of 
the same width as the shank of the ring, as and 
for the purpose set forth. 


1,589,573. CHAIN. Epwin F. M. Speiper, Edge- 
wood, R. I. Filed Nov. 9, 1925. Serial 67,794. 
9 Claims. 


A chain structure comprising a series of box 
links each having hinge fingers, a connecting link 





in each box link, hinge fingers on each connecting 

link interlocking with those on the next box link 

to held said links hingedly together. 

1,589,574. CHAIN. Epwin F. M. Sperper, Edge- 
wood, R. I. Filed Dec. 12, 1925. Serial 
74,980. & Claims. 

In a chain structure, a series of link units each 
comprising a box link and a slide link therein, 
the slide link of one unit being detachably con- 
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nected to the box link of the next unit, and means 

carried by esch slide link for locking its box link 
: a6. 
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against detachment from the slide link of the next 
unit when said links are in contracted position. 


1,589,705. PIN. Cutrrorp G. Kinc, Providence, 
R. I. Filed Nov. 10, 1925. Serial 68,139. 6 
Claims. 


In a pin, a front plate, having pin-point-retaining 
means at one end thereof, a pin-tongue of spring 
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material bent upon itself and comprising an upper 
and a lower arm, and means for flexibly securing 
the bent portion of said pin-tongue to said front 
plate at the end thereof opposite said pin-point-re- 
taining means, the free end of said lower arm being 
tlexibly secured to said front plate. 


1,589,728. BRACELET. Harry WacHENHEIMER, 
Providence, R. I. Filed July 1, 1925. Serial 
40,903. 5 Claims. 


A bracelet structure comprising a series of ex- 
tendible links, each having a guide member formed 





of sheet stock and folded to provide a broad top 
wall and side walls, and a connector member slidable 
in said guide member and having a correspondingly 
broad top wall with a hook at one end by which it 
engages a portion carried by the guide member of 
the next adjacent link, said hook being manually 
detachable therefrom. 


1,589,747. CHAIN. Witzriam Forstner, Irvington, 


N. J., assignor to Forstner Chain Corporation, 
Irvington, N. J. Filed April 16, 1925. Serial 
23,698. 2 Claims. 


A chain constructed of a series of loop-links linked 
together free to lie in longitudinal alignment, and a 
decoration for the chain formed of separate spaced 





disconnected elongated links each folded in to U- 
shape with its arms lying parallel and spaced to 
just straddle and embrace a plurality of the con- 
nected loop slinks of the chain to hold them in 
alignment forming separate ccnnected groups of 
iinks. : 

1,590,091. SILVER ALLOY. Friepricn HEvuster, 
Dillenburg, Germany, assignor to the Firm of 
Isahellenhiitte Gesellschaft mit beschrankter 
Haftung, Dillenburg, Germany. Filed Aug. 29, 
1921. Serial 496,598, and in Germany, Sept. 
13, 1920. 1 Claim. 

An alloy for the manufacture of coin silver pre- 
pared from the following materials in substantially 
the proportions specified: silver 80%, aluminum 
9% and manganese 11%. 


DESIGNS 


OR SIMILAR’ ARTICLE. 
TaMEs, Niagara Falls, N. Y., 


70,428. SPOON 


SrnpEyY V. 











assignor to William A. Rogers, Ltd., Niagara 
Falls, N. Y. Filed Jan. 30, 1926. Serial 
16,328. Term of patent 14 years. 
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70,403.. .WATCHCASE APPENDAGE. ArtHurR 
P. Conant, Fort Thomas, Ky., assignor to The 
Wadsworth Watch Case Co., Dayton, Ky. Filed 








March 11, 1926. Serial 16,890. Term of 
patent 14 years. 

70,412. COMBINED SALT AND PEPPER 
SHAKER. AtrFrep J. FLauprr, Bridgeport, 


Conn., assignor te The Weidlich Bros. Mfg. 





Ce., Bridgeport, Conn. Filed June 24, i925. 
Serial 13,873. Term of patent 7 years. 





UNITED STATES TRADE-MARKS 


[The following trade marks have been adjudged 
cutitled to registration under the Act of Feb. 20, 
1905, and are published in compliance with Section 
6 of said Act.] 





Issue of June 22, 1926 


Ser. 193,466. (CLASS 27. HOROLOGICAL IN- 
STRUMENTS.) KIENZLE UHRENFABRIKEN 
A. G., Schwenningen, Germany. Filed March 
8, 1924. 





Particular description of goods.—Clocks, Watches, 
and Parts Thereof. 

Claims use since 1921. 
HOROLOGICAL IN- 


Ser. 193,647. (CLASS 27. 
STRUMENTS.) Acme Watcu Case Co., 
New York. Filed March 12, 1924. 
Particular description of goods.—Bracelets and 


Watch Bracelets. 
Claims use since about April, 1922. 


224,710. (CLASS 33. GLASSWARE.) K K 


Ser. 
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Importinc Co., New York. Filed Dec. 15, 


VER 
y ™“, 


Particular description of goods.—Watch Crystals. 
Claims use since May 1, 1924. 

Ser. 225,013. (CLASS 27. HOROLOGICAL IN- 
STRUMENTS.) Hucuentn Fréres & CIE 
Fasrigue Niet, Le Locle, Switzerland. Filed 
Dec. 22, 1925. 





Particular description of goods.—Watchcases. 
Claims use since 1905. 
Ser. 226,684. (CLASS 27. HOROLOGICAL IN- 
STRUMENTS.) RevrasLe Watcu Co., INc., 
New Yerk. Filed Jan. 30, 1926. 


REWCO 


Particular description of goods.— Watches, Watch 
Movements, and Watchcases. 
Claims use since November, 1924. 
Ser. 227,740. (CLASS 27. HOROLOGICAL IN- 
STRUMENTS.) Gotmic Watcu Co., Inc., 
New York. Filed Feb. 24, 1926. 


GOTHIC 


Particular description of goods.—Watches. 
Claims use since about July, 1925. 


Ser. 230,730. (CLASS 14. METALS AND 
METAL CASTINGS AND FORGINGS.) 
Exrcin AmeErRIcAN MFc. Co., Elgin, Ill. Filed 
April 26, 1926. 


ELGINITE 


Particular description of goods.—Alloy of Metals. 
Claims use since March 29, 1926. 
Trade Mark Registration Granted June 22, 1926 


214,411. WEDDING RINGS. 
Inc., Newark, N. J. 


Brancarp & Co., 


Filed January 16, 1926. Serial 225,993. PUB- 
LISHED MARCH 23, 1926. 
214,412. FINGER RINGS. Btancarp & Co., Inc., 
Newark, N. J. 
Filed January 16, 1926. Serial 225,994. PUB- 
LISHED MARCH 23, 1926. 
214,414. SILVER HOLLOW WARE. _ BeErnarp 


Rice’s Sons, Inc., New York, N. Y. 
Filed January 22, 1926. Serial 226,223. PUB- 

LISHED MARCH 23, 1926. 

214,428. SOLID-GOLD ARTICLES—NAMELY, 
BRACELETS, BIB HOLDERS, NECK- 
LACES, FINS, FINGER RINGS, EAR- 
RINGS, AND NAPKIN RINGS. Frank 
LeBron, New York, N. Y. 

Filed February 21, 1925. Serial 209,997. 

LISHED MARCH 23, 1926. 


PUB- 








James Cheesman, proprietor of the jewelry 
store in Spring Valley, Ill., died at St. Mar- 
garet’s Hospital one morning recently, after 
an illness of several months. He had been a 
patient at the hospital for a week. Mr. 
Cheesman had been a resident of Spring Val- 
ley for 41 years. He is survived by one sis- 
ter in Chicago and one in California. 
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Misstatements About Watches 





(Continued from page 109) 








customers and give them watch repair serv- 
ice gratis. And to keep the cost of this 
service down they do everything they can 
to make the watchmaker believe it is his 
work that is at fault. These jewelers, either 
through ignorance or intention, are oblivious 
to the fact that watchmakers have to spend 
as much time as doctors to learn their work; 
and being human, receive, or should receive, 
compensation equal to that received by other 
trades whose work does not require half the 
time to learn. 

Summing it all up I come to the conclusion 
that watchmakers’ services cannot and 
should not be given gratis any longer. 
Slavery at one time was thought indispen- 
sable, but we seem to get along very well 
without it, 

Yours very truly, 
“A Harp WorKING WATCHMAKER.” 











Jeweler R. H. Hirsch, Harrisburg, was a 
recent visitor in Lancaster, 

Jack Lampert, of M. J. Lampert & Sons, 
paid a business visit to Lancaster recently. 

Charles Maurer has left Sunbury, Pa., 


and gone to Mt. Carmel, Pa., to take a posi- 
tion with B. F. Kessler & Son. 

George R. Weber, of Louis Weber & Son, 
with his wife and daughter, Elizabeth, will 
sail on July 17 from New York for an 
extended trip to Europe. 

William E. Bailey, a Bowman Technical 
School student, has gone to the Citizens’ 
Training Camp at Camp Meade for six 
weeks. Last Summer he also trained there. 

A son of Charles F. Miller, president of 
the Hamilton Watch Co., Frederick S. 
Miller, was last week admitted to practice 
at the Lancaster bar. His brother, Charles 
L. Miller, also a member of the bar, pre- 
sented him to the court. 

Francis Maule, jeweler of Oxford, Pa., 
and jeweler John M. Shookers, Elizabeth- 
town, were visitors in Lancaster last week. 
Mr. Shookers will be a witness in the 
Chester county court at the trial of the two 
yeggmen arrested May 2 for numerous 
jewelry store robberies, Mr. Shookers being 
among the victims. 

The gold buttons which will be worn by 
the members of the Lancaster County Fire- 
men’s Association in the Sesqui-Centennial 
parade were furnished by the J. F. Apple 
Co. It also furnished the silver loving cup 
presented by employes of the Harold Furni- 
ture Co. to the retiring manager of the Lan- 
caster store of the company, W. F. Gazman, 
who has become general manager of the 
Harold Syndicate, at Philadelphia. 

These former students of the Bowman 
Technical School were recent visitors to the 
school: Jeweler K. R. Brown, Monessen, 

a.; Jeweler F. P. Loeper, Reading; Milton 
K. Forney, with Walter J. Yenny, Wilkins- 
burg, Pa.; D. G. Patton, Johnstown, Pa.; 
W. -A. Meisenbach, with George L. Parker 
Jewelry Co., Rocky Mount, N. C., having 





June 30, 


1926 


come north to visit his parents in Columbia, 
Pa. Leroy Futer, Lancaster, who has just 
finished a course at the Bowman Technical 
School, has taken a position with the Parker 
Jewelry Co. 











M. Rosenbloom Co., hay 
He is 


A. Weinberg, 
started for a business trip west. 
expected back about the latter part of July. 

E. J. Scheer, president of the New York 


State Retail Jewelers’ Association, and 
family, leave here next week for an automo- 
bile trip to Cooperstown. 

G. Klee, of Klee & Groh, and family, are 
planning a trip through northern Pennsyl- 
vania in August. He intends to attend the 
A. N. R. J. A. convention at Philadelphia. 

S. D. Burritt has gone on a two weeks’ 
fishing trip. He intends to try his luck in 
the Canadian lakes and the Adirondack 
streams, then go on to Cooperstown in time 
for the State convention of jewelers. 

Official programs for the convention of 
the New York State Retail Jewelers’ Asso- 
ciation were mailed last week by Secretary 
C. E. Sunderlin to the members so that 
everyone will receive a program before 
leaving home for the convention at Coopers- 
town. 

Representatives of manufacturing jewelers 
and jobbers calling on the local trade re- 
cently were: Al Levy, J. Schnelwar, Inc.; 


Wm. j. Kaufmann, Maurice Tishman; E. 
Harrison, Allsopp Bros.; Mr. Weffering, 
Wefferling, Berry, Wallraff Co.;  B. 


Dattelbaum, Dattelbaurn & Friedman; Alfred 
O. Bald, Bulova Watch Co. 

Rudolph Lichtenfels, formerly of 158 
Main St., E., has accepted the position as 
manager of the repair department of the 
Sunderlin Co. Mr. and Mrs. C. E. Sunder- 
lin and son Donald H. were members of 
the Rochester Chamber of Commerce party 
which left for a lake cruise and down the 
St. Lawrence River, June 24. 








Trade Gossip 





The Goldstein Manufacturing Co., Lim- 
ited, Buffalo, N. Y., is offering the men’s 
wear and jewelry trade a new wrist watch 
accessory, in what is characterized as “the 
ultimate in Buckledom.” It is the “Sta- 
Lokt”—something new in _ watch _ strap 
buckles. Its claim to distinction is that it 
does away with the old-fashioned harness 
buckle, being a smart, sightly buckle of 
exceptional appeal. It locks securely and 
holds the wrist watch at an even tension. 

* *k x 

A unique announcement has been set out 
by the Fishel Nessler Co., 383 Fifth Ave., 
New York, calling attention to the opening 
of the new showroom of the company near 
36th St. The announcement is bound in 
gold and black striped flexible covers and 
shows a corner of the salesroom, which is 
designed after the Place Vendome in Paris. 
The Fishel Nessler Co. has gone to great 
expense in devising, building and furnishing 
this new showroom that has been announced 
with this folder bound in gold. 
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